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Think It Over! 


The Summer is here, vacations are close by, and 
consideration of business changes is deferred until 
the Fall. This gives you ample time in which to 
weigh the advantages of life insurance salesmanship 
as against the salaried position in office or shop,—to 
contrast outdoors with indoors, freedom with time- 
clock, income limited only by your industry and in- 
telligence with income fixed by the market price for 
clerical labor, mental brgadening with mental stag- 
nation, business prestige with business submersion. 
Consider these things carefully during the Summer 
months, and make up your mind that when Fall 
Wilmer L. Moore, President comes you will enter the larger life. 

The PENN MUTUAL welcomes men and women 
“To those who have the experience and ability to become who have ideals, are ambitious, and, above all, who 
successful underwriters we offer attractive general agents are industrious. 


contracts in the states of Alabama, Kentucky, Louisiana and 
Texas.” 7 The Penn Mutual 


The Southern States Life Insurance Company Life Insurance Company 


Philadelphia, Pa. 
ATLANTA, GEORGIA Founded 1847 
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1850 PURELY MUTUAL 1927 


NATIONAL LIFE INSURANCE COMPANY 


Montpelier, Vermont 


SEVENTY-SEVENTH YEAR 
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$104,625,915 
98,982,832 





Surplus, par basis (Market Value basis, $6,000,870) 
Dividends paid in 1926 
Insurance in force 499,361,313 


Seventy-seven years of constructive mutual policyholders’ service. 


$73,037,087 of new paid-for business issued in 1926, of which 35.81% was on 
the lives of old policyholders. 


Paid to policyholders since organization, $184,647,705, which, with assets to 
their credit, exceeds the premiums received by $23,958,720. 











NO NON-MEDICAL, GROUP, OR SUB-STANDARD BUSINESS WRITTEN 


Membership in this company demands evidence that the physical condition of the applicant is substantially on an equaity 
with the condition of existing members at the time they were admitted. Any departure from this practice jeopardizes the equity of 
membership and is a discrimination against existing members. Medical examination is a distinct advantage to the applicant in the 
interests of his continued good health. 








A Complete Statement will be sent on request 
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PERFECT PROTECTION 

commands enthusiastic 
approval everywhere 








Almost unknown in the experience of Perfect 
Protection Men are many objections commonly 
influencing the life underwriter’s failure. 


Perfect Protection actually appeals to the man 

who, if canvassed with life insurance alone, 

would say: 

I will talk about anything else but life in- 
surance. 

I am absolutely not interested in life insurance. 


I am single and don’t need life insurance. 


I don’t carry any life insurance and never will. 
I am not ready for life insurance now. 

It’s a good thing if I die, but what if I live? 
Almost incredible, yet, the actual experience 
of Perfect Protection Men the country over 
daily substantiates this impressive fact. 
Why use your energy, time and effort in daily 
breaking down established opinions and con- 
victions when Perfect Protection sweeps into 
the Open Mind? 


A Ch ll i Wechallenge every experienced underwriter to solicit, with Perfect Protection, 
a enge ten prospects who have previously refused to buy life insurance from him. 





A PERFECT PROTECTION ILLUSTRATION 





Accident—$50.00 every week, payable for one day 
or for LIFE if disabled by any accident. 


Total Permanent Disability by Accident— 
$3,200.00 every year for LIFE if totally and 
permanently disabled by accident. No further 
premiums to pay and no deductions from the 
face of the life policy to offset indemnity so paid. 

Total Permanent Disability by Sickness— 
$3,200.00 for one year if totally and permanently 
disabled by sickness and $600.00 each year there- 
after. No further premiums to pay and no de- 
ductions from the face of the life policy to offset 
indemnity so paid. 





Sickness—$50.00 every week, payable for one day 
or for fifty-two weeks if disabled by any sickness. 


Old Age—$5,000.00 cash to you at age 65, or 


Natural Death—$5,000.00 cash or a substantial 
monthly income to your family should you not 
survive the age of 65. 


Death by Accident—$15,000.00 cash or $10,000.00 
cash AND a monthly income to your family 
should death result from accident. 








If you are further interested inthis service which accomplishes everything possible for life 
insurance to do, and in addition easily overcomes the cause of the greatest of all sales 
resistance—human selfishnese—write today for our booklet:*'Selling Perfect Protection.” 


RELIANCE LIFE 


RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
Farmers Bank Building, Pittsburgh, Penna. 


Tue Spectator is published every Thurdsay by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1 
at the postoffice, New York, N. Y., under the act of March 8, 1879. THe Spectator, Volume CXIX, Number VIII, August 25, 1927; $4.00 per annum. # 
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AGENCY OFFICERS’ 
PROGRAM 


Plans Laid for Eleventh Annual 
Meeting in Chicago 


DEVOTED ENTIRELY TO DISCUSSION 


H. H. Armstrong to Preside First Day, M. 
A. Linton Occupies Chair Second Day 
The preliminary program of the eleventh an- 

nual meeting of the Association of Life Agency 
Officers and the sixth annual meeting of the 
Life Insurance Sales Research Bureau has been 
prepared. These meetings will be held in Chi- 
cago, at the Edgewater Beach Hotel, Novem- 
ber 1 and 2. The outline indicates that they 
will be devoted entirely to discussion. Two 
themes will be taken up. 

On Tuesday, November 1, the theme will be 
“The Agency Officer—His Job.” H. H. Arm- 
strong, chairman of the executive committee 
of the Association of Life Agency Officers, will 
be chairman of this session. Three subdivisions 
of the theme are noted, as follows: 

Agency Visits——Planning visits to new and 
old agencies—and open territory—material re- 
viewed before trip—time spent in agencies— 
securing information and ideas for future use— 
using theme of moment—adjusting time and 
procedure of home office supervisors. 

Co-operation of Other Officials and Depart- 
mental Heads in Agency Department Probleins. 
—Meetings of department heads—visits of de- 
partment heads to agencies. 

Employment of Definite Methods in Agency 
Office—Education—standard approach—use of 
prospectus book—preliminary interview—daily 
reports—daily check-up—weekly audit—use of 
time and equipment—statistical data—agency 
meetings. 

The theme for Wednesday, November 2 will 
be “Conservation.” This session will be under 
the chairmanship of M. Albert Linton, chair- 
man of the executive committee of the Lite 
Insurance Sales Research Bureau. The 
topics given are as follows: 


sub- 


Conservation.—New report on conservation— 
bureau’s exhaustive study of business that per- 
sists—carefully prepared discussion of problem 
—viewed by home office—conservation as field 
problem—ways in which home office may assist 
field in conserving business. 

Manager’s Manual—Part V.—The function 
of the manager in producing business which re- 
news—basic factors leading to such results. 

Report on study of how life insurance may 
be described to the public through advertising 
and similar channels. 

The annual banquet of the Life Agency Of- 


( Concluded on page 6) 
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APPROVES NEW PROGRAM 


Executive Committee of National As- 
sociation of Insurance Agents 
Meets 


NEW ORLEANS PLANS DISCUSSED 


Atlanta Session Fully Attended—Plans 
Developed There for Educational and 
Publicity Work 

The executive commitee of the National As- 
sociation of Insurance Agents met in Atlanta 
last week and there formulated and approved a 
program of development which will extend over 
a five-year period and which centers around 
plans for aiding agents in the development of 
their business both through publicity and edu- 
cational work and through intensive cultivation 
of better public relations. The present drive 
for new local boards and the strengthening of 
inactive ones will be continued with renewed 
vigor. Along with the carrying out of these 
plans it is hoped to achieve a notable increase 
in the membership of the Association, the goal 
for each year being a 10 per cent increase. 

3eginning with the New Orleans convention 
this year, to be held October 19-21, the meetings 
of the National Association will take on a dis- 
tinctly educational flavor and accordingly plans 
were laid at the executive committee meeting 
for a program which will be based upon the 
presentation of practical and informative agency 
subjects. 

The committee determined to recommend that 
each State association create a standing auto- 
mobile committee. There was some discussion 
of certain phases of the bank agency and branch 
office questions. 

The new program of activity has been al- 
ready anticipated by the American Agency Bul- 
letin, organ of the National Association, in 
which has been presented advertising layouts 
for local board use which have won instant ap- 
proval. Samples of these advertisements are 
presented in each issue and newspaper mats are 
available upon order. The advertisements are 
copyrighted by the Association for the use of 
members. The Bulletin has also presented edu- 
cational articles by well-known authorities. 
This work was fully approved by the committee 
and it asked that advertising copy for a year’s 
campaign be prepared for submission at New 
Orleans. 

The Better Business Methods Committee and 
the Public Relations Committee will both have 
important parts in the new program. A pre- 
liminary report involving the proposed work of 
the first named committee was prepared by 
Chairman W. Eugene Harrington, and he was 
authorized to complete it so as to provide a full 


(Concluded on page 13) 
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THE SPECTATOR 


AGENTS’ QUALIFICATION 


Massachusetts Commissioner Issues 


New Rules 


LICENSING REQUIREMENTS DEFINED 


Present Promulgations to Supersede Those 
Given Out on August 1 


Requirements for those seeking license as in- 
surance agents in Massachusetts have just been 
promulgated by Insurance Commissioner Wesiey 
E. Monk and will take the place of the quaii- 
fication rules issued by him on August 1 under 
section 163, chapter 175, of the amended law. 
Licensing of agents in the Bay State will now 
be governed by the following: 


I. No person, who is otherwise suitable and 
trustworthy, whose appointment by any com- 
pany as an insurance agent under said section 
is filed with the department on or after August 
8, 1927, will be licensed under said section until 
he has satisfactorily passed, except as herein- 
after provided, a written examination to test his 
competency to hold such a license. 

The examination will cover the more im- 
portant provision of the insurance laws, insur- 
ance practices and, except as provided in VI, 
infra, will particularly relate to the provisions 
of the different forms of policies issued by the 
company making the appointment. 

II. The requirement of rule I 
apply: 

(a) To any person who has been licensed in 
this Commonwealth as an insurance broker 
since January 1, 1912. 

(b) To any person who has held a license 
in this Commonwealth prior to August 8, 1927, 
as an insurance agent of any company and who 
is appointed as an agent of another company 
transacting the same class or classes of busi- 
ness as the company for which he was previ- 
ously licensed as an agent; provided that such 
person has been licensed as aforesaid for a 
continuous period of at least two full years at 
any time prior to the filling of the new appoint- 
ment with the department. 

(c) To any person who has passed said 
examination in connection with a license issued 
under said section 163 as an insurance agent 
of a company transacting the same class or 
classes of business as the appointing company. 
That is, for instance, a person who, aiter pass- 
ing said examination, is licénsed as an insurance 
agent of a fire insurance comapny may there- 
after be licensed as an insurance agent of other 
fire companies without undergoing said exam- 
ination. 

(d) To the renewal on June 30, 1928, or any 
subsequent year, of any agent’s license issued 
prior to August 8, 1927. 

III. No person will be permitted to take 
the examination unless his appointment by the 
company in the form prescribed by said section 
163 has been actually filed with the depart- 
ment. 

IV. The department will give no notice to 
appointees to appear for examination. It is 
incumbent upon the appointing company to no- 
tify its appointees to appear for the examina- 
tion. 

V. Companies should not remit the licensee 


(Concluded on page 31) 
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FIND that it is a difficult matter to return 

from a long illness and resume a column, 
even as short as this one. For the past five 
weeks it has been ably conducted by my col- 
league on the right. Now I have the task of 
upholding his standard. There are other trials 
to being ill besides paying the doctor’s. bill. 


* * * 


OMEHOW I have often felt that the rec- 

ords that have been made in aviation fields 
this Summer were made because of the most 
careful planning and under conditions as fa- 
vorable as possible. But the Dole race to Hon- 
olulu seemed to me to invite trouble, for the 
honors to be won were such as to be attractive 
to daredevils and illy prepared pilots as wel! as 
to those who were well prepared and well 
trained for such a trip. Aviation has reached a 
point where land flying in reasonably short trips 
which do not unduly strain either plane or 
pilot are, or seem to be, quite safe. Dr. Fred- 
erick L. Hoffman, whose investigations along 
this line have been reported in THE SPEcTATOR, 
is enthusiastic about the possibilities of aviation 
under such conditions and his work so far seems 
to lead him to conclude that an aeroplane pas- 
senger is an insurable risk for life insurance 
companies. He is continuing his investigations 
in Europe this Summer. The results of the 
Dole race, however, are such as to indicate that 
there are limitations to reasonable safety in this 
method of travel. While “We” accomplished 
the transatlantic journey with remarkable ease 
and without any apparent danger, one must 
keep in mind that both he and his plane were 
exceedingly well prepared and it is likely to be 
some years yet before even so great a flyer as 
Lindbergh could make the trip on any regular 
schedule without unduly endangering his life. 


* * * 


”  peenione eiaetecamaagehs in the Wednesday 
morning papers of the probate of the will 
of the late Judge E. H. Gary, carries with it no 
reference to life insurance, but it nevertheless 
contains a strong argument for income pro- 
tection. In a section of the will there is a para- 
graph earnestly enjoining his wife and children 
from improper investments. _He concludes by 
saying, “I earnestly request my wife and my 
children and my descendants that they stead- 
fastly decline to sign any bonds or obligations 
of any kind as surety for any other person or 
persons; that they retain from anticipating their 
income in any respect; that they refuse to make 
any loans except on the basis of first class, well- 
known securities and that they invariably de- 
cline to invest in any untried or doubtful se- 
curities or property or enterprise or business. 
“They should reject any representations or 
opinions of others if involved in any doubt. 
They will be approached frequently with sug- 
gestions for investment that are not entitled to 
be relied upon from a business standpoint.” 





At the bottom of a battered trunk in my 

attic lies a wrinkled, thumb-marked copy 
of “John Bull,” England’s flamboyant war-time 
weekly; and the other day Horatio Bottomley, 
once its editor, walked out of the gates of 
Maidstone jail where he had been an enforced 
guest of His Majesty’s government for five 
years and two months of a seven-year sentence. 
Chicago may have its Mayor Thompson, but 
England stands alone in its possession of a 
character like Horatio Bottomley. 


* * * 


OLITICIANS in this country who fondly 

believe themselves experts at manipulating 
the strings in the puppet show of “the deer pee- 
pul” would kiss the boots of their master had 
they seen the Great Bottomley in the flush of 
his fame. Here was the ward boss glorified 
to the post of demigod of the masses as repre- 
sented by nearly 3,000,000 readers of his pub- 
iication. Here was a man who was -Member of 
Parliament, intimate of Downing street and 
mob orator extraordinary. Britain’s conscrip- 
tion act needed his influence behind the Asquith 
cabinet before it could be vitalized. That fine 
girl Dora, “Defense of the Realm Act,” wooed 
him as escort. On a wave elemented by blind 
patriotism and the emotions of slavey and 
Cockney he was swept to the heights. As a 
layman playing the part of his own lawyer 
the abrader of the pavements idolized him and 
the King’s Bench wished him in the deepest 
sea. Had he not displayed an over-eagerness 
for grasping the skirts of jurisprudence at a 
point where the hem is thin he might never 
have fallen from the popular pinnacle whereon 
he was enthroned. 


a oe 


HE publisher, lawyer, demagogue and 

craftsman who was Horatio Bottomley 
went to prison in 1922 with cheeks puffed by 
adulation and champagne. He emerges at the 
age of sixty-seven with white hair; a face on 
whose clay Life, the Sculptor, has graven its 
facsimile ; a body which has been in the crucible 
of suffering; and an apparent determination to 
regain the place he once held without gracing. 


ee -R 


ey is said that a large sum is being gathered 
to help him launch another paper ship over 
which he will be captain and helmsman, and it 
is alleged that the millions who aforetime hung 
on his words will again voluntarily assume that 
precarious suspension. The man who had the 
hardihood to badger and bully England :nto 
removing the Garter banners of the German 
Kaiser and Crown Prince from the chapel at 
Windsor, is surely not lacking in self-confidence 
and a kind of fierce courage. If he succeeds 
in his intention of becoming a new power in 
politics, he will need both those qualities and 
the miracle of the twentieth century will have 
been accomplished. 


4 





ane crime of arson has some peculiar after- 

maths. In the Montgomery county dis- 
trict court of Iowa recently, L. L. Stoll, of 
Harlan, brought a $4000 damage suit against 
the National Security Insurance Company, bas- 
ing it on a promissory note given to him by E. 
Metz of Corning. The plaintiff alleges ‘hat 
the note was handed over in part payment for 
some horses and was protected by an insurance 
policy held against the company on horses pur- 
chased by Metz. 

* * * 

’ ’ Nsoaen present difficulty grows out of a famous 

arson case of last Spring when Metz was 
arrested, tried and convicted of causing the fire 
that destroyed a large barn, six head of 
Percheron stallions and other property at the 
Arion fair grounds, on the night of February 
3, 1927. A hired man of Metz confessed in 
court to have securely fastened the horses in 
the barn and set the barn on fire on the demand 
of Metz. He was to be paid certain sums of 
money for doing the work. Metz was sentenced 
to twenty years in the penitentiary. 


* * * 


HE insurance company refused to pay the 
insurance on the horses and now Mr. Stoll, 
alleging to be an innocent party in the transac- 
tion, but who had $4000 involved in the pur- 
chase price of the horses, asks the company to 
pay the note he had against the horses, because 
of the insurance policy for the protection of his 
note, with interest at 6 per cent from February 
3, 1927. 
* * x 
6 hows danger of wood construction, covered 
with corrugated sheet iron, for grain eleva- 
tors, was again shown this week at Bristol, 
Conn., when the elevator of the Bristol Grain 
and Supply Company there was razed by fire 
with a loss estimated at about $50,000. Four 
firemen were overcome by smoke. Instances of 
such fires are numerous and can only be reduced 
in their totality by the introduction of modern 
methods of grain elevator construction. Even 
then, if proper precautions are not taken, there 
may be losses by explosion, though fire be et- 
tirely absent. 
a a 
N a talk with Professor Alfred Manes, it- 
surance publisher and expert of Berlin, Ger- 
many, I learned that he is particularly interested 
in weather insurance, including rain, flood and 
frost and freeze covers; and also in all-risk 
policies. No great volume of any of these ex 
cept rain insurance is being written in ‘his 
country, but that one line is rapidly increasing 
in popularity with consequent additional com 
missions to agents who seize the opportunity tt 
offers. 
x *k x 
HE weather of the last few weeks should 
offer agents plenty of opportunity to sel 
rain insurance. 
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ONE GOVERNING ORGANIZATION IN 
THE WEST 

ITH the purchase by Crum & 

Forster of a controlling interest in 
the Westchester Fire Insurance Com- 
pany of New York and its running mate, 
the Delaware Insurance Company, also 
of New York, the fire insurance situation 
in the West has virtually passed from a 
condition of unexplainable bickering be- 
tween two organizations that have no 
essentially different objectives to one 
closely resembling utter ridiculousness. 
In fact the situation is such as to lead to 
the inescapable conclusion that it would 
be at once changed were it not for the 
fact that Western managers are afraid 
that a new shuftle of the cards would de- 
prive them of some petty advantage now 
enjoyed. William S. Crawford, in a 
signed article appearing in the Journal 
of Commerce early this week, points out 
that the reasons for two governing organ- 
izations in the West have long since 
ceased to exist. He might have gone fur- 
ther to point out that not only have these 
reasons ceased to exist, but there are now 
existing many important reasons for hav- 
ing only one such organization. By far 
the most important of these lies in pub- 
lic opinion. Fire insurance officials are 
constantly railing against the lack of 
good will with which the public regards 
the business of fire insurance. Never- 


theless they seem exceedingly loath to 
. put up a united front in building up pub- 
lic good will. True, they have spent and 
continue to expend considerable time, 
thought and money toward such an end, 


particularly through the agency of the 
National Board of Fire Underwriters. 
But a great part of this effort is wasted 
because such: conditions as now exist in 
the West are allowed to continue with 
but little earnest effort made to relieve 
them. The public is not wholly to be 
blamed for its lack of faith in the institu- 
tion of fire insurance. Nor can its good 
will be expected until the day arrives 
when the institution of fire insurance can 
say to its public, “Our business is being 
conducted along lines strictly calculated 
to deal with all policyholders on an equi- 
table and impartial basis.” That state- 
ment cannot ‘be made today because, even 
if it be strictly true, it cannot be proved 
to be so. There is such a decided lack of 
unanimity of opinion within the business 
that those without are justified in being 
doubtful. 

It may seem to the reader that we have 
gotten somewhat far afield in making the 
above statements, but it is in mind that a 
single governing body in the West is the 
next major step which the fire insurance 
business must take in order to build up 
for itself a united front. There are in- 
numerable other important steps, but the 
joining of hands in the West stands out 
as the most obvious and important one at 
this writing. Nothing could better serve 
to call attention to this than the utter 
ridiculousness of the necessity for the 
Crum & Forster organization to be pay- 
ing rival lawyers from the same pocket. 





ACTUAL VS. EXPECTED MORTALITY 

N presenting the annual calculation of 

actual versus expected mortality this 
year, as compiled from the gain and loss 
exhibit of the life insurance companies, it 
is pleasing to note that the excellent mor- 
tality results first attained in 192I were 
continued through 1926. It is true that 
in the case of both industrial and ordi- 
nary insurance the combined ratio for 
1926 is higher than for either 1924 or 
1925. Nevertheless, the increase in either 
case is not of sufficient moment to indi- 
cate a definite trend rather than an imma- 
terial fluctuation. In the case of the 
seventy-eight ordinary companies the 
ratio was 53.26 for 1926 whereas it was 
50.88 in 1925, 52.75 in 1924, 54.70 in 
1923, 53.56 in 1922 and 51.73 in 1921. In 
each of the six years the result was in all 
instances slightly above the . half-way 
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mark. In the individual companies it is 
noted that forty-seven were below the 
average, with thirty-one above. Many 
of the companies which are above the av- 
erage were of the older and larger class. 
According to the mortality tables in use, 
the expected death losses for these seven- 
ty-eight ordinary companies were $453,- 
520,489, while the actual mortality was 
$241,465 ,832. 

The ratio of the twelve industrial 
companies has advanced from 58.48 in 
1925 to 60.71 in 1926. In the case of 
these companies, the actual ratio has 
hovered around 60 per cent of the ex- 
pected since 1921, the ratio for the five 
years from 1922 to 1926 being 59.27. 
Only four of these companies are below 
the average, while eight are above. Their 
expected mortality was $255,530,436, 
while their actual mortality was $155,- 
059,528. The savings from mortality 
form an important source from which 
participating premium charges are re- 
duced through the annual apportionment 
of surplus earnings, and consequently this 
low mortality showing should be highly 
gratifying both to managers and policy- 
holders. 


The table on Page 9 is made up from 
the mortality section of the Gain and 
Loss Exhibit, which considers the follow- 
ing items: On the credit side—expected 
mortality on insurance, from which is to 
be deducted the reserve released by 
death, leaving the expected actual net 
mortality on insurance at risk. The dif- 
ference between the expected net mortal- 
ity and the actual mortality is the saving 
effected, and this latter item divided by 
the first gives the percentage of actual to 
expected mortality. 


Seventy-eight companies transacting 
ordinary insurance solely are included in 
the table on Page 9, with two companies 
writing industrial and ordinary insurance 
given in a separate table. The tabulation 
shows ‘the yearly percentages for a pe- 
riod of fifteen years, together with aver- 
ages for the three five-year periods and 
for the entire period, 1912 to 1926 inclu- 
sive. The figures entering into the com- 
pilation for the year 1926 are given in 
detail, so as to show the method em- 
ployed. For the year 1926, 9 companies 
show a mortality rate of less than 40 per 
cent, while twenty-five others were un- 


der 50 per cent. 
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SALES RESEARCH BUREAU PLANNING 
ADDITIONAL MANAGERS’ 
SCHOOLS 
Only Five Vacancies Remain for the School 
to Be Held in Philadelphia, Septem- 
ber 27 to 30 
There are only five vacancies remaining for 
the managers’ school to be conducted by the 
Life Insurance Sales Research Bureau in Phila- 
delphia, September 27 to 30. It has been found 
necessary to limit the total enrollment of ‘hese 
schools and also the number of registrations 
from individual companies. Enrollments are 
being received for two more schools to be held 
this year, one at Memphis just prior to the meet- 
ing of the National Association of Life Un- 
derwriters and one in Detroit, November 7 

to 10. 


Because of the request of the National Un- 
derwriters Association, the enrollment limit for 
the Memphis school has been increased. It is 
expected that a great many general agents, man- 
agers and supervisors who are planning to at- 
tend the Underwriters’ convention will arrange 
to be in Memphis on Monday, October 10, in 
order to attend this school. 


The school will consist of two sessions on 
Monday, two sessions on Tuesday and one Wed- 
nesday morning, thus permitting those in at- 
tendance to be present at the first meeting of 
the National Underwriters. Those managers 
who will attend the Underwriters’ convention 
and are planning to enroll for the school are 
advised to notify the Bureau immediately in 
order that their registrations may be received 
before the limit has been reached. 


As the Sales Research Bureau is a co-opera- 
tive organization and is made possible through 
the pooling of experiences of 116 member com- 
panies, its executive committee has decided that 
representatives of member companies will re- 
ceive first consideration for enrollment. 


The school will cover principles of organiza- 
tion and management, plans which successful 
managers have followed in developing their or- 
ganization and details on such subjects as—find- 
ing agents, training, financing, supervising, use 
of old policyholders for new business, and the 
reduction of lapse. The last session will be 
devoted to a summary of the principles and 
plans used by successful managers. 


What Gerald Eubank Thinks About 
“Insurability” 

Gerald A. Eubank, the well known and suc- 
cessful life underwriter of New York, writes 
Dr. H. W. Dingman as follows about the lat- 
ter’s new book, “Insurability—Prognosis and 
Selection,” recently published by The Spectator 
Company : 

I have had an opportunity to read quite a 
number of chapters of “Insurability—Prognosis 
and Selection,” and am deeply impressed with 
the fund of valuable information which you 
have collected and set forth in such a lucid man- 
ner. I feel that you have made a wonderful 
contribution, not only to the medical profession, 
but more particularly to the general agents and 
agents in the field who are constantly con- 
fronted with the problems which you so ably 


discussed in your book. I have already heard 
many favorable comments from men who have 
had an opportunity of reading it. 


Insurance Presidential Succession 


In the issue of THE Spectator of August 18 
there appeared an article relating to the subject 
of the presidential succession in insurance com- 
panies. A life insurance president writes us 
concerning the matter, as follows: 


The article which was enclosed with your let- 
ter has been read, and I cannot criticise it in 
any way. 

In my opinion the usual run of corporations 
should select their officials from men who have 
come up from the ranks. This was the reason 
for the success of the Carnegie Steel Company, 
the parent corporation of the United States 
Steel Company. 

Insurance companies have attracted to them 





quite a number of men as brainy as those in any 
other walk of life, and the insurance business is 
one peculiar in itself and I do not believe any 
man would be properly fitted to head a large 
life insurance company if he did not have con- 
siderable technical training in the business, 
There might be exceptions to this if the out- 
side man would have perfect confidence in his 
trained lieutenants. 


Acacia Mutual Passes Quarter Billion 
Mark 
WasuHiIncron, D. C., August 20.—The Acacia 
Mutual Life Association to-day passed the quar- 
ter billion mark in life insurance in force. 


Agency Officers Program 
(Concluded from page 3) 
ficers Association will be held Tuesday even- 
ing, November 1. 

















SHORTER WHEELBASE 
GREATER FLEXIBILITY 
EASIER STEERING 









H” many years ago was it that you 
stood looking at’a 4000-pound jug- 
gerhaught of snorting, vibrating four cyl- 
inder power and exclaiming “What a car!” 
Not sovery long ago. But can yowimagine 
yourself driving it in to-day’s crowded 
traffic or finding a parking space for its 
elongated hulk of 148 inches?*You cannot 
nor can the Motor Car Manufacturer. 
What has changed the automobile chrys- 
alis of 1914 into the 1928. Butterfly— 
with its six and eight-cylinder sewing- 
machine smoothness, its lightning-like 
get-a-way, its short turning radius and 
simple parking requirements? 


Security Mutual Life can make 
en unusually attractive of 
to the man who is 


available to life underwriters of : He 

proven ability. € Wewill gladly Simply modern conditions — crowded 
discuss these matters with you in streets—walls of traffic—the fact that théere 
dpyafeut ct son ties are as many women drivers as there 


Tathk On Your Future,” are men. 


These’ 1927 factors have wrought the 
gigantic improvements in the 1928 auto- 


mobile over the 1908 or the 1918 model. 






NeH192E movers] 


“moral from the 
motor car manufacturer 






Just so have economic’ conditions neces- 
sitated certain radical changes in the 
modern business man’s insurance pro- 
gram, Trying to fulfill his present re- 
quirements with antiquated policy features 
is about as easy as selling him a 1911 
model for. his town car. 


The Security Mutual ‘Life Insurance 
Company- has been progressive enough 
to realize this. Consequently into their 
old substantial and reliable policies they 
have injected modern “eight - cylinder” 
clauses and features that appeal to the 
modern man and adequately meet his 
every life insurance requirement. Invari- 
ably, such policies automatically create 
interest—selling becomes easier. 
We suggest that ‘you give this matter a 
little thought and if you are still trying 
to sell a four-cylinder juggernaught— — 
Take a Moral from the 
Motor Car Manufacturer. 












Insurance 
‘Binghamton. New York 
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AMERICAN MEN TABLES 





First of Three Serviceable Volumes 
Has Just Been Published 





GIVES NET PREMIUMS AT 3%% 





Upon Both Full Level Premium and Illi- 
nois Standard Bases, With Supple- 
mentary Tables on New Jersey 
Standard 


The first volume of the series of three vol- 
umes of American Men Mortality Premium 
and Reserve Tables, AM“, showing net pre- 
miums and terminal reserves on net level, Illi- 
nois and New Jersey standard bases, with 3% 
per cent interest, has just been published by 
The Spectator Company, the computations hav- 
ing been made by the famous firm of consult- 
ing actuaries, Fackler & Breiby, of New York. 

The great labor and expense of producing 
these important tabulations, embracing some 
800 pages in the three volumes, were under- 
taken in order to provide the life insurance 
companies and actuaries with a convenient 
means of preparing premiums and dividend 
scales. The American Men Mortality Table 
has been recognized as the best available meas- 
ure of the mortality experienced by American 
life insurance companies in the twentieth cen- 
tury under present conditions, and it is likely 
to be used more and more as time passes. 

The facts brought out by the table have been 
influential in recent reductions of premium rates 
by both non-participating and mutual compa 
hies, 

First VoLUME Now REapy 

Volume I, which is now ready for delivery, 
presents net premiums, 314 per cent, upon both 
full level premium and Illinois standard bases, 
for seventy-five or more plans of annual pre- 
mium life, endowment and term insurance; also 
single premiums, life and endowment; commu- 
tation columns, and supplementary tables of an- 
nual premiums on the New Jersey preliminary 
term standard, for those plans and ages at 
Which that standard requires higher reserves 
than regular Illinois standard. 

It also presents, for two or three joint lives 
(equal ages), commutation columns, life single 
premiums, and annual premiums (both full level 
premium and Illinois standard) for whole life, 
20-payment life, and 20-year endowment plans. 

All of the premium tables begin with age 15 
at issue, which is the youngest age of the mor- 
tality table. 

For the premiums on the Illinois standard 
and New Jersey standard bases, the premium 
tables specify the first-year premiums, the re- 
newal premiums beginning with the second year 
of the policy, and the renewal premium begin- 
ning with the 21st year for all plans where such 
Premium differs at any age from the renewal 
Premium yreviously payable. 





Each volume in this series is complete in it- 
self, and the three volumes are issued in uni- 
form style and binding, thus constituting a 
handsome and valuable set of actuarial books. 


THREE VOLUMES EDITION DE LUXE 


These three large, handsome volumes are 
printed on clear white, heavy quality of paper, 
and the millions of figures reproduced by the 
offset process stand out on each page in bold 
relief, readily and invitingly appealing to the 
eye. The same improved method of binding is 
used for the American Men Tables as for the 
four volumes of the Illinois Standard Tables 
by the same publishers and authors, which pro- 
vides a book that remains flat when opened at 
any page. The three volumes have uniform 
durable red morocco back and corners and at- 
tractive orange cloth sides, this substantial 
binding insuring long life of the book while be- 
ing continuously used for reference purposes 
from day to day. The three books contain to- 
gether about 800 pages and the page measures 
7¥%, x 1034 inches. 

The price of the single volume is $60, and 
of the set of three volumes, $150. The authors 
expect that the work on volumes two and three 
will be so advanced that the other two volumes 
will follow at about monthly intervals. At all 
events, The Spectator Company expects to de- 
liver the second volume and then later on the 
third volume, long before the close of the pres- 
ent year. 


OMAR MILLER HEADS FIRM 


Becomes President of Edward M. Mc- 
Mahon & Associates at New York 


Following the announcement this week that 
Edward M. McMahon had been made insur- 
ance trust officer of the newly- established life 
insurance trust department in the Equitable 
Trust Company, New York, it was learned that 
Mr. McMahon is withdrawing from the agency 
firm bearing his name and that Omar Miller, 
treasurer and business manager of the agency, 
is taking his place as its president. The agency 
represents the National Life of Vermont in 
New York and will continue to do so. 


Mr. McMahon, by his connection with the 
Equitable Trust Company, becomes the first 
life insurance trust officer in this country. Born 
in Wisconsin in 1884, he was educated at the 
University of Wisconsin, graduating in 1908 
and embarking on his insurance career with the 
Northwestern Mutual Life in 1909. In 1913 
he became executive secretary of the Madison 
Association of Commerce and later occupied the 
same post with the St. Paul Association of 
Commerce. He returned to the insurance busi- 
ness in 1920 as vice-president and general man- 
ager of the Northwestern Casualty and Surety 
Company at Milwaukee. He went to New 
York in 1924 to represent the National Life of 
Vermont there. 


OPENS LIFE INSURANCE 
TRUST DEPARTMENT 


Equitable Trust Company Establishes 
Feature Service to Public 








E. M. MC MAHON IN CHARGE 





New Division Will Co-operate With Agents 
and Brokers But Take No Commission 


A life insurance trust department, probably 
the first of its kind in the United States, has 
been organized by the Equitable Trust Com- 
pany of New York and began operations on 
Monday of this week. 

The establishment of this department marks 
a further step in the service of a trust company 
to its customers and recognizes in a formal 
way, the importance of life insurance in its re- 
lation to banks and their customers. 

The new department will be under the direc- 
tion of Edward M. McMahon as insurance 
trust officer, an insurance expert of national 
reputation and former head of McMahon & As- 
sociates. Mr. McMahon will be surrounded by 
an organization of experts .in their respective 
fields so that the department will function to 
its full efficiency at the very beginning. 

Joseph N. Babcock, vice-president of the 
Equitable Trust Company, announcing the work 
of the new department, made the following 
statement : 


The Equitable Trust Company has realized 
for a long time the need for some method of 
meeting the problem of conserving estates pro- 
duced by life insurance. It is well known, for 
instance, that 90 per cent of all estates amount- 
ing to $5000 or over are entirely consumed or 
dissipated within a period of 5 to 7 years after 
being turned over to the heirs. It has been 
estimated that money lost to investors through 
fraudulent investment amounted to approxi- 
mately one billion dollars during the past year 
and fully half of this amount was taken from 
the residents of New York State. 

The loss of this great sum of money repre- 
sents more than a mere waste of funds; it runs 
into the life and welfare of millions of widows, 
orphans and inexperienced people, creating sor- 
row and hardship beyond any conceivable esti- 
mate. 

The Equitable Trust Company, by the estab- 
lishment of an insyranca trust department, 
hopes as time goes on to contribute to the con- 
servation of money left by provident men and 
women for the protection of their families. We 
are not in any sense entering the field of sell- 
ing or soliciting insurance as such. On the 
contrary, we plan to provide a co-operating and 
co-ordinating agency to which all insurance com- 
panies, through their agents or underwriters, 
may turn in complete confidence that they will 
receive nothing but helpful co-operation. 

It is our aim to work with the insurance com- 
panies and their representatives and independent 
underwriters, and assist in increasing the inter- 
est of the American people in insurance, our 
part in the work being directed more to the 
conservation of the estates created by insurance 
rather than to the details of the policies them- 
selves, although our facilities and experience 


(Concluded on page 42) 
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PHOENIX MUTUAL APPOINTMENTS 
Opens New Agency in New York—R. E. 
Habermann Manager in Kansas City 


The Phoenix Mutual Life Insurance Company 
of Hartford has announced to-day the estab- 
lishment of a “Columbus Circle Agency,” the 
company’s third in New York city. This ex- 
pansion of agency facilities, according to com- 
pany officials, became necessary with the marked 
increase of Phoenix Mutual business in Greater 
New York. The total annual sales at the end 
of 1926 were nearly nine times the amount pur- 
chased by metropolitan policyholders in 1916; 
even in the last five years of that period tie 
growth was 117 per cent. 

The new organization, which is to be built 
from the ground up, is under the management 
of David W. K. Peacock, who comes from the 
home office in Hartford where he has been in 
charge of certain important negotiations. Loca- 
tion in the General Motors Building will pro- 
vide convenient service to a large body of pol- 
icyholders who are located in that vicinity. 

Col Peacock, who was attached to the Army 
General Staff during the World War, is a 
product of Phoenix Mutual field training; in 
fact, he was a salesman in the Cleveland agency 
of the company no longer ago than January, 
1926. Though at one time general agent in 
Chattanooga for the Home Life Insurance Com- 
pany, he gained his principal preparation for 
the phase of insurance upon which he has con- 
centrated, while personnel director for a large 
motor car manufacturer in the Middle West 
and in similar work for an important public 
utility company in Pittsburgh. 

The company also announces the promotion 
of Ray E. Habermann, agency assistant at the 
home office, to the management of the Kansas 
City, Mo., agency of the company, effective 
August 15. 

Mr. Habermann thus takes charge of one of 
the oldest and most firmly established oi 
Phoenix Mutual offices. It was opened in 1891 
and, in 1899, came under the direction of Ira 
B. Mapes as general agent. Mr. Mapes, how- 
ever, has been doing personal production work 
for the past few years and will continue to do 
so. The agency, meanwhile, has been under 
the management of A. E. Myers, who has re- 
signed. 

The territory served includes Eastern Kan- 
sas and Western Missouri and has about twelve 
million dollars of insurance in force, with six 
men at present producing. 

Mr. Habermann, the new incumbent, though 
a graduate of Springfield College, Springfield, 
Mass., is well known in the Middle West 
where, for the past five years, he has been a 
conspicuous figure as a director of college 
athletics. 


Frank M. Bristow Is Secretary-Treasurer 
of Oklahoma Life 

Frank M. Bristow was recently elected secre- 
tary-treasurer of the Oklahoma Life Insurance 
Company, of Oklahoma City, Okla. Mr. 
Briston was formerly with the Two-Republics 
Life, of El Paso, Texas, and more recently was 
secretary of the Anchor Life of Tulsa, Okla. 











FRASER AGENCY EXPANDS 
TERRITORY 
Connecticut Mutual Assigns Four Counties 
to New York Office 

The counties of Westchester and Rockland, 
N. Y., and Fairfield and Litchfield, Conn., have 
been added to the territory of P. M. Fraser, 
general agent of the Connecticut Mutual Life 
Insurance Company. Present plans for the 
development of this territory call for the open- 
ing in the near future of several branch offices 
throughout this territory. They will be under 
the supervision of John M. Fraser, brother of 
P. M. Fraser, and associate general agent of 
the agency, and Charles J. Zimmerman, asso- 
ciate manager, in charge of sales, both of whoin 
are at the present time members of the execu- 
tive staff. The territory will be organized as 
rapidly as possible through the appointment of 
local agents throughout these counties. Hither- 
to this territory has been divided among severai 
agencies, but has never been organized as a 
single unit. 

P. M. Fraser has had an unusual record as 
an organizer, starting in as an office boy in the 
Mutual Life, a few years prior to the war. He 
soon went into the producing end of the busi- 
ness and took over the general agency of the 
Connecticut Mutual Life Insurance Company 
here. Since then the agency has enjoyed a 
steady and remarkable growth until at the 
present time the office ranks among the largest 
in the city, despite the fact that the Connecti- 
cut Mutual operates on the multiple agency plan. 
Mr. Fraser, who in June was elected president 
of the Life Underwriters Association of New 
York, is receiving the congratulations of a host 
of friends. 

J. M. Fraser has been a member of. his 
brother’s staff for about eight years, recently 
having been made associate general agent. He 
has been responsible for the training of a num- 
ber of the largest personal writers in the 
Metropolitan territory, and in addition has 
built up one of the largest volumes of broker- 
age business in the agency. 

Mr. Zimmerman was formerly executive sec- 
retary of the Life Underwriters Association of 
New York. He has been associated with the 
Fraser Agency for a little more than a year, 
acting as associate manager, in charge of sales. 
His success along this line has been respon- 
sible for his appointment as joint supervisor 
of the new territory. 


Rockwell School Graduates Fifty-Two 
Students 

Cuicaco, Itx., August 22.—Fifty-two stu- 
dents received diplomas at the conclusion of 
the Rockwell School of Life Insurance which 
ended its summer session here last week. The 
school was conducted under the auspices of the 
Chicago Association of Life Underwriters and 
it is planned to make the school a permanent 
summer feature for Chicago. The faculty in- 
cluded: Dr. Charles Rockwell, Dr. Roy L. 
Davis, H. K. Schoch, W. D. Pipe, Chester 
Whitehill and S. Marquis. S. T. Whatley, 
president of the Chicago Association of Life 
Underwriters, and Darby Day were speakers 
at the school banquet. 
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NYLIC INCENTIVES 
and 


AIDS TO SUCCESS 





They Talk the Same 
Language 


@ Nothing contributes more to the develop- 
ment of efficiency in any organization which 
appeals to the public, than a clear under- 
standing between representatives in the field 


and Home. Office Executives. 


@ In a life insurance company, the Home 
Office must know the agent's problems, if they 
are to be dealt with fairly and effectively. 


@ Nylic Agents have no difficulty in making 
their field problems understood at the Home 


fice. 


@ And this is not strange; for the majority 
of the Executive Officers, including the Presi- 
dent, have had practical experience in field 


and Branch Office work. 


@ So they “talk the same language”—field 
men and executives alike. And you don't 
hear Nylic Agents saying, “Our officers can’t 
get the agent's point of view because they 
have never had field experience.” 


@ Common experience begets mutual under- 
standing which in turn begets confidence; and 
confidence begets strength. 


@ There is probably no life insurance com- 
pany between whose Field and Home Office 
there exsists a more frank and cordial relation- 
ship, due largely, no doubt, to this sympathetic 
bond of common experience. 


“Is it amy wonder that, measured by usual 
standards, Nylic agents are industrious, 
persistent, satisfied and happy?” 





NEW YORK LIFE INSURANCE CO. 
346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY, President 
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79.91) 88.92] 88.95) 90.86) 69.59|117.49] 72.32) 67.84) 59.45) 57.10] 59.59] 60.70| 54.94 3,335,126 1,924,021] 57.69] 87.08} 75.94) 57.97) 73.29 
» Home 60.58| 66.62] 65.24) 64.15] 66.80] 86.74] 64.24) 49.82) 44.63| 52.77] 50.31| 53.56| 55.32) 1,829,751 '877| 51.70} 63.97| 59.38} 52.78] 56.85 
if the 23.03| 26.64) 26.11) 39.95) 37.14) 96.72] 44.65) 40.92] 36.67] 40.23] 45.48] 29.08) 17.05 337,317 6,487| 22.68} 51.22) 49.11| 28.40) 36.57 
seal y 66.12| 73.58] 66.62} 61.05] 71.50/109.23) 66.56] 54.82) 46.59] 56.48) 52.02) 49.64| 53.33} 2,860,906}  1,422,461| 49.71| 67.02) 68.04) 52.02) 60.68 
+} . 
62.25| 67.04] 69.46) 64.89) 54.65/105.98) 64.40) 57.39) 53.44) 62.86) 56.05] 62.40] 58.84) 2,798,473 1,528,663] 54.65) 65.14) 65.65) 57.95) 61.51 
making 68.02| 64.80] 57.41] 73.63) 58.16] 87.21) 61.72] 56.68] 51.22) 46.16) 49.16| 49.82] 45.77| 1,645,417 744,973| 45.29| 66.88} 62.02} 45.96] 55.69 
ie 23.20] 36.18] 35.20) 30.79] 54.32] 91.40] 49.53) 51.18] 26.79] 35.70] 26.88) 42.72| 40.47 492,539 189,668] 38.60] 30.03) 49.51) 37.33] 39.85 
Z 40.09| 52.74] 55.78) 52.64) 44.86/101.66| 57.30] 48.77| 39.58] 40.32) 65.08] 34.09| 40.92/ 3,008,381) 1,225,155] 40.72} 49.52) 56.74] 40.03] 46.74 
42.21| 38.45] 63.35] 44.35) 61.10| 57.70] 56.56] 23.52| 45.97) 45.02] 46.08] 45.20) 40.74 205,896 4,698| 41.14) 47.49] 47.48] 43.45] 45.60 
47.21| 63.94] 72.37) 43.14] 48.84/121.00| 61.08] 67.95] 41.34] 49.74] 55.16] 37.95| 46.26 365,700 189,770] 51.90} ..... 68.04} 48.20] ..... 
majority 28.12| 44.48} 34.85| 47.47 31.84| 98.40] 47.88] 47.26] 37.56] 41.99| 55.61| 44.99| 47.60} 5,290,740] 2,753,277| 52.02| 41.44/ 49.06) 49.98) 48.71 
e Presi- 70.97| 92.16| 84.58) 83.40| 85.75|107.62| 73.83] 67.91| 70.80| 76.05| 65.79| 73.34] 62.78 741,649 583,538) 78.68} 81.98) 80.51) 71.29) 77.90 
in field 53.41) 82.94) 65.02] 65.93| 51.44/115.30] 80.80| 47.14] 62.15] 57.64) 61.92] 44.19] 61.58 177,708 89,965] 50.63) 70.62] 70.66} 55.10) 64.56 
66.80) 59.42| 68.83) 64.75) 56.71) 91.29] 57.21) 57.63) 47.17) 52.86] 49.77] 50.00] 47.66) 13,085,205] 6,629,328) 50.68) 64.00} 60.33} 50.06) 55.81 
25.69] 48.57] 17.70| 41.59) 31.72] 75.01] 55.65| 42.15| 31.73] 32.29] 27.49| 32.91| 42.93 649,359 168,040) 25.87] 32.63) 45.85) 32.19} 36.15 
2" —field 37.82| 44.67] 29.12) 40.30) 27.32/117.76] 53.93] 36.11] 25.35) 46.79] 45.30] 30.48] 21.63 257,225 154,586] 60.12] 34.77] 52.09] 40.86] 42.57 
ae 46.65] 23.11] 39.72) 40.73] 27.31/111.86] 35.26) 45.19] 35.91) 26.93] 25.94] 97.82] 31.62 259,560 76,011) 29.29) ..... 51.10} 28.32) ..... 
>! 0) 
ers can't 54.15] 62.80) 70.22} 68.07] 56.76] 99.18] 60.26) 48.23] 44.60) 47.32] 53.75| 49.54| 52.36| 1,262,179 641,978] 50.88] 64.82) 58.93) 49.42) 55.69 
th 55.25] 62.91| 57.73] 55.23) 55.25/115.22) 64.80] 54.96] 48.49) 52.42) 53.94] 55.80| 54.82) 6,270,781) 3,672,952) 58.58) 58.41) 64.08) 55.46) 58.08 
use they 58.06] 62.21) 56.37) 62.70) 51.35] 86.68] 60.76) 52.24] 48.69) 45.00) 53.24) 55.75] 48.64| 21,372,152] 11,420,334) 53.44) 61.54) 58.84) 51.34) 55.62 
75.40| 75.04| 73.54] 75.68] 71.62| 95.70] 63.01] 66.74] 56.45| 59.83) 63.40] 56.26] 5 38,286,010}  19,685,591| 51.42) 74.48] 69.57) 56.32} 64.75 
113.67| 70.96) 72.82] 74.31| 59.49/114.30) 48.35] 58.46] 44.65) 49.17) 48.16] 50.52| 49.18} 1,168, ,188| 46.42} 80.29) 61.80) 48.04 57.63 
| under- 73.25| 62.20) 64.03] 63.07| 67.44/116.46] 68.06| 64.82] 54.20/ 57.75] 48.22) 53.66] 52.13 ,605,890 899,590] 56.02) 66.38) 72.85| 53.56] 63.10 
sR 58.02| 63.01| 65.86) 63.68} 63.66| 83.03] 63.23| 58.33| 51.72) 60.64] 49.85| 47.86| 49.90} 5,011,358] 2,601,216] 51.90| 63.53} 66.79| 49.98] 56.98 
, 
20} 56.85) 59.02} 61.88) 62.96] 57.78/100.28) 53.13] 58.79] 43.55] 52.84) 46.69| 52.69] 45.88) 9,329,355} 4,271,876] 45.79} 61.38) 60.82) 48.54) 54.66 
MU es oo care se 75.99| 72.77| 72.70) 73.42) 70.66] 70.82) 94.62] 78.62| 68.79] 56.24) 56.85) 55.59] 55.82) 53.72! 54,079,500} 29,457,232| 54.48) 73.07) 72.80) 55.17) 64.82 
— North American, Canada.......... 62.08| 40.62] 54.87) 57.37) 88.00] 71.92|109.76| 55.79] 67.61} 40.18] 40.01] 48.78] 45.87| 39.05] 1,276,436 ,084| 43.27} 60.58} 69.05] 43.39| 57.68 
Of Northwestern Mutual............. 59.59) 54.48] 55.86) 60.31) 63.63) 54.26] 78.10] 57.06) 54.55] 47.72) 50.02) 50.21) 47.50| 47.40] 35,142,926] 16,998,628) 48.38} 58.90) 57.50) 48.63) 53.58 
le Vice Northwestern National. ........... 72.10| 27.87) 59.88) 52.47) 57.46) 53.61/119.20) 61.56) 53.30| 44.16) 41.79) 41.33] 38.51] 40.68} 2,118,351 960,699] 45.36] 63.25] 61.44) 41.63) 50.16 
relation- Gamentel, CBI... .3 50 d000cceescc 14.61| 42.90) 45 62| 43.64] 44.73| 46.58/111.06| 64.97) 49.02] 33.35] 35.93] 46.40) 49.01] 39.15 908,175 400,888, 44.14) 40.25] 58.76 43.14| 46.59 
npathetic CAPE ORE EE PER ee ° 46.54| 43.85| 42.24) 34.07| 44.77| 79.94] 57.01] 40.68] 34.13] 31.11] 35.64] 98.00] 75.46 514,686 242,936| 47.19] ..... 51.30| 43.48] ..... 
rein 39.68} 46.63) 17.43) 37.82) 31.43| 46.04] 77.30] 65.74) 35.48| 20.99| 52.43] 37.53] 36.44| 42.79 358,383 197,115| 55.00] 36.88} 45.17| 45.07| 44.10 
Pacific Mutual..............0-+6+ 62.27| 66.50| 59.76] 65.49] 58.06] 60.25/104.54| 63.58] 51.50| 54.27| 46.78] 47.85) 43.31] 44. 5,742,364] 2,503,571] 43.59] 62.38] 63.83] 45.07} 53.09 
Penn MMS Ss 5. Soesseaconed 51] 71.66] 73.12| 68.82) 76.75] 64. 75/105. 25) 68.44) 70.09] 53.05) 60.20) 61.48) 59.29] 53.53) 16,709,850} 9,641,693) 57.70) 73.87) 70.84} 58.19) 65.44 
by usual SS RS Seem S * 51.77| 44.66] 31.06] 36.20] 23.40) 31.00| 82.37) 58.60) 41.98] 34.61) 29.02] 39.45] 30.70| 35.06] 1,236,183 87| 44.02} 37.41] 46.37| 36.37] 40.93 
trious, Philadelphia Life heisomepaniecsn 63.86] 35.85| 62.60) 78.82/ 51.05) 72.89/106.21| 73.61) 67.45| 76.91| 75.18) 63.98) 58.28] 62.82 68,207 730,499] 84.14) 67.85] 78.31] 69.04) 71.88 
Phoenix Mutual.................. 75.67| 68.81) 61.04| 71.20) 57.50| 57.22) 97.10) 61.31|-54.01| 49.26| 53.83| 54.02| 59.40| 49.55] 4,711,821] 2,300,373] 48.81] 69.00} 62.03| 52.90] 58.40 
|: Ge ena te SF 48.76| 25.24) 46.12} 53.81) 29.52] 39.91/148.70| 48.38) 74.27) 42.14) 47.00] 33.47] 38.70| 24.85 797,161 421,548} 52.88] 40.14) 65.97) 41.95] 49.00 
Provident Mutual................ 58.98| 50.32] 46.20) 48.87) 50.60] 44.76 7| 51.59) 49.37] 51.05) 42.78] 51.65] 48.61] 43.21/ 7,633,235] . 3,755,728] 49.21] 50.79| 57.98) 47.14) 50.75 
TMMPIEIG. .5..0000080005 550008 52.40) 18.22] 49.26] 33.43) 43.47] 27.79] 75.69] 43.62| 37.15] 36.16] 39.53] 26.61| 39.01| 37.70 102,790} 33.72] 39.69] 43.29] 35.28} 38.15 
|” RARER aii IEF 57.18) 53.45| 59.38) 59.46) 51.74) 58.45/101.85| 53.70) 54.23] 49.91) 49.33) 52.56] 49.38] 49.67} 2,872,337] 1,592,269) 55.43) 56.03] 58.54| 51.49} 54.00 
RETO TIOOR <6 occcccncceseneses 76.30| 66.85| 58.83) 60.84) 48.84) 68.04) 90.18] 59.35) 52.85 42.94) 40.94) 45.46] 48.37 12, i 40.98} 62.33) 61.42) 43.81] 52.06 
Rega. acco sohbesecesies 60.92] 53.95| 50.80) 66.87) 59.00) 79.96/127.50| 61.99] 66.48] 45.37) 46.20] 45.51| 43.87| 49.55] 1,363,530 ,141| 48.73} 58.48] 74.27] 47.33] 56.79 
Security Life of America.......... 75.23| 65.19] 77.78| 32.26] 58.94) 72.29|113.93] 52.56] 62.85| 46.74) 48.50] 43.08] 39.57| 38.54 496,43 257,422| 51.86) 61.79] 65.73 53.84 
Security Mutual, Neb. ..-| 35.38] 43.77] 49.58) 42.77| 33.81) 40.83/150.01| 46.51) 51.41| 28.17) 47.68} 21,.48| 22.34) 26.87 169,541 73,468] 43.34] 40.80] 59.07) 31.68} 42.07 
M -| 80.93) 73.93] 49.58) 81.46) 81.42) 71.62/111.39] 76.84) 66.01| 62.10) 64.05) 75.25| 74.97) 60.79 805,556 581,320) 72.16} 81.18} 80.96) 69.30) 75.50 
-| 70.07] 40.02] 58.67) 43.63) 74.94) 53.04) 79.36] 63.09] 52.09) 40.35) 27.44) 55.33) 51.74] 29.37 278,824 128,080] 45.95| 57.60| 56.18] 41.79} 48.50 
.| 86.07] 53.80| 68.30| 51.82) 44.23] 52.92) 95.62] 41.66, 58.25] 58.75] 49.62) 38.70) 48.63] 46.48 621,395 277,544| 44.65, 58.64) 60.74] 45.51] 51.96 
.| 56.97] 46.66} 46.38] 36.93] 36.89] 53.39) 99.67| 60.82) 54.44| 38.07| 45.91/ 41.28] 42.19] 42.66] 1,667,893 675,526| 40.49] 44.40] 56.86] 42.39] 45.96 
State Life, Ind.............. .| 60.32] 66.88] 69.07] 55.13| 68.20) 65.14) 90.84) 72.39] 72.22] 47.88| 51.91| 55.29] 45.32] 52.93 1,966,436 1,282,469] 65.22] 65.66} 68.23] 54.12} 60.90 
State Mutual, Mass....... .| 72.76) 68.41) 66.55) 66.51) 71.36) 47.27) 84.25) 70.01| 56.34) 52.73) 50.45) 56.98) 50.27) 47.55 4,921,123 2,776,171) 56.42) 67.18) 61.62) 52.41 58.38 
St. Louis Mutual.......... 87.00] 59.10] 40.00| 46.30) 58.80) 68.65) 63.70/126.00| 81.68| 46.48] 55.28) 53.01| 38.84| 64.53 82,924 52,075| 62.79| 58.24] 77.30| 54.62} 63.48 
Sun Life, Canada............ .| 77.34] 69.45) 70.02) 73.41) 82.06) 88.20/113.57| 86.74) 74.12) 55.91| 49.05) 67.90) 64.16) 55.84 ingens 7,200,472} 60.10} 74.45) 83.70] 59.41) 72.52 
MN Sn ars sea secwuauceucd 72.29| 76.55| 78.35] 74.78] 78.10| 48.39/110.46| 64.66| 52.82] 31.68] 50.94/ 50.30] 47.16| 40.57 490 127,924] 43.73] 76.10] 56.13] 45.99] 54.14 
“RS it ratio 60.34) 53.45) 53.81] 65.54) 59.35) 54.25] 98.16] 56.68} 53.84) 50.56) 50.20) 49.14) 48.89] 50.35 36,887,530 19,187,780] 52.02} 58.72] 59.26] 50.31) 53.26 
Unidh Gatitval,.. 2. 00555 scccseens 61.04| 0.68] 55.20) 61.49] 61.22) 56.38] 89.25) 63.59] 56.02] 52.70] 58.61) 49.78) 50.43} 52.83) 12,986,343] 6,772,084] 52.12| 58.15] 62.34) 52.54) 56.57 
Uniod BGutual, ...........+00000- 71.52] 67.10) 65.10) 59.84) 79.70) -71.05| 80.84) 69.58) 68.18) 70.28) 62.03) 68.88) 60.20) 69.07 780,990 444,242) 56.88} 68.62} 71.88) 63.38) 67.76 
MMIII... oc seskceccacecs 89.87| 70.75] 70.02) 89.32) 74.83) 76.16] 93.37] 94.26] 82.14) 78.56| 73.91] 72.58] 85.48] 38.59 328,091 240,503} 73.30| 79.03| 84.97] 67.02| 76.74 
~ WabiGibet.. .c 5... ccscccccccoes 54.58 $9.08 $8.71) 57.15) 57.96] 55.53) 97.73] 83.24] 66.55) 50.88) 50.89| 58.74| 56.18] 49.59 961,211 545,069] 56.71) 57.86} 72.20) 54.48| 60.08 
es Western Union................+. 43.45| 32.88) 30.62) 37.60) 34.13) 44.66/104.33) 64.34) 79.88) 55.56) 35.45) 38.46) 59.78) 43.62 512,900 354,500) 69.12} 35.13] 70.39) 48.43) 54.01 
b WGN <5. s Scccenscsasecd 60.74| 72.26} 98.81) 56.17) 40.51) 52.77) 92.29] 35.55) 61.69) 41.79| 39.65) 46.75| 39.75| 55.68 134,263 37,741] 28.10] 65.69] 54.81] 41.98] 54.17 
Averages..................| 70.94] 66.09) 68.66) 68.40) 68.86) 63.35) 95.12} 65.21) 61.30) 51.73) 53.56) 54.70| 52.75| 50.88} 453,520,489] 241,465,832| 53.26] 68.59] 67.34] 53.03) 62.98 
I ial Companies 
American National, Tex........... 92.40) 90.91/103.89| 99.82) 81.26) 91.64/130.79| 82.66) 77.53] 63.68] 61.25) 65.70| 68.02| 42.53|  2,992,150| — 1,684,881/ 56.32} 92.81] 84.49) 56.07) 67.73 
Baltimore Life. ..........2.00000¢ 103.91|104. 78|100.05| 100.88] 99. 20/104. 80|170.71/100.87| 88.68} 84.67| 85.48| 97.70) 94.60| 76.76 648,410 543,651, 83.84) 101.43] 106.65} 86.85} 95.62 
Boston Mutual f................- 101.77|103.38|100. 12} 95.84|107.18| 98.56|142.05] 93.08) 94.53) 62.54| 51.68| 69.14} 80.00| 81.78 191,296 119,176] 62.31} 101.65} 98.15 89.60 
Colonial Life. N. J.......-..cese0e 104.37|101.47|101.05| 95. 12|103.24|109.01/160.38| 98.38] 92.66| 86.73, 90.47| 94.77| 91.88] 99.52 928,292 904,991] 97.48) 100.88] 107.05} 95.20! 100.04 
Commonwealth, Ky...........22+| «.02-] eee MMM ails) aiacsl oceckh teees 89.20| 62.46| 52.98| 64.32) 58.80] 59.60] 51.16 715,065 357,619] 50.01, .....| ..... 55.84| ..... 
ome Life, Delaware............. 78.49| 77.85| 73.84) 77.05) 70.21) 82.03|145.00| 73.68| 70.69| 62.06) 65.03) 66.53) 59.30| 53.41 753,943 551,903| 73.21) 75.02) 82.14) 62.19) 69.56 
Sohn Mameetles. 20.50... 200000 .26| 78.95} 75.86| 79.24) 79.08] 79.37/126.22| 69.07) 64.45) 56.54| 60.38) 61.46] 57.47] 60.72} 24,806,489}  15,859,792| 63.93) 79.40) 76.62} 60.94) 69.33 
rE CO. Life Ins. Co. of Va............+.+ 48} 99.04] 99.45) 96.05] 78.82) 83.49/142.99 73.93) 70.02) 59.15) 59.70| 61.01] 59.50) 59.40| 3,158,253] 2,122,569] 67.20] 94.77| 82.65) 61.60) 80.68 
° AMD) i. ccc cues cece coe 91.12] 95.15| 89.75] 87.02] 89.10) 86.00/126.06| $1.48] 69.13| 56.32| 57.06) 59.89| 56.38] 56.87! 125,088,178}  73,385,710| 58.66] 90.08) 79.72] 57.77| 68.74 
RK Mutual of Baltimore.............. 98.31) 80.75| 88.74) 83.47| 88.68] 91.78|160.20| 76.12) 68.66) 81.11] 79.42) 88.22) 56.25) 55.35 966,001 466,388| 48.28) 86.62| 93.70} 58.77) 71.32 
| Ra 89.49] 79.15] 78.74) 76.40| 76.92| 76.65\129.55| 74.62) 65.94) 56.75| 58.03| 60.17] 59.61| 59.76| 90,473,245] 55,752,601] 61.63) 78.03] 77.90| 59.99] 68.51 
sident Western and Southern............ 86.13] 97.15] 74.04| 79.70) 88.49) 91.04/129.50| 84.14) 80.81) 69.04) 65.59] 72.11) 64.87] 66.84] 4,809,114) 3,310,247) 68.83! 84.57| 86.96) 67.64| 74.74 
TE EE ae 85.54! 86.41! 83.22! 81.58! 82.76| 81.52! 29.98! 77.32' 67.73! 57.11! 58.29] 60.70! 58 20| 58.48! 255,530,436 155,059,528| 60.71' 83.90! 82.73! 59.271 75.30 
a * in cases where figures for fifteen years are incomplete, all available figures are averaged. ¢ Formerly Southern Life and Trust. 






a Formerly Dakota Life. + Ratios for years 1912-1921 incl. are for the average of ordinary and Industrial ratios. 
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Interest Rates Increased 

The Midland Mutual Life Insurance Com- 
pany, of Columbus, Ohio, has increased the in- 
terest rate payable on dividends left to accu- 
mulate with the company from 4% per cent to 
434 per cent, effective July 1, 1927. At the 
same time the interest rate on policy proceeds 
left with the company was increased from 4% 
per cent to 5 per cent. 


The Midland is also paying an extra divi- 
dend to policyholders in addition to the regular 
dividend scale on premimus falling due on and 
after July 1, 1927, until and including June 30, 
1928. This is an extra mortality dividend aris- 
ing from the very low mortality ratio of 25.9 
experienced in 1926. 


The Midland is very fortunate in its invest- 
ments, being able to earn 5.87 per cent last year 
without owning a single dollar of real estate 
acquired through foreclosure. 


The Midland is also fortunate in its produc- 
tion for the first six months of 1927. It has 
increased its business approximately 40 per cent 
over the same period of 1926. 


The twenty-first annual convention of the 
company’s agents was held at the Edgewater 
Beach Motel in Chicago recently, July 28, 29 
and 30. Prominent life insurance men of Chi- 
cago as well as many members of its own agency 
organization addressed the convention. 


Twelve agents attended the convention whose 
average period of service is almost nineteen 
years. The Midland agency organization is on 
its “toes” going after our hundred million of 
business in force by the end of the year. 


Dr. Dingman Writes on Insurability 


H. W. Dingmann, M.D., medical director of 
the Continental Insurance and Casualty com- 
panies, and member of numerous medical boards 
and societies, has just written a most interest- 
ing and instructive book entitled, “Insurability, 
Prognosis and Selection,” which is published by 
The Spectator Publishing Company. . 

The book is divided into four parts, the first 
being a general development of the subject of 
insurance, with chapters on the development of 
selection methods, such as numerical, life, mor- 
tality and disability tables. 

The second part deals with personalities, a 
whole chapter being devoted to each of the fol- 
lowing : the applicant, the agent, the medical 
examiner, medical referee, non-medical, the in- 
spector and the company. 

Part three takes up the elements of insur- 
ability and has much that is new and original. 
To quote from the chapter on “Race,” Dr. 
Dingman says, “There is considerable difrer- 
ence between the favorable race vitality of New 
Zealanders and the Chinese. New Zealanders 
have a death rate of about 10 per 1000 and 
Chinese of about 30 per 1000. The standards 
between these extremes vary and suggest group- 
ings of different races according to their in- 
herent vigor.” 

Accordingly Dr. Dingman sets forth these 
groupings as follows: 1. Australians, Dutch, 
Jews and Scandinavians. 2. Belgians, Cana- 
dians, English, Scotch, South African British, 
Swiss and United States native born. 3. French 
and Germans. 4. Finns, Irish, Italian and Po- 


lish. 5. Austrians, Portuguese, Rumanians, 
Spanish. 6. Japanese. 7. Chinese, Indians 
of India. 


The fourth division deals wholly with prog- 
nosis and sets forth the latest information on 
impairments in general and particular. 

The book is a storehouse of information and 
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should be a valuable desk companion of every 
medical examiner. The layman can read it 
with a great deal of interest and pleasure, for 
the treatment of the subject matter is distinctly 
non-technical, and on the whole the style is 
most agreeable—New York Evening Post. 


John W. Cadigan a Benedict 

John W. Cadigan, agency director of the 
New World Life Insurance Company, of Spo- 
kane, Wash., and son of John J. Cadigan, pres- 
ident of the company, was married on Satur- 
day, August 13 to Miss Aliene Loosmore Mur- 
ray, of Spokane. Invitations had been sent out 
for Monday, August 15, so that the wedding 
two days earlier was a surprise to friends of 
the couple. The ceremony was performed at 
6:30 o’clock in the morning and only by mem- 
bers of the families of the bride and bride- 
groom. 


National Life Meetings 

Cuicaco, I1t., August 22.—The National 
Life of the U. S. A., Chicago, has announced 
dates for the sectional meetings which will be 
held this fall for all of its agents. Those in 
the Southern States will attend a meeting at 
Signal Mountain, Tenn., August 25 and 26; 
those in the midland territory will go to St. 
Louis, September 1 and 2, and those in the 
Western States will go to San Francisco, Sep- 
tember 12 and 13. These meetings are being 
planned to arrange for the sixtieth anniversary 
celebration next year. 

President Robert D. Lay also announced that 
V. M. Tressler, general agent for California, 
had achieved the presidency of the $100,000 club 
because of his good production, while Arthur 
D. Hemphill of the Kansas agency has been 
made first vice-president. 
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Isn’t that worth while? 


Insurance in force 





“I Called and Took 
His Application”’ 


Welcome words to the ears of the General Agent. 


Even more welcome for the Agent—it means money in his 


We see them every day on the report cards sent in by Union 
Central Agents who use the Company’s Mortgage Loan leads. 


This exclusive Union Central facility provides thousands of 
prospects every year for our Agents. 
men who have just mortgaged their property, and who are there- 
fore in a receptive mood to cover that obligation with Life Insur- 


Our reports show that every fifth call results in an im- 


mediate application. ‘The exact percentage for the first six 
In addition, Union Central Agents 


succeed in writing many thousands of additional insurance on 
relatives and friends of the mortgagor. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Cincinnati, O. 
Founded 1867 


One Billion, 324 Millions 


It sends them to interview 


JOHN D. SAGE 
President 
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Death of A. L. Mills 


Abbot L. Mills, president of the Oregon Life 
Insurance Company, passed away on August 11. 
About two weeks previous he suffered a heart 
attack, from which he failed to rally. He was 
one of the founders of the company, which he 
served as president from its inception to the 
time of his death, a period of over twenty-one 
years. 

Mr. Mills was one of the leading financiers 
of the Northwest, being president of the First 
National Bank of Portland, the oldest national 
bank West of the Rockies and vice-president 
of the Security Savings and Trust Company. 

He took an active part in poltical and civic 
affairs. He was a director of the National 
Association for the Study and Prevention of 
Tuberculosis and at the time of his death was 
president of the Portland Open Air Sanatorium 
for consumptives. 

The Mills open-air school, founded by Mr. 
Mills, gained national recognition in recent 
years in the results obtained in treating children 
who were backward due to malnutrition and 
disease, and combating in these children evi- 
dences of tuberculosis. For many years Mr. 
Mills was a member of the board of overseers 
of Whitman College, Walla Walla, Wash., and 
at one time was a member of the board of over- 
seers of Harvard University. 


Book on Insurance Trusts 


The subject of life insurance trusts is more 
and more engaging the interest of life insurance 
men, attorneys, trust officers of banks and trust 
companies, as well as of policyholders who wish 
to assure the disposal of their life insurance 
estates in accordance with their expressed 
wishes. Insurance trusts have become the most 
significant and outstanding class of business in 
the fields of trust service and life insurance. 


Those who are concerned with this phase of 
life insurance will find, in the new book, entitled 
“Insurance Trusts,” a complete and comprehen- 
sive summary of all the various angles of such 
estate disposals. “Insurance Trusts” is writ- 
ten by C. Alison Scully, vice-president and 
trust officer of the National Bank of Commerce 
in New York and a member of the bar in the 
Empire State and in Philadelphia. The author 
is an expert who has made a long study of the 
requirements of trust arrangements of all forms 
and has had years of practical experience in 
the handling and administration of funds under 
such agreements. In the book, “Insurance 
Trusts,” he has produced a volume which is a 
textbook on the subject and places ready in- 
formation at the disposal of those interested and 
directs those who must deal with the topic in 
their business and professional lives to authori- 
tative sources from which detailed technical 
data may be procured. The book is published 
by The Spectator Company, New York and 
Chicago.—Underwriters Review. 


Mutual Trust Appointments 


Cuicaco, Ixzt., August 22—The Mutual 
Trust Life, of this city, has announced appoint- 
ment of three general agents as follows: R. H. 
Porter at Kansas City, Mo.; Fay G. Tifft at 
Kalamazoo, Mich., and William A. Smith at 
Lewistown, Me. Each of these men has had 
several years’ experience in the life insurance 
business. 


Chicago Association Starts Season 
Auspiciously 

Cuicaco, ILt., August 22.—In spite of the 
vacation season, nearly every member of the 
board of directors of the Chicago Association 
of Life Underwriters was on hand to greet S. 
T. Whatley, president of the association, at the 
first meeting held since his recent return from 
a trip abroad. Mr. Whatley was elected presi- 
dent while in Europe. 

Mr. Whatley appointed the following com- 
mittee chairmen: <A. E. Patterson, finance; 
Samuel T. Chase, business practice; Karl B. 
Korrady, program; Byron C. Howes, acquaint- 
ance; E. C. Platter, educational; William M. 
Houze, membership, and Samuel Heifetz, pub- 
licity. Twenty-two new members were ad- 
mitted. 


Security Life Meeting 
Cuicaco, Itt., August 22.—The Security Life 
Insurance Company of Chicago has chosen Big- 
win Inn, situated on an island in the Lake of 
Bays in Ontario, Canada, as the meeting place 
of its $100,000 Club in September, 1928. 





Journal of the Institute of Actuaries 

The July, 1927, issue of the Journal of the 
Institute of Actuaries, No. 293, Part II of 
Volume LVIII, has been published. Its con- 
tents include Observations on Errors of Age 
in the Population Statistics of England and 
Wales, and the Changes in Mortality Indicated 
by the National Records, by V. P. A. Derrick, 
F.I.A., with an abstract of the discussion there- 
on; The Actuary in Commerce and Industry, 
by E. William Phillips, F.I.A., F.S.S., with an 
abstract of the discussion on this topic; a paper 
on a New Method of Calculating Model Office 
Reserves, by C. F. Trustam, M.A., F.LA., 
and abstract of the discussion thereon; Legal 
Notes, by R. A. Bateman, B. Sc., and reviews 
of Staff Pension Schemes in Theory and Prac- 
tice; Complete Surrender Value Ready Reck- 
oner, by Fackler & Brieby, and Guide to Cur- 
rent Official Statistics of the United Kingdom. 
There are also an obituary notice of Dr. 
Johannes Karup, and reference to various of- 
ficial publications. No. 293 can be obtained 
from The Spectator Company at $2.50 per 
copy. 











TRATION THEREOF. 


ROOM 1400. 


WE TAKE PLEASURE IN ANNOUNCING 
THE ORGANIZATION OF A 


LIFE INSURANCE TRUST DEPARTMENT 


AND THE SELECTION OF 


Mr. Edward M. McMahon 
AS INSURANCE TRUST OFFICER 


THIS DEPARTMENT HAS BEEN ESTAB- 
LISHED FOR THE PURPOSE OF ASSISTING 
LIFE UNDERWRITERS AND THEIR CLIENTS 
IN THE CREATION OF ESTATES BY CON- 
TRACT, THE REDUCTION OF LAPSE RATIO 
THEREON AND THE EFFICIENT ADMINIS- 


MR. McMAHON, WHO HAS BEEN SUCCESS- 
FULLY ENGAGED FOR A NUMBER OF YEARS 
IN THE FIELD OF LIFE UNDERWRITING, { 
WILL DEVOTE HIS ENTIRE TIME TO THE 
DIRECTION OF THIS DEPARTMENT. HE 
AND HIS STAFF ARE AVAILABLE TO YOU 
AND YOUR CLIENTS, WITHOUT CHARGE OR 
OBLIGATION, AT OUR MAIN OFFICE IN 





THE EQUITABLE 
TRUST COMPANY 


OF NEW YORK 


37 WALL STREET 
Telephone HANoveER 9800 
MEXICO CITY PARIS 










LONDON 
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$700,000,000! 


of achievement, and especially is it proud of its present position in 

the list of America’s great insurance Companies. It is one of the 
leaders—and one of the fastest growing Companies in the Country. Its 
business has more than doubled in the past five years. Its assets have 
nearly trebled. 


T« Missouri State Life is proud of its 35 years; proud of its record 


The Company today has more than $700,000,000.00 of life insurance in 
force. It is the largest life insurance Company in the great southwest. 
The spirit of progress which characterizes the Missouri State Life and 
which is responsible for its remarkable growth is the result of broad 
vision and wise management. The men who control the Missouri State 
Life are men of wide experience, men who are accustomed to big scale 
business—great Commercial and Industrial leaders of the Country. 


It is this spirit of progress that has made the Missouri State Life the 
great, outstanding Company that it is—A great Company daily growing 
greater. 


Missouri State Life Insurance Co. 


M. E. Singleton, President 
Three Quarters of a Billion Before the Year Ends! 






Y years’ growth of the 


Wn Missouri State Life 


Home Office, Saint Louis 
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SPEAKS AT READING 


Walter H. Bennett Calls Branch 
Offices a Menace 








CITES PRESENT EXAMPLES 





Tells Pennsylvania Agents the Proposition 
Has Been Put Squarely to Eastern 
Underwriters 
Speaking to-day before the annual meeting 
of the Pennsylvania Association of Local 
Agents, in session at Reading, Walter H. Ben- 
nett, secretary of the National Associa ‘on of 
nsurance Agents, spoke plainly concerning the 
threatened development of the branch office sys- 
tem in fire insurance. He prologued this ad- 
dress, with a brief outline of the new program 
of work undertaken by the National Associa- 
tion and the success which has attended its in- 

auguration. 


The greatest strides forward on the part of 
the National Association within the year are 
to be found in the agency publicity program 
just formulated, increased activity in the for- 
mation and upbuilding of local boards, and in 
the progress of the better business methods com- 
mittee and of the public relations committee. 


Mr. Bennett described the branch office sys- 
tem as a present-day menace. ‘He said: 


The branch office system is not the menace 
of the future. It is the reality of to-day, which 
we must face together, fairly and squarely. 

The Eastern Underwriters Association ad- 
mittedly has let the bars down to the Travel- 
ers Fire to employ as many non-policy-writers 
as it wants, just so long as they are connected 
with the Travelers branch offices. It denies a 
“special concession” to the Travelers, but ad- 
mits a “special arrangement.” 

It is a peculiar process of reasoning which 
leads the great old fire insurance companies to 
permit continuance of what appears to be an 
unfair proposition to themselves and to their 
agents as well. 


EXHAUSTIVE STUDY 


After an exhaustive study of the situation, 
the National Association officers are forced to 
return to their original opinion—that it is 
squarely on the shoulders of the executive com- 
mittee of the Eastern Underwriters Association 
to right the wrong it has done. 

Here in your own State, in Luzerne county, 
you are confronted with the non-policy-writiug 
agent in its most exaggerated forms. The com- 
plaint of the Luzerne County Exchange has 
been lodged with the general agency committee 
of the Eastern Underwriters Association, and 
has been strengthened by a resolution of your 
board of directors, urging immediate remedial 
action. 

Every thinking agent knows that the branci 
office idea is spreading rapidly. The danger 
lies not so much in the combination of fire and 
Casualty companies. For years, some of the 
leading fire companies have maintained casualty 
Tunning mates, without disturbance of the 
friendly agency-company relationship. 


Meets Empuatic NEeEpD 


The combination automobile policy meets an 
emphatic need. When your company gives you 


a single policy with which you can cover the 
automobile of your client, it is offering you a 
distinct service. 
_ But when such companies as the great Amer- 
ica Fore ties up with the Fidelity and Casualty 
Company, and the mighty home of New York 
enters into a working arrangement with the 
Maryland Casualty Company, we are furnished 
food for thought and prayerful consideration. 
Both the Fidelity and Casualty and the Marty- 
land are well established, branch office operat- 
ing companies. And it is a short step from 
entrance of a fire company into a casualty 
branch office for automobile lines, to all other 
fire lines as well. 


SPECIALTY DEPARTMENTS 

Hand in hand with the branch office menace 
of the fire business, is the growing tendency on 
the part of the casualty and surety companies 
to operate through so-called specialty depart- 
ments, for development of new lines. 

This is a problem that rests entirely in your 
hands. Study the new forms, and sell them. 
The companies find it more economical aud 
more satisfactory to place them in the hands of 
their agents than to establish specialty depart- 
ments. 


INTERESTING UTAH CASE 
Agent Makes Incorrect Statement—Part- 
ner Knew Truth—Company Sues for 
Payment of Loss 

A suit by a company against an agent, aris- 
ing from a loss, because the agent stated incor- 
rectly that property was not on leased ground, 
is now before a court in Utah. The ground of 
the company’s action is that the assured, in the 
first instance, and the company later, claimed 
that the agent unintentionally misrepresented 
the facts, inasmuch as his partner handling other 
lines knew that the risk was located on leased 
ground. The case is evidently one of great in- 
terest to local agents. 

The facts are apparently the following: The 
insurance agency firm consists of two partners, 
one of whom handles the fire business, writing 
all the policies himself, the other attending to 
bonds and other lines. A fire policy was writ- 
ten to cover a dwelling house which, unknown 
to the writing agent, was located on leased 
ground. In filling out the daily report he an- 
swered the question, “Is the property on leased 
ground?” with “no.” 

A‘ loss occurred. The company denied liabil- 
ity on the ground that the assured misrepre- 
sented when he made the statement that the 
building was not on leased ground. In writing 
the policy the agent assumed that the risk was 
not so located and did not make’ inquiry of the 
assured. His partner, however, through other 
channels, knew that it was on leased ground, 
and for this reason it is claimed that the agents 
had knowledge. 

The company first denied liability on the 
ground of misrepresentation, but afterward paid 
the loss. It then began suit against the agents 
for the amount of the loss, plus expenses, on 
the ground of misrepresentation in order to in- 
duce the company to carry the risk. It con- 
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INAUGURATES NEW 
SERVICE 


National Board Offers Agents Win- 
dow Display Service 








HAS ELECTRIC ILLUMINATION 





Miniature Billboard to Be Sold at Cost— 
Six Cards Furnished to Go With It 

The National Board of Fire Underwriters has 
just announced a new advertising service for 
fire insurance agents which is calculated to meet 
the demand for a novel and inexpensive win- 
dow display service. It consists of a miniature 
billboard illuminated by an electric light. It 
will be sold to.agents at cost. 

The board is attractively designed with an 
overhead light and the advertisement is on a 
card which is slipped into place. Six different 
cards are provided with each set and it is prom- 
ised that more are to be designed and dis- 
tributed at cost to subscribers later. The sets 
all contain three blank cards each, which may 
be used by the agent to draw up advertisements 
suitable to his own needs. 

An article in Safeguarding America Against 
Fire, which announces the service, says: 

Insurance faces much the same advertising 
problems, fundamentally, as confront the store- 
keeper. People know they need insurance, but 
they postpone its purchase as long as. possible 
—as long, in fact, as their respective con- 
sciences will allow. But the need is there, 
none the less. And what a well-prepared win- 
dow display does is to connect that need, which 
in their own minds they know is real, with 
some definite place, some progressive agency, 
where the need can be fulfilled. 





Approves New Program 
(Concluded from page 3) 
outline together with exhibits at the annual 
meeting. 

The Public Relations Committee has pre- 
pared, under the direction of Earl E. Fisk, 
chairman, a list of “key men,” which comprises 
about 2600 members of the Association, all of 
whom are active both in the Association and in 
the civic and business affairs of their commu- 
nities. With this machinery available it is 
firmly believed that the National Association 
will be able to accomplish its public relations 
work with relative ease and dispatch. 

The meeting was well attended, only two 
members being absent. Allan Kennedey, of 
Arkansas, is in Europe, and Percy Goodwin, of 
California, was unable to make the long trip at 
this time. 








tended that it would not have accepted the busi- 
ness had it known that the building was on 
leased ground. 

Aside from the fact that one partner had 
knowledge about the interest of the assured in 
the ground, the company claims to have another 
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NEAL BASSETT, President JOHN KAY, Vice-Pres. A. H. HASSINGER, Vice-Pres. WELLS T. BASSETT, Vice-Pres. 


FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 
THE GIRARD F. & M. INSURANCE CO. OF PHILADELPHIA, PA. 
MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 
CAPITAL FIRE INSURANCE CO. OF CONCORD, N. H. 


Western Department . Pacific Department 
H. A. CLARK, Manager ee W. W. & E. G. POTTER, Managers 
844 Rush Street Newark, N. J. Philadelphia, Pa. 60 Sansome Street 
CHICAGO, ILL. Pittsburgh, Pa. Milwaukee, Wis. Concord, N. H. SAN FRANCISCO, CAL. 
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Security Mutual Casualty Company 


December Thirty-First, 1926 
ASSETS 





Bonds and Stocks (Market Value)............. $7,465,665 .00 
EN 8S 5 A os air rchcl Siba e's 014/sieisie 60/0 30,000 .00 
Accrued Interest on Investments.............. 101,665 .74 
ee Ee re 1,199,252 .06 
Premiums in Course of Collection.............. 399,390 .22 
Deposit with Workmen’s Compensation Board, 
PROwMNCe GE MIGHIOGUE: 5 oho c dei ccceccivecce 2,444.91 
$9,198,417 .93 
LIABILITIES 
Net Special Reserve for all Liabilities.......... $5,894,895 .79 | 
RUGS Pr eENNRIREE o. osla bo wan we see 66 eaea'e 611,616.08 


Unabeorbed Premium Refund decared (Not paid) | 42861 $1 og NEW HAMPSHIRE 
t s Et ee ee ar ere re A = ‘ E 
pS | $9,198,417 .93 | FIRE INSURAN cr CO 


Unabsorbed Premiums Returned to Policyholders 


NE oss oa deta elie fos carcl $8,000,000 .00 ¢ _ Manchester, N. H. 
Fundamentally Right Economically Operated 
Financially Sound } ASSETS $13,679,785.77 
HENRY W. IVES & COMPANY TOTAL LIABILITIES EXCEPT CAPITAL |@ 
" ce rane anr iii MANAGERS” — i $ 6.994,698.54 
FOR EXCESS AND REINSURANCE 4 POLICYHOLDERS' SURPLUS 
Treaty or Facultative a = oe er g PRET General and i $ 6. 6 8 2: 087.23 
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cause for action; that is, that the agents did 
not exercise due care in making inquiry of the 
assured as to the interest. Generally speaking, 
a firm is liable for the acts of all its members. 





Extracts from Semi-Annual Statements of 
Fire Insurance Companies, as of July 
1, 1927, Compared With Similar 
Items from Statements as of 
January 1, 1927 
The accompanying table has been compiled 
by THE SPECTATOR from reports received direct 
from the companies. It shows assets and sur- 
plus, as of July 1, 1927, as well as the same 
items, as of January 1, 1927, for each of the 

companies : 


Surplus 
; to Policy- 

Name and Location of Company 1927 Assets holders 
Aetna, Hartford. ............0.200. {July 1 50,192,798 19,172,297 
\Jan. 1 49,039,589 17,033,916 
Agricultural, Watertown........... {July 1 10,858,894 3,602,165 
\Jan. 1 10,477,768 3,433,475 
AUG, AMONG occa ccccec es { July 1 2,045,133 1,199,899 
\Jan.1 2,059,195 1,170,663 
Alliance, Philadelphia............. { July 1 7,997,413 4,012,037 
\Jan.1 7,786,940 3,641,891 
American Eagle, N. Y............. {July 1 11,716,670 3,987,817 
\Jan. 1 11,283,829 3,430,860 
American F. & M., Galveston...... { July 1 733,913 611,262 
\Jan. 1 685,338 611,096 
Atlantic City, Atlantic City........ {July 1 1,311,654 1,220,282 
\Jan.1 1,301,294 1,220,822 
Atlantic Fire, Raleigh............. { July 1 633,149 363,199 
\Jan. 1 565,350 354,273 
Atlas Assurance, London.......... { July 1 6,953,193 2,207,805 
. \Jan. 1 6,891,598 2,307,493 
Atlas Casualty Co., Chicago....... {i uly 1 597,382 295,025 
Jan. 1 546,480 284,816 
Bankers Fire, Durham, N.C....... July 1 355,741 239,313 
Jan. 1 371,590 243,956 
Boston, Boston.......2.....:.00% jay 1 18,280,238 9,313,652 
Jan. 1 17,072,856 8,063,498 
ienele, BUNAES.; cc ccs ccc eee { July 1 5,365,208 2,626,147 
\Jan. 1 5,288,001 2,732,945 
Caledonian American, Hartford.....{July 1 1,071,781 605,271 
\Jan.1 1,036,816 558,686 
Caledonian, Edinburgh............ {July 1 4,694,098 1,257,454 
\Jan.1 4,656,317 1,251,921 
Camden Fire, Camden............ { July 1 11,313,917 4,665,928 
. \Jan. 1 10,866,469 4,547,190 
Columbia, Dayton, O............. {july 1 = 1,777,483 1,307,308 
Jan.1 1,706,058 1,279,467 
Commerce, Glens Falls............ {July 1 3,798,558 2,102,209 
\Jan. 1 3,519,584 2,042,222 
Commercial Union Assur., London..{July 1 16,365,789 5,448,163 
{Jan. 1 16,374,377 5,042,499 
Commercial Union, N. Y.......... {July 1 2,694,063 893,233 
{Jan. 1 3,018,088 + 766,304 
Commonwealth F. & M., Kansas City { July 1 456,402 425,089 
\Jan. 1 435,037 414,468 


Continental, N. Y..............- (ay 1 74,402,175 28,224,656 

Jan. 1 70,945,403 35,498,904 

Dibiwane, Ni Ps ori ot x caw {July 1 1,789,492 1,243,925 

inn 1 =: 1,682,444 1,231,457 

Detroit National, Detroit.......... {july 1 pened 377,792 

an. 1 578,894 393,143 

Eagle Fire NEW oes os oe bsccdo {iety 1 1,685,088 1,071,375 

Jan. 1 1,656,275 1,045,071 

Eastern Fre, Atlantic City........ Jaty 1 on = 

an. 1 17,574 449, 
Eastern Shore of Va., Keller....... {July 1 pare ry 
fan. 1 48,511 ‘ 

Equitable Fire, Charleston......... {uly 1 1,141,581 $62,671 
an.1  1,121,05 40,29 

Excelsior, Syracuse............... {uly 1 608,973 418,111 

; Jan. 1 550,855 431,325 

Federal Union, Chicago....... Seas Ba : by oe 1,459,508 
_ \Jan. 245,689 1,364,463 

Fidelity-Phenix, N. Y............. {uly 1 57,192,973 27,779,776 

; an. 1 64,634,682 26,217,640 

Fireman’s Fund, San Francisco... .. fF uly 1 yeh rine 
‘an. 1 31,308,254 10,775,99 

First Ameriean WoO ox. cesceseas {jay 1 3,302,691 2,314,919 
Jan.1 3,116,175 2,217,678 

General, Seattle, Wash............ {uly 1 4,730,436 2,005,324 
an. 4,139, 004,071 

Georgia Home, Columbus.......... {july 1 948,809 308,360 

Jan.1- 883,919 292,376 

Glens Falls, Glens Falls........... { July 1 16,550,531 6,068,563 

\Jan. 1 16,142,369 6,125,978 


1,684,420 1,444,592 


Gulf Ins. Co Riis 5552 occas (july 1 
1,616,189 1,402,754 


Jan. 1 


Name and Location of Company _1927 
Hanover Fire, N. Y July 


tee ee eee e ee eee) 


\Jan. 1 

Home F. & M., San Francisco...... { . 
\Jan. 

Illinois Motor Cas. Co., Cpringfipis. (taly 1 
\Jan. 

Independence Fire, Phila.......... {july : 
an. 

hae. Co. OF WA, PR 00:00 b03 {July : 
\Jan. 

Liverpool,Lon.&Globe,Liverpool. . {July 1 

\Jan. 1 

Lumbermen’s, Phila............... (uy : 
an. 

Mercury, St. Paul... .......ccse0 (uy i 
an. 

Merchants, Denver, Colo.......... {july 1 

an. 1 

Mississippi Fire, Jackson.......... (july : 
an. 

National American, Omaha........ {July : 
an. 

National Security, Omaha......... uy 1 

an. 1 

New Jersey Insurance Co., Newark. {July . 
an. 

New Zealand, Auckland........... uy : 
an. 

North China, Shanghai............ { —_ ; 
\Jan. 

Weertly Wittens Ne Yo. acs cosccsves (july ; 
an. 

Northwestern National, Milwaukee. {jay : 
an. 

Norwich Union, Norwich.......... (uy : 
‘an. 

Old Colony, Boston. ........0000 (uy : 
‘an. 

Old Dominion, Roanoke........... (uy ; 
an. 

Mesias Pies. WY 6.0 osccsccccasces uy : 
an. 

Palatine. London. . o...6ocscccanees eo} 
\Jan. 

Providence-Washington, Providence. {J uly 7 
\Jan. 

Queen Ins. of America, N. Y....... {July 1 

\Jan. 1 

Wied TE FY , oociscccndéccases —_ ' 
\Jan. 

Savannah, Savannah.............. {July 1 

\Jan. 1 

Shawl, NeW oc ic icaccdects i uly : 
an. 

Twin City Fire, Minneapolis....... Gay : 
an. 

Western Assurance, Toronto....... {July ; 
an. 

World Fire & Marine, Hartford... .. {J uly 1 

\Jan. 1 


Assets 
12,341,374 
11,191,876 

5,623,420 
5,466,385 
503,464 
486,950 
1,266,090 
871,215 


Surplus 


to Policy- 


holders 
6,374,693 
5,300,685 
2,651,691 
2,673,289 
355,342 
348,561 
811,236 
486,732 


63,930,163 29,333,040 
63,149,627 27,325,019 


18,923,042 
19,295,714 
4,586,682 
4,315,670 
2,254,098 
2,026,286 
1,443,434 
1,375,725 
510,619 
545,681 
1,879,964 
1,839,586 
1,291,993 
1,241,098 
3,641,668 
3,373,107 
1,818,761 
1,835,998 
1,108,820 
1,116,202 
19,174,504 
18,115,035 
14,604,931 
14,031,716 
7,411,764 
7,551,603 
7,101,767 
6,565,236 
762,578 
754,369 
5,694,046 
5,347,896 
4,601,745 
5,210,131 
16,555,920 
15,471,853 


5,355,295 
5,042,311 
2,760,858 
2,743,744 
1,231,245 
1,169,656 
617,216 
646,522 
409,192 
391,857 
1,409,271 
1,443,171 
818,075 
807,171 
1,565,164 
1,501,905 
1,120,941 
1,033,481 
955,667 
952,354 
7,189,254 
6,551,593 
7,580,772 
5,039,258 
2,245,986 
2,356,286 
3,560,465 
4,077,708 
635,783 
631,837 
2,322,757 
2,138,745 
1,888,525 
1,701,521 
9,596,482 
8,628,799 


21,952,804 10,913,513 
21,398,020 10,155,586 


2,968,986 
2,649,446 

621,463 

627,474 
4,308,557 
4,329,837 
1,989,551 
1,522,542 
4,972,499 
4,890,560 
3,121,885 
3,086,513 


1,184,420 
1,177,663 
283,637 
281,067 
1,757,726 
1,715,355 
834,630 
810,841 
1,927,178 
1,756,125 
1,360,009 
1,345,927 





LAUNCH NEW AUTO CLUB 
Project in St. Louis Is Minus Insurance 
Feature 

St. Louis, Mo., August 23.—The National 
Automobile Club, Inc., has been organized in 
St. Louis, Mo., as a rival to the Automobile 
Club of Missouri, which recently entered the 
insurance business indirectly by the formation 
of a closely affiliated reciprocal insurance ex- 
change. 

The promoters of the new automobile club 
are not insurance men, and so far as can be 
learned no insurance men are interested in it, 
but it is believed that many members of the 
old club that object to its entry into the in- 
surance field will be attracted by the new or- 
ganization. 

The organizers and directors of the new club 
are Robert J. Kratky, 809 Alfred avenue, who 
handled the political campaign of Mayor Victor 
J. Miller of St. Louis, and who is credited with 
having more political influence with the present 
city administration than any other individual; 
William L. Gray, 269 Plaza Drive; Erwin F. 
Kratky, 5201 Robert avenue, and Max Gray, 
269 Plaza Drive. 

The club has been incorporated for $10,000 
and is authorized to issue 100 shares of stock 
at $100 each. Robert J. Kratky and William L. 
Gray each hold 49 shares, and Erwin F. Kratky 
and Max Gray each one share. 

Gilbert L. Whitley, 627 Planters building, 
St. Louis, it attorney for the new organization. 

A new national organization of automobile 
clubs will be launched at Washington, D. C., on 
August 25, and it is probable that the new St. 
Louis club will affiliate with that body, since 
it cannot represent the American Automobile 
Association with which the Automobile Club 
of Missouri is connected. The decision to form 
a new national body was reached at a confer- 
ence held at Atlantic City recently by autoists 
from the East, Middle West and South. 








Your client knows 
what he is getting when you 
place his insurance in the FIRE- 
MAN’S FUND. A satisfied client is 
an agent’s most valuable asset 





ASK ANY FIREMAN'S FUND AGENT ANYWHERE 
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$30, 128,138.96 
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$185,174,967.15 CASUALTY INSURANCE—BONDS 


HOME OFFICE 150 William Street 
ONE LIBERTY STREET, NEW YORK CITY NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, III. 
Cc. R. STREET, Vice-President 


PACIFIG DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
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Fire Insurance 








Wins Essay Prize 

Cuicaco, Itt., August 22—A. J. Kellen- 
berger of Seattle, Wash., was awarded the first 
prize of $50 in the essay contest on “What Is 
Fire Insurance ?”, conducted by the Millers Mu- 
tual Fire Insurance Company of Fort Worth 
with the aid of the Journal of American Insur- 
ance, the organ of the American Mutual Alli- 
ance. Ben C. Vine of Alton, Ill., was awarded 
second prize, while H. K. Stafford, also of Al- 
ton, received third prize. 

Mr. Kellenberger’s essay follows: 

“Fire insurance is that great equalized by 
which means the prudent business man shares 
the fire loss burden of his equally prudent, but 
unfortunate brother. ; 

‘Tt collects a reasonable amount of premitm, 
commensurate with the risk assumed, uses a 
small proportion to pay the necessary expenses 
of the business and deposits the balance at a 
centralized point awaiting the inevitable day 
when it will be called upon to re-establish the 
prudent business man in his chosen ine of work, 
or rebuild his home. 

“In no sense can it be construed as a tax but 
on the contrary is purely a sinking fund, cre- 
ated solely for the purpose of providing secur- 
ity for replacement of values destroyed. 

“The insurer, who sustains a loss, shares in 
the distribution of the general fund, according 
to the equity of his contribution thereto, - so 
that he who assumes a just and equitable pro- 
portion of the premium charge will share in the 
distribution in like ratio.” 


State Mutual Fire of Arkansas Out 


LitttE Rock, Arx., August 19.—The last 
mutual fire insurance company doing business 
in Arkansas under the old mutual assessment 
plan passed out of field when J. S. Maloney, 
State Insurance Commissioner, canceled the per- 
mit of the State Mutual Fire Insurance Asso- 
ciation. 

Cancellation followed admission of the asso- 
ciation at a recent hearing that it was insolvent, 
A. D. Dulaney, State fire marshal.said. The 
association maintained offices in this city and at 
Newport. 

The present law will not permit organization 
of insurance associations on the plan of the 
State Mutual and revocation of the license of 
that company means the end of its plan, so 
far as this State is concerned. 
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ECHO OF MARQUETTE NATIONAL 
RECEIVERSHIP 
Firemen and Mechanics of Indianapolis 
Being Investigated 

INDIANAPOLIS, IND., August 19—Thorough 
investigation of affairs of the Firemen and 
Mechanics Insurance Company to determine 
responsibility for conditions that led to receiver- 
ship was forecast August 18, by Herbert Todd, 
Indianapolis, receiver for the company. The 
company, which wrote fire insurance, was placed 
in receivership July 14. 

Records of the company are held in Illinois, 
Mr. Todd said, and the full extent of the com- 
pany’s liabilities, assets and mode of operation 
can not be determined until these records are 
available. 

Policyholders, who legally are entitled to re- 
cover premiums on unexpired policies, probably 
will lose their payments, Mr. Todd said. There 
are approximately 5000 policyholders. Stock- 
holders, about fifty in number, also will recover 
little, if anything, according to Mr. Todd. The 
receiver was appointed on petition of Newton 
Todd, investment broker of Indianapolis, who 
holds several shares of stock in the insurance 
company. 

The Firemen and Mechanics Insurance Com- 
pany reinsured its accounts with other com- 
panies, especially the Marquette National In- 
surance Company, which was declared bankrupt 
last April and now is being liquidated, Mr. 
Todd said. The company operated under a 
special charter granted by the Indiana State 
legislature in 1850 and was not under the 
supervision of the State insurance department. 

The company was purchased from a group 
of Indianapolis business men by Chicago ivter- 
ests in 1920. Records were moved from In- 
dianapolis to the office of the Marquette in Chi- 
cago. These records will be taken to Indian- 
apolis for use of Mr. Todd, when H. U. Bailey 
of Princeton, Ill., receiver for the Marquette 
company, completes liquidation of that com- 
pany, according to Mr. Todd. F. A. Kiser is 
president and J. H. Beckman, secretary-treas- 
urer of the defunct company. 


Long Island Fire Capitalization Being 
Completed 
A number of prominent men have been in- 
vited to subscribe to founders’ shares of the re- 
cently organized Long Island Fire Insurance 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 65 millions. 
DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 
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Stockholders Approve Glens Falls Capital 
Increase 


The stockholders of the Glens Falls Insur- 
ance Company, at a meeting held last week, 
Wednesday, approved the proposal of the 
directors to increase the capital of the com- 
pany from $2,500,000 to $4,000,000. A stock 
dividend of 30 per cent to stockholders of rec- 
ord at the close of business on August 17, was 
also voted. This will be payable on October 
3. The remainder of the new capital will be 
provided by the sale of 75,000 new shares, par 
value $10, at $20 per share, thus also restoring 
the surplus of the company to its original figure 
prior to the declaration of the stock dividend. 


Plan Post-Convention Trip 


Arrangements have been completed by New 
Orleans agents for a delightful post-convention 
trip to Central American points following the 
convention of the National Association of In- 
surance Agents, which will be held in New 
Orleans, October 17 to 21. The S. S. Parisima, 
of the United Fruit Line, will leave New Or- 
leans on Saturday, October 22, returning after 
a 16-day cruise, during which two days will be 
spent in Havana and two in the Panama Canal 
Zone. Many other points of interest will be 
visited. Arrangements for the trip are in charge 
of Linden T. Brand, secretary of the New Or- 
leans Insurance Exchange, 629 Common street. 


Death of Granville Cochran 


Granville Cochran, of Cochran & Houseman, 
of Dallas, Tex., died suddenly in New Orleans 
recently, while visiting there in the course of his 
vacation. The firm has been local manager 
for the America Fore companies in Dallas. A 
comparatively young man, Mr. Cochran had 
already gained a wide reputation as an under- 
He was a nephew of Samuel P. Coch- 
ran, of Trezevant & Cochran, general agents 
in Dallas for a number of companies. 








Company, New York. The company is author- 
ized to issue 4000 shares of stock at a par 
value of $50 per share. A large part of this 
issue was subscribed for by the directors and 
others interested. The remainder is now being 
offered to a selected list of prospects. 


Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 
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SUNDERLIN’S LECTURES 


ON THE 


FIRE INSURANCE CONTRACT 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the literature of fire 
insurance, and will be of genuine service to executives; underwriters; adjusters; general, special and local 


agents; insurance brokers, lawyers and the public. 


By studying these lectures, managers, agents, brokers and other students can gain a clearer under- 
standing of the provisions of the fire insurance contract, thus fitting themselves the better for the intelligent 


handling of their business. 


THE SERIES OF 40 LECTURES EMBRACES THE FOLLOWING TITLES: 


The Policy Contract—General 

Insurable Interest 

Public Relations 

State Regulation or The Police Power 

Cooperation and State Supervision 

Fire Insurance Reserve 

Fire Prevention 

Professionalizing the Fire Insurance Business 

Construction and Operation of the Policy- 
Contract 

The Fire Insurance Rate 

Valued Policies 

Agency and Brokerage 

Premiums 

Insurer’s Liability 

Estoppel, Waiver or Ratification 

Property and Hazards Not Covered 

Concealment, Misrepresentations 

Warranties 

Matters Voiding Policy 

Matters Suspending Insurance 


Chattel Mortgage Clause 

Fallen Building Clause 

Negligence 

Cancellation 

Risks and Causes of Losses 

Duty of Insured in Case of Loss 

Ascertainment and Amount of Loss 

Options of the Company in Case of Loss 

Apportionment of Loss 

Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 

Adjustments 

Subrogation 

Standard Average or Co-insurance Clause 

Mortgagee Interests 

Earthquake Clauses 

Use and Occupancy—Profits and Commis- 
sions—Rents and Leaseholds 

Floating, Excess and General Cover Contracts 

Miscellaneous Forms 

Endorsements 

Reinsurance 





2—Insurable Interest 
3—Public Relations 


13—Premiums 
34—Mortgagee Interests 





LECTURES NOW, READY 
1—The Policy Contract—General 


4—State Regulation or The Police Power 
9—Construction and Operation of The Policy-Contract 








A number of the lectures have already been delivered and printed in pamphlet 
form, and the others are to be delivered at regular and short intervals. 


PRICES 


Single copy of one lecture, $1.00 


CHICAGO 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures 


THE SPECTATOR COMPANY 


Sole Selling Agents 





Set of 40 lectures, $30.00 


NEW YORK 
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CATASTROPHES AND 


INSURANCE 


Current Bomb Outrages and Recent Floods Cited as 


Catastrophes have always figured largely in 
the insurance business. The danger of catas- 
trophic loss, of course, is provided for in every 
class of insurance by reinsurance and distribu- 
tion for risks but its effect is nevertheless 
strongly felt in some way or other whenever it 
occurs. The immediate result is usually two- 
fold; there is the heavy loss incurred for one 
thing, while on the other hand, there is the un- 
usual stimulus afforded the class of coverage 
which provides indemnity for the type of loss 
sustained. In regard to the latter, it is the con- 
tention of many underwriters that as a source 
of new and valuable business, the publicity and 
fear attendant upon an unusual disaster of some 
sort is greatly over-rated. Policies sold while 
the public is in a fever of excitement, it is 
pointed out, are not liable to be retained after 
the talk has died away and the danger receded. 

It is pertinent to note this fact while enthu- 
siasm is running high, in some quarters, over 
the increased demand for explosion and riot 
and civil commotion lines incited by the bomb 
outrages perpetrated by Sacco and Vanzetti 
sympathizers. It may be that the business in 
this line garnered during the “bomb hysteria” 
period, will have a more permanent tenure than 
is usually the case, but if history is inclined to 
repeat itself, the recent spurt in riot and civil 
commotion business may be considered a flash 
in the pan. 

A parallel case may be cited in recalling the 
situation, only a few months back, which grew 
out of the great Mississippi flood. At that time 
the Fire Insurance Monthly Bulletin com- 
mented on the history of memorable floods in 
this country and their effect on flood insurance. 
On that occasion (and our remarks were based 
on the reminiscences of a veteran underwriter ) 
we said: 


Underwriters whose experience dates back to 
Catastrophes of similar nature to the present 
one are prepared for the inevitable demand for 
coverage which follows in the wake of disaster. 
But it is the claim of these same underwriters 
that with fair weather, the frightened property 


Typical Examples 


holder returns to optimism—a sort of smug 
optimism—and the wary watch-dog of the terri- 
ble night slumbers in the warm rays of the sun. 
As the spectacle of the tragedy gradually re- 
cedes in the consciousness of the victims, their 
enthusiasm for flood insurance wanes and they 
look upon its maintenance as a costly burden 
all out of proportion to the danger involved. At 
length, another flood occurs, the property holder 
is without protection, and the situation resolves 
upon itself, like Antonio’s story as they were 
seated around the campfire. The insurance 
companies, meantime, have held to a few risks 
at inadequate rates and are consequently sub- 
jected to heavy losses. That, runs the argu- 
ment, is insurance history over a stretch of 
years during which have occurred the Johns- 
town, San Antonio and Ludlow, Colo., floods. 

That the Mississippi flood was no exception 
to the aforementioned catastrophes, from an in- 
surance standpoint, is clearly proved by an ex- 
amination of flood insurance facilities today. 
The extent of the demand for this type of 
coverage at the time of the flood is something 
we are not informed on but judging from the 
number of inquiries received at this office it 
was considerable. Nevertheless, it is significant 
that with the recent retirement of the Commer- 
cial Union Assurance Company from this type 
of coverage, the business boasts of a single com- 
pany, the Globe and Rutgers, which is prepared 
to handle flood insurance. It would seem, there- 
fore, that if the Mississippi Valley flood had 
any effect at all on the business of flood insur- 
ance, it was to retard it rather than promote it. 

However, we cannot prognosticate the future 
of riot and civil commotion insurance on the 
past performances of flood coverage because the 
former has shown indications of stability and 
permanent importance in contrast with the 
sporadic appearances of flood insurance in the 
limelight. 

Riot, insurrection, civil commotion and ex- 
plosion insurance, to give it its full title, has 
an interesting origin, it being an outgrowth of 
the World War. In 1914, with Europe plunged 
in war and A. Mitchell Palmer ruthlessly hunt- 
ing down Reds in America, bombings were 
much more frequent than in these days when it 


19 


takes a couple of executions to provoke them. 
The situation was genuinely precarious and 
when riot and civil commotion insurance was 
designed by underwriters for the protection of 
property owners it supplied an acute need and 
soon enjoyed widespread popularity. This class 
of insurance furnished the idea for war risk 
insurance which, during the period of America’s 
participation in the war, superseded its parent. 
With the close of hostilities, war risk insurance 
ceased to function, but with the labor unrest 
and general demoralization which followed in 
the wake of war, the need of protection against 
the disturbances occasioned by strikes and other 
expressions of discontent, was keenly felt. As 
a result, riot and commotion insurance was re- 

instituted and took the form as we know it to- 

day. It has continued to be a line of consider- 

able importance for, though the country has en- 

ployed unprecedented peace and prosperity, at 

least a modicum of lawlessness and revolt seems 

to be its unavoidable adjunct. As long as this 
condition exists, and business does not deal 
with Utopias, the stabilizing benefits of riot and 
commotion insurance will be eagerly sought by 

foresighted property owners. 

The standard riot and civil commotion policy 
provides indemnity for losses caused by riot, 
riot attending strike, insurrection, civil commo- 
tion, explosion as a result of any of the afore- 
mentioned occurrences and explosion occurring 
from other causes with certain exceptions. Such 
explosions as originate from steam boilers, fly- 
wheels, engines, etc., are excluded from the pol- 
icy because fire insurance companies are not 
allowed to assume such liability under their 
charters. 


The coverage described must be distinguished 
from explosion insurance written as a separate 
contract. Such a policy covers all direct loss 
from explosion caused by the inherent hazards 
of a business. It does cover, however, explo- 
sions caused by malicious acts—acts of lawless- 
ness either inside or outside the insured prop- 
erty. 
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FIREMEN’S INSURANCE COMPANY 
Newark, N. J. 
Five New Secretaries Elected 


Five additional secretaries have been elected 
to the Firemen’s Insurance Company and _ its 
affiliated organizations, which include the Cap- 
ital Fire of Concord, the Concordia of Mil- 
waukee, the Girard Fire and Marine of Phila- 
delphia, the Mechanics of Philadelphia, the Na- 
tional-Ben Franklin and the Superior of Pitts- 
burgh and the Underwriters Fire of Concord. 
The new secretaries are: Walter J. Schmidt, 
Archibald Kemp, Herbert A. Clark, H. R. M. 
Smith and James Meldrum. 

Mr. Smith is chief accountant of the group 
and has previously held the title of assistant 
secretary. Mr. Kemp is an underwriter and 
will be remembered as a former secretary and 
manager of the old Cleveland National Fire. 
Mr. Clark is Western manager and H. R. M. 
Smith is his assistant in that department. Mr. 
Meldrum has been an assistant secretary at the 
home office in Newark. Neal Bassett, presi- 
dent of the Firemens, who has been getting a 
“close up” of the company’s western affairs 
during his recent visit to Chicago, considers the 
election of Messrs. Clark and Smith a neces- 
sary step in bringing about increased harmony 
and efficiency in the organization. 


GLENS FALLS INSURANCE COMPANY 
Glens Falls, N. Y. 
Stockholders Vote Capital Increase 

Stockholders of the Glens Falls Insurance 
Company approved, at a recent meeting, the 
recommendation of the directors to increase the 
capital stock of the company from $2,500,000 
to $4,000,000. It was further voted to declare 
a stock dividend of 30 per cent to stockholders 
of record at the close of business August 17, 
1927, payable on October 3, 1927. 

Stockholders also voted affirmatively on the 
director’s proposition to sell 75,000 shares ci 
stock, thereby restoring to surplus the amount 
that was expended in paying the 30 per ceut 
dividend. This will also supply the capital 
increase, thus giving the company $4,000,000 
and increasing the surplus by $1,500,000. The 
strengthening of the company’s resources is a 
move calculated to aid the launching of the 
Glens Falls Indemnity Company, which will 
have a capital of $750,000 and a surplus of 
$400,000, with special reserves of $350,000. 


HOME INSURANCE COMPANY 
New York, N. Y. 
Alliance With Maryland Involves No 
Stock 

Although the Home Insurance Company 0: 
New York has a definite understanding with 
the Maryland Casualty Company of Baltimore 
to turn business each other’s way, Vice-Presi- 
dent Wilfred Kurth of the Home states that 
the alliance is merely an extension of the co- 


operation which has existed between the two 
companies on automobile insurance for several 
years past. There will be no purchase of stock, 
Mr. Kurth says, nor is the election of joint 
directors contemplated. 

There are a great many agents of the Home 
and its affiliated companies who have no con- 
nections with casualty companies but who 
nevertheless have numerous opportunities 19 
place casualty and surety lines. In accordance 
with the new agreement, such agents will rec- 
ommend that the business be written by the 
Maryland Casualty agent in that vicinity or 
secure the agency themselves if the Maryland 
is not already represented there. 

On the other hand, Maryland Casualty agents 
will be requested by their home office to secure 
Home agencies if they so desire or else favor 
the Home agent in their locality with fire busi- 
ness that may come their way. 


INTER-STATE FIRE INSURANCE COM- 
PANY 
Detroit, Mich. 
Liquidation Under Way 

The Inter-State Fire Insurance Company oi 
Detroit, Mich., which was recently purchased 
by the North British and Mercantile group, is 
in the first stages of liquidation following the 
organization of the Homeland Fire Insurance 
Company which will take over the Inter-State’s 
plant and good will. 

The company has already declared one divi- 
dend of $10 a share, par value $25. Other 
dividends will be paid as the Inter-State’s as- 
sets are converted into cash. 
SECOND RUSSIAN INSURANCE COM. 

PANY 
Moscow, Russia 
Claimant Asks Receivership 

Hartwell Cabell, attorney for the Hamburg 
Insurance Company and the H. Muezenbecher 
office of Hamburg, has appeared before Jus- 
tice Crain of the New York County Supreme 
Court to file an application for the appointment 
of a receiver for the Second Russian Insur- 
ance Company now in the process of liquidation 
by the New York Insurance Department. 

The action will be closely watched by: many 
interested parties as the decision will establish 
a precedent for the disposal of some $6,000,060 
which will remain from the assets of the 
United States branches of five Russian com- 
panies. These companies, the First Russian, 
Second Russian, Northern of Moscow, Russian 
Reinsurance and the Moscow Fire, are all being 
liquidated by Special Deputy Clarence C. 
Fowler, who has almost completed the job. A 
favorable decision on Attorney Cabell’s move 
will go a long way towards straightening out 
the legal tangles in which Russian companies 
found themselves enmeshed some years ago. 

When the Union of Soviet Socialist Repub- 
lics was established as the ruling power 1 
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Russia, a decree nationalizing insurance com- 
panies and confiscating their funds was imme- 
diately put into effect. This placed the United 
States branches of Russian companies in a per- 
plexing dilemma. Liquidation seemed the cnly 
feasible procedure for companies virtually with- 
out owners so the New York department took 
them all over. These offices are all solvent and 
have met the New York State requirements a3 
regards reserve deposit funds. As the situa- 
tion now stands, there rests in the possession 
of the New York Department about $6,000,000, 
of which the Russian companies are titular 
owners. The claims which the Hamburg and 
other plaintiffs have against the Russian com- 
panies might possibly be paid from the funds 
in possession of the New York department if 
a receivership is declared. 


STATE MUTUAL FIRE ASSOCIATION 
Little Rock, Ark. 
Commissioner Revokes License 

Commissioner J. S. Maloney of Arkansas 
has issued an order revoking the license of 
the State Mutual Fire Association of Littie 
Rock, Ark. The Commissioner has also re- 
quested the attorney-general’s department to 
wind up the affairs of the company. 

Mr. Maloney’s statement says in part: 

“A full investigation of all matters pertaining 
to the company led the department to believe 
that it is not a safe, conservative business and 
that the company’s assets are not sufficient to 
justify the policyholders to rely on the com- 
pany.” ; 

The State Mutual Fire Association was or- 
ganized and at the present time is the only 
mutual fire company in Arkansas. 


WESTCHESTER FIRE INSURANCE COM- 
PANY 
New York, N. Y. 
Crum & Forster Acquire Interest 

Confirming the rumor current for some time 
that efforts were being made by a group 
or groups to acquire considerable holdings in 
the Westchester Fire Insurance Company ci 
New York, an announcement has come from 
O. E. Schaffer, president of the Westchester 
and its affiliated company, the Delaware, to the 
effect that Crum & Forster of New York had 
obtained a heavy interest in the two companies. 
but that a long term contract, retaining the 
present officials of the companies, had been con- 
summated. 

The Westchester Fire is an old and honor- 
able company. Established in 1837, it has been 
very successful. As of December 31, 1926, it 
had assets $13,293,449 and a net surplus of 
$2,895,265. The Delaware is of recent origin, 
having been formed in 1924 by the Westchester 
to take over the business of the Delaware Un- 
derwriters department of the Westchester. It: 
statement at the close of 1926 showed assets © 
$1,682,444 and a net surplus of $731,457. It 
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has made a commendable showing during its 
three years of existence. In acquiring control 
of the Westchester and Delaware, Crum & 
Forster add another link to its strong chain. 
There are now more companies in the Crutn 
& Forster fleet than in any other similar group. 
Other companies in the fleet are the United 
States Fire, North River, Western Assurance 
of Toronto, British America, City of Sunbury, 
Penna.; Southern of Durham, N. C.; United 
States Merchants & Shippers, Union Fire, 
Western National Fire of Fargo, N. D.; Rich- 
mond of New York, Metropolitan of Chicage, 
Allemannia of Pittsburgh, Buckeye National of 
Toledo and the New York State Fire. 

Curiosity has been expressed in some circies 
as to what effect the deal will have on the 
Westchester’s status in the Western Union, 
which body it has always strictly adhered to. 
Because the company will remain in charge of 
its present executive staff it is expected that 
its membership in the Western Union will be 
unchanged. 


OHIO MILLERS MUTUAL INSURANCE 
COMPANY 


Columbus, Ohio 
Report of the Convention Examination 
Conducted by the Insurance Depart- 
ments of Ohio, Michigan, Tennes- 
see, Minnesota, Iowa, Ne- i 
braska and Kansas, as of 
June 30, 1927 
Pursuant to instructions, we have made an 
examination of the Ohio Millers Mutual In- 
surance Company of Columbus, Ohio, and the 
following is our report thereon: 


SCOPE 

The last examination of this company was 
made by representatives of the insurance depart- 
ments of Ohio, Illinois, Missouri, Iowa and 
Michigan, and covered the period between Jan- 
uary 1, 1925, and May 31, 1926. 

This examination covers the period from June 
1, 1926, to June 30, 1927. 


History 

This company was incorporated under the 
laws of the State of Ohio June 1, 1886, as the 
Ohio Millers Mutual Fire Insurance Company, 
with home offices at Canton, Ohio, and com- 
menced business December 31, 1886. 

In the year 1925, amended articles of incor- 
poration were adopted changing the name of 
the company to Ohio Millers Mutual Insurance 
Company, with home offices at Columbus, Ohio. 
The amended articles provide that the company 
shall continue as a mutual company: throughout 
its entire legal existence. The amended articles 
also established a permanent fund or guarantee 
surplus of $250,000, and provided that no with- 
drawal therefrom is permitted except fro the 
Payment of losses and expenses. This guarantee 
fund, while it existed, was set up out of the 
company’s general surplus, and, therefore, has 
never been treated in the company’s accounts or 
in its annual statements, as a definite and dis- 
tnct ledger liability. 

A considerable portion of the company’s as- 
sets and surplus have been used during the past 








year in liquidating its losses and expenses, both 
its claim liabilities and operating losses due tu 
reinsurance agreements and managerial con- 
tracts between the Ohio Millers and the Integ- 
rity group of companies, including the J. C. 





miums earned for the first six months of 1927, 
is 34.9, which shows a material reduction over 
the preceding five years, as will be noted from 
the following schedule of the company’s finan- 
cial experience from the year 1922 to date: 


Per Cent 
Per of Under- 
Cent of writing 
Losses Expenses 
Incurred Incurred 
to Pre- to Pre- 
Admitted Income —-—Disbursements— miums miums ere 
Year Assets Premium Total Claims Total Earned Earned Liabilities Surplus 
1922 1,174,933 1,539,002 1,669,267 1,623,099 2,002,426 102.00 23.2 1,264,886 510,046 
[SE 774,137 482,367 568,519 1,193,225 1,550,622 92.5 21.06 413,600 360,537 
Di 828,106 495,244 524,203 319,817 507,340 54.3 31.09 378,106 450,009 
> ee 878,266 736,548 812,645 409,244 758,838 67.97 41.71 478,266 400,000 
+ Ree 473,258 801,788 905,632 546,495 1,351,679 59.73 27.86 364,089 109,069 
SSE ss. 0. 430,107 207,571 351,707 85,953 329,920 34.9 29.51 331,068 102,855 


* Six months ending June 30, 1927. 

Adderly, Incorporated, formerly general man- 
agers of all the companies and all of which, 
with the exception of the Ohio Millers, have 
either become insolvent or bankrupt. As a re- 
sult of this situation, the board of directors 
revoked the provision in the articles for this 
guarantee surplus fund as most or all of it had 
been expended in payment of the obligations in- 
curred above mentioned. 

On May 1, 1923, J. C. Adderly, Incorporated, 
assumed the management of the Ohio Millers 
Company under a managerial contract entered 
into on April 11, 1923, which contract has been 
commented upon at considerable length in re- 
ports of previous examinations. J. C. Adderly, 
who was president of the J. C. Adderly, Incor- 
porated, was also made president of the Ohio 
Millers on April 11, 1923, immediately after 
and at the same meeting that the contract was 
agreed upon. He, therefore, served as president 
of both corporations during the entire time that 
the contract was in effect. The contract was 
terminated by mutual consent on May 31, 1926. 
Since that date, he has been president and gen- 
vral manager of the Ohio Millers Mutual In- 
surance Company. 


It is a matter of record that the company had 
written a large brokerage business during the 
years 1921, 1922 and the early part of 1923, 
and because of the enormous losses thereon, the 
incoming management found it necessary to ini- 
mediately cancel a large volume of this brok- 
erage business, the premium volume canceled 
amounting to more than a million dollars. This 
necessitated the return of unearned premiums 
to the assureds and resulted in a corresponding 
reduction of the company’s assets. 

In 1926, following the receiverships of the 
Integrity group, and the general managers, the 
management charged off any and all question- 
able assets, and in partial payment of current 
accounts due the Ohio Millers, the general man- 
ager turned over to the Ohio Millers, his per- 
sonal equity in real estate of a net value of $60,- 
000, so that the annual report of the company, 
as of December 31, 1926, we find, correctiy re- 
flects the company’s true condition. 


During the last six months of 1926, the com- 
pany wrote practically no new business, but be- 
ginning with 1927, it started writing quite a 
volume of new business and has made quite a 
substantial increase over the last six months of 
1926. 

The percentage of losses incurred to pre- 
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Both assessable and non-assessable policies 
are written in all States in which the company 
is now operating, except in the State of North 
Dakota, where only assessable policies are per- 
mitted to be issued by this company. 

The company is now writing only the follow- 
ing kinds of insurance: fire, tornado, automobile 
(except liability). 

OFFICERS 

The following is the personnel of the officers 
of the company, as of June 30, 1927, and their 
respective annual compensation: 

J. C. Adderly, president and general manager, 
$6000; B. W. Marr, vice-president, $100 for 
each board meeting and $25 for each executive 
committee meeting attended; W. H. Adderly, 
secretary, $5000; T. H. Gillespie, treasurer, 
$3600. 


PRESENT EXECUTIVE COMMITTEE 
Elected April 13, 1927—B. W. Marr, L. A. 
Mennel and C. S. Coup. Compensation, $25 for 
each committee meeting attended. 


DrreEcTors 

The following is the names of the present 
directors of the company showing year of ex- 
piration of their respective terms of office: 

1928—L. A. Mennel, C. S. Coup, Wm. 
George; 1929—L. B. Miller, M. L. Alden, J. 
C. Adderly; 1930—B. W. Marr, H. R. Allen, 
G. W. Ziebold. Compensation, $100 for each 
board meeting attended. 


FipeLity Bonps 

The articles of incorporation and by-laws of 
the company provide that the bonding of its 
officers and employees is left to the discretion 
of the board of directors. 

At the .neeting of the board, June 1, 1926, 
the president was instructed to procure bonds 
covering the treasurer of the company in the 
amount of $30,000, and the assistant treasurer 
in the amount of -$10,000. The premium for 
such bonds was to be paid by the company and 
B. W. Marr, vice-president, was designated as 
custodian. 

In accordance with the instructions of the 
board, bonds were procured from the American 
Surety Company on the following officers: 
No. 659308 B, W. H. Adderly, $30,000; No. 
659309 B, T. H. Gillespie, $10,000. 

These bonds were effective January 1, 1927, 
and the premium paid for one year. At the time 
the bonds were written, they were placed on the 
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treasurer and assistant treasurer, but the bond 
does not specify the office held by the bonded 
employee. Since that time, W. H. Adderly has 
been elected secretary, and T. H. Gillespie, 
treasurer. No change has been made in the 
bonds, as practically no change has been made 
in the handling of checks and cash in the office 
transactions. The bonds were inspected and 
found to be in effect. 










FIELD OF OPERATIONS 

Up to December 31, 1926, the company was 
licensed by the following States: Alabama, 
California, Colorado, Connecticut, Illinois, In- 
diana, Iowa, Kansas, Kentucky, Maine, Massa- 
chusetts, Michigan, Minnesota, Missouri, Mon- 
tana, Nebraska, New Jersey, New York, North 
Dakota, Ohio, Oklahoma, Oregon, Pennsyl- 
vania, Rhode Island, South Dakota, Tennessee, 
Texas, Vermont, West Virginia, Washington, 
Wisconsin. 

Since December 31, 1926, the company has 
withdrawn from the following States: Ala- 
bama, California, Colorado, Oklahoma, Oregoia, 
Texas. 

The company’s license was canceled by Con- 
necticut, Massachusetts and Vermont. 

Licenses to operate for 1927-1928 have been 
received and inspected by us from the following 
States: Illinois, Iowa, Kansas (license sus- 
pended pending result of this examination), 
Kentucky, Maine, Michigan, Montana, New 
Jersey, New York, North Dakota, Pennsylvania, 
Rhode Island, South Dakota, West Virginia, 
Washington, Wisconsin. 

Licenses for. the current year from the fol- 
lowing States are being withheld pending the 
result of this examination and receipt of cer- 
tificates of compliance from the Ohio depart- 
ment: Indiana, Minnesota, Missouri, Nebraska, 
Tennessee. 


























Parip CLAImMs 
The paid losses were examined and all losses 
paid in 1927 were scheduled. The total of 







IV—LEDGER ASSETS 







Book value of real estate.......... $60,000 
Book value of bonds.............. 322,750 
Cash in company’s office.......... 6,940 
Deposits in banks on interest...... 5,485 





Agent’s bal. subs. to April 1, 1927.. 29,583 
Agent’s bal. prior to April 1, 1927 2,517 
ae ee PTT eee be ree re ere 4, 






















Ee eer rr err $432,093 
Non-Lepcer Assets 

Interest due and accrued................. 4,473 
Market value of bonds over book value.... 10,875 
RE AN io OG chang ee s's.cm aes Si6 $447,441 

Depuct Assets Not ADMITTED 

Agent’s bal. prior to April 1, 1927.. $2,517 

no ee eee rr eee eer ey 1,000 
Book val. of real est. over mar. val. 10,000 13,517 
ce ee re $433,924 

V—LIABILITIES 

NE cc pataln din os okie eee are aaa ae Garanle $71,402 
B. oslan Gg t asked bah Stee o eS SSNS Obi 45.6 2,215 
DRS. sods na ks aa RGSS SES 65a Sew wSKS BO 1,380 
RE cares eto te ee ee $74,997 
Estimated exp. inves. losses unpaid........ 999 
Unearned premium reserve.............+. 211,329 
Bot tames. payable in. 1927 25.60 csi sce scce 2,936 
Mis. bills pay. due and accrued........... 805 
WUOVTOWET “MOOT GUE. oon ie cctcvesceces 40,000 
EE oe ee ree eee $331,068 
Surplus over all liabilities................ 102,855 





$433,924 


Exuisit “A” 


; THE OHIO MILLERS MUTUAL INSURANCE COMPANY 
Statement of income and disbursements for the six-month period, ending June 30, 1927, and of the assets 


liabilities existing on that date: 


I—Guaranty CAPITAL 


Eeieut aunete, on: per: belamos, Pevtvbte 31. TRG «6 oc sic:0 ¢5 o:nms ccdie oniteaisbasewe voces 


II—Income 


Gross fire rremiums written and renewed.........scccceccesccseecs 
L6G TOUT PEOMMUMS 0.06. cnc ccc ccccesssccccessonse 
PORE ROE NMI 6.5 5,0 6'c-0 0540 85065 0560606 4.0% suewnre 


$281,914.07 
76,554.14 





REN Bee his lose vine bie ais.c' des bin Wien sine Saleen nego np shee sie senso 1,382.61 
295.91 


NN PONTO gag are sleds 6 ss'o nate iu ioywiars a ain'e 6 aimmaideets ware oe acel 


EEN 03.5 oss ghk ge. pp a\5:bi8 a nis oN alaiatg 6 8 ate ae eRe ents 
Ri ES ook aw p's oo ob dev ub op ea cescdocle 
RNIN 95 cha sigh din.e one's 0b shaw dag sok soso: 


3,718.33 
62.13 2,367.41 





Reel Pee HAE OUD UNI) 00 65 55 odode Cid deed Mewes é weace owe aw eee 


MUMS ici 55.0 his 16 steele bie’ Lows 6 A :t'0.¥ ears oss oar os eluate Tac ne ateb pes asi 
Rain (adjustment of 1926 business)...........seeeeeeee 93.52 
BI RE NIN 65.0 9186:6.8 0:6: 0:3 Dowie 09/8 wi014,8'w ale ai8'0.8 65.22 


MN eo haar 5 ois Woe Fg 00:00 09 Wd. 6 RE wlan tS PE SNE EE D RODS Ooh Kono as EE ie en 


ROME NUNN oo Sein ors d.ohey 5 ote stars iswicicleivn's @ Sdin'e os(ieies. soe 0 Ha 
Other interest on daily bank balance 
eT RNIN oo sore 's 20: cri il: diac 4erb a's is ANG. 0 a:iord OMI & wa buts Sais SIRE & Mblerelens 





I TRMNE RENEE MMII 55 SI bicin w'sis'9 Fie alb: 6.0 Serai e's Sl esernye sieves oiavaie.o\ Sita awin este gee 
A OM ORRIN «a. 5010. 5'9.0'6 06 ia 0b oe: 9 0:0 Sb 4 Kb SNe ESA's bls ee MEO OC CEES 
NE nae no ins aachio-g Old sisi 8 able Gelb b.c6-04 Die cttruine oem aes & OR ¢ eSioe BNE ReeBae 


Income from accounts receivable previously charged off, as follows: 
J. C. Adderly, Inc., receivership—I.M.F. Co. claims...........ccccccccccecs 
J. C. Adderly, Inc., receivership—O.M.M. Co. claims.............0ccccececes 
RII | RE CURTIN 6 550.540. 4:9.6' w's 5.0.0.0 00 8.0 5)0 06 Dib0's lain 00R'e vie ve eee 


UE BINED Nia cia sei cc Graves had Pi pan Gimn (o ote Beata sie aia sie 0-a gy Sioigle «Raat eatn 


ke DUE DC ERE ARON BORE S65 55's 550.0 0:sg 06-4 vidas Hae Salas ales oe 
PO INE eins ube tio eww oir: Soin) elaisl esscio ls wieis ene wSlareip aio.are $4,286.56 


anne ANNIE Go 85.55 U cls clauses a atAclaie alae o's « wibcatene's 5,532.02 9,818.58 


Sone cewe $351,707.33 


89,886.27 





Ne 2 I RENIN 640) 5 00 echo 0:0 5 5's W's arbin'b-s Uidale eidheare a Ces 6 oto pnk nels eRe 
712.24 


NO 5 Faas ia nh Sie 5.68 clk Wie 5s Rs CRS Oe dee OL OMY CRESS 
2.88 


i RN TED OEOY oo 5a sida 5 ep Aaa eS A RA EOE AARLEE bea LURES oSaee 


Field supervisory expenses: 
Sipe ER UE RAMEE MELON oo Grae. 6-550. 6 dcalbyeainieie 6:0 600 dare Weld Sas Uae dele se eeerenee 
Se IRIE OE CUI ORNs oss sala bala sieie'w ofsv0:s 6.6.5) 5.a10'0 610, <'elsiareiele ao ceuie oie 
(c) Executive—traveling expenses of others than field men................0005 


Salaries and fees—directors, officers and clerks...........cccccccccccccccccvvccceces 
REN MN re siic ts Ais Waren sigik pad Sid Gala sie bie vie bale eae Dad cwiie Sapa ioe Bae Roan yes see eee 
Furniture and fixtures, including rent of and repairs...........cccseeccccectccvccees 
MOD Sone chal vale Gr ea tidsia icin Walkin eA REE AACE TT SN EN OW ewe adscfbUe Treas Doers oO eae 
MURURREIUNAE UNL ERR SOUT. io Sid's: ca. 6 tro 0: 6.8 0's 0:0, dee grelbag o's dete basen daveb eeu madd cnanes 


11,853.64 


Taxes, licenses and fees: 
ae ee EE PEE RMR 6 dg sors. bis 5 dia Sib ebs waaleiele-esnoeeweuce ee 
ee es ys shasta 2's os 6b po nity Rails winiw Mie wm oR pi Caee dee 
Se eee I eae tsa Sian dias ows ein oie ciate Se od Welelca Cees ee Onn 
Cy es MMPS MINI os di< sie dis 4.4 6.0 5 00-6.4.0'5.60.6.954 0.0.n 0s Saw sodlve meee 
eed cae I OI RI TOE MEE 5 css 9s 6-000 brsie ve 60.6 Fao Rb aeis ora obeld 


Postage, telegraph and telephone, exchange and express..........-scceececcessceeeees 
Legal expenses, excluding legal expenses on losses........-cccccccccccccccccccsccece 


POVOTORIEG Gt ONUOCEENINE 6 cc socicwece ccs s cc aceetioe oes edn banka 
NE CIN 665. ora oes 59/645 8.0 A Y's BI S4. 640 0.46 b ab EROS Keke EES 


Miscellaneous: 
NS I ial a ha elt Nee Glial g, SelM aaa ca bia aerkcere 583.34 
(b) Accounting errors and differences absorbed...............e000. 28 
oe EE ee ET ee ee s 
SAE AE WRN on gisig Jatin eib dg biclerdieisccisto-e,oare bie awikoaie chee 352.36 
NODA AMUN et cr bd tps vac oieKP aGFN oy slebree 60/6 dteuwieys Danese wey 


PAIGE TUNIS 5 o55'6 cua a ase Was Rs ad ob n'a os i dee WERE ead e ogee Clee cee 
th i MMR oo isolate Winnie FRO s Obs.5 bea oo 4 OMNES Chee 


Real estate expenses: 
On Tn CEMA INGE NR OIIOR G5 s,s ks aca Sader eo nla Wale: on: wimcnvee d we ebld wees 870.95 
SUPINE © Fraat a hie Gla <:00s a's 4 WO. Walack » apie ai 991 504'6' Sip Sia dieW Sie duiaaerbeate 


DEVIBGNAS DUNE DOTA ERD 5:5 55 65515 045 5.5 0090s Snpariens bas se csipeserentue ste 
Less dividends received from reinsuring companies............ccccececceceece 


Ro Be eee. a eee ee a ee er RPE Wepre gee 
COUCIEAINICIEN CEO WMRURON OE 00 655.0 oe wie wre wt 00-0 0os:00is eaSNESSPESU SEC RESO ERESsEROM Oee o 
Ch AGES) OUR OE SIPS OE IRIEL (DONG iso. 6 0555 60 8.5 caer sins ccabsecduheseeeeicdued 


eee A et Cras Ce arene ogee so Cate CNR oy 


MIE Toca cers decane ru tte ssc PRG SAF ae vows MUAeUe tots rece ees 


losses paid in 1927 was $95,779.46, of which 
.937 per cent were fire losses, .007 per cent tor- 
nado, .017 per cent auto and .039 per cent rain. 

Especial attention was paid to claims on 
which liability was denied and in all cases from 


22 


rrr 33,717.43 


Pcevees 2,325.00 






psinhares $410,306.04 


$205,359.93 


1,086.70 


1,150.92 


5.26 


127.75 
158.74 


207,571.82 


Saee noes 7,632.58 
eencsece 8,179.39 


70,000.60 


2,115.64 
4,076.80 
853.80 7,046.24 


Xih) Spear ROG emeNy NI HOE RIAs ooo 0.50 sw ek os. dcib'as ov bbanie. 6 écioseu bee Sea ve bead cuere were 390.63 


(a) Gross increase by adjustment in book value of real estate.............eceeeeees 


50,886.67 


80,067.69 
1,508.12 


a in ai hae ka BTS AO Oh EEA Oe ae Hew Ee ae ae dat ROAR Sodio awe eERe eee 85,958.00 


an NE ANON 5.555 oad dy0g5 kf al6'4:89'e16'4.d ww aD AP OS EEE OI 
ee 6 Somme, TMUMINE DCOMETERE... oo 6c occ cc ccc cc cscs ccceescecedioscctons 


2,052.21 


3,595.79 

6.98 
3,548.03 7,150.80 
eeccsee 30,624.58 


éecewee 4,147.74 
cecscer 1,666.89 
2.65 


sictauiea 5,033.72 


216.28 14,393.85 


1,592.72 
1,007.92 


2,084.33 


1,086.49 
30,000.00 


1,989.95 


7 
60.42 102,112.25 


2,698.78 
15.00 

260.00 
Se 
$329,920.33 
ae 
$432,093.04 


all information, available the position of th 
company appeared to be justified. 

The premiums earned during the six-month 
period were computed and found to be $271, 
959.74. The losses incurred were also computed 
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, and found to be $95,184.96, and, therefore, the 


ratio of losses incurred to premiums earned was 
34.9 per cent. 
Cram LIABILITY 

A loss register is kept in which each claim 
is given a consecutive number as soon as notice 
is received. This register records the claim 
number, the claimant’s name, the date of oc- 
currence, of receipt of notice and the date the 
claim is closed by payment or settlement. The 
record of intermediate transactions is handld 
on cards from which is also compiled the statis- 
tical information required. 

The policy provides for a period of sixty days 
for the payment of losses after the receipt of 
the proof of loss. A sworn proof of loss is re- 
quired on all direct settlements and after the 
claims have been passed on and allowed, a con- 
siderable number of them are held until near 
the expiration of the sixty-day period. A drait 
on the company is then sent tie claimant who 
accepts it as payment of the loss. The draft is 
then returned through the bank and paid by 
company check. The $49,567.47 of unpaid ad- 
justed claims shown in the statement consists 
largely of the claims which are waiting the ex- 
piration of the sixty-day period. 

The resisted claims consist almost entirely of 
three claims of very doubtful merit which are 
now in suit. The resistance seems to be justi- 
fied in each case, but the result is uncertain and 
the estimate is based on a possible unfavorable 
outcome. 

The liability on unpaid claims was estimated 
and was found to amount to $81,676.35, against 
which reinsurance would be recovered to the 
amount of $6,678.72, leaving a net liability for 








f the assets 


$410,306.04 


207,571.82 


7,632.58 
8,179.39 
70,000.60 


7,046.24 


390.63 
50,886.67 


$351,707.33 


85,958.00 unpaid claims of $74,997.63. This liability is 
Reta divided into $71,169.56 for fire, $1,380.19 for 
tornado and $2,215.25 for automobile, making a 
total of $74,765.00, to which is added $232.63 
7,150.80 for claims which had occurred but of which no 
30,624.58 notice had been received up to June 30, 1927. 
166689 The adjusting expense necessary to complete 
pe the adjustment was estimated on each case and 
, amounted in total to $999.34. 
Accounts RECEIVABLE CHARGED OFF 
14,393.85 For the year ended December 31, 1926, the 
1,592.72 company charged off to loss and gain the 
1,007.92 amount of $243,408.25. Of this amount, $132,- 
2,084.33 673.97 represented balances due from J. C. Ad- 
derly, Incorporated, bankrupt. The remainder 
of $110,734.28 consisted of miscellaneous items 
and balances due on agents’ accounts. 
eeenal :, At the date of the consummation of the re- 
; insurance agreement with the Integrity Mutual 
eet Fire Insurance Company, the amount of $10,- 
, 888.53 due from J. C. Adderly, Incorporated, 
1,989.95 was charged off by the Integrity Mutual Fire 
Insurance Company. 
102,112.25 In the financial statement of this report an 
2,698.78 income item is shown of $7,046.24 from ac- 
aan counts receivable, previously charged off; $4,- 


076.80 of this amount represents a dividead 
from the receiver of J. C. Adderly, Incorpor- 
ated, and applied to the account due from that 
company to Ohio Millers; $2,115.64 represents 
a dividend from the receiver of J. C. Adderly, 
Incorporated, and applied to the account due 
from that company to the Integrity Mutual ; the 
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balance of $853.80 are all miscellaneous items. 

At Item 35, on Page 3 of Exhibit “A,” we 
have shown an amount of $2,698.78, which rep- 
resents miscellaneous accounts and agents’ bal- 
ances that have been charged off during the year 
1927 to date. 

AGENTS’ BALANCES 

All cards on agents’ balances representing 
business written subsequent to April 1, 1927, 
were listed as an extensive test check made from 
daily reports to cards and through to ledger ac- 
counts. The same procedure was followed in 
checking business written prior to April 1, 1927, 
and the amount thereof has been deduced as a 
non-admitted asset. 

UNEARNED PREMIUM RESERVE 

All premiums in force, as of June 30, 1927, 
were listed and an extensive test check made 
from daily reports to tabulating machine cards 
and to ledger accounts. We found them to 
agree with the company’s records. A reserve 
liability of 50 per cent of the net premiums on 
business in force has accordingly been set up 
on policies having one year or less to run. The 
reserve liability on the term business was fig- 
ured pro rata. 


UNLISTED OR CONTINGENT ASSETS 

There is attached hereto and made a part of 
this report, marked Exhibit “C,” a schedule of 
unlisted or contingent assets, amounting to 
$162,676.20, which are not included in our state- 
ment, “Exhibit A,” and, while the first six items 
have been properly charged off by the company, 
and the last four items have never been taken 
into the company’s accounts, it is believed that 
there will be some collections made on these 
items in the future, and for that reason they are 
listed here. The management has concurred in 
our suggestion that all of these items be re- 
ported on Schedule X in future annual reports, 
at least until there is not the remotest probabil- 
ity that anything of value will be realized from 
them. 


DivivENDS 

The company during the first six months of 
1927, shows a disbursement for dividends of 
$102,112.25. This item was extensively test 
checked and found correct. The company has 
allowed a dividend upon its mill fire and special 
bank business of 50 per cent of the annual pre- 
mium and 20 per cent upon general fire business, 
and 20 per cent on tornado business. The com- 
pany follows the practice of most mutual com- 
panies in the payment of these dividends, credit- 
ing the renewal premium, or if written through 
an agency, the agent is authorized to pay the 
dividend or credit renewal premiums and take 
credit for same in his monthly account current. 
In cases where policies are not renewed, divi- 
dends are paid in cash. 


GENERAL 

In our effort to ascertain and reflect the true 
financial condition of this company, it was 
deemed advisable that two of our number go to 
Chicago, and if possible ascertain if there were 
any contingent liabilities now existing or likely 
to develop in the future against the Ohio Miil- 
ers Mutual. 
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This was done and your examiners were ad- 
vised by the received of the Integrity Mutual 
Casualty Company that there were no claims 
now existing against this company, and that he 
could not anticipate any possible contingency 
whereby any claim may develop in the future. 

Likewise, the attorney for the receiver of J. 
C. Adderly, Incorporated, was interviewed, and 
he, in effect, made the same statement, and fur- 
nished us with a copy of the court order where- 
by the J. C. Adderly, Incorporated, had in ef- 
fect waived any and all right to any future re- 
covery from the Ohio Millers Mutual. 

The records in the bankruptcy case of J. ©. 
Adderly, Incorporated, were reviewed in detail, 
and they do not disclose any contingency upon 
which future claims against the Ohio Millers 
Mutual could be based. 

The receiver informed us that the Ohio Mill- 
ers has claims filed against the Integrity Mutual 
Casualty Company in a gross amount of $36,- 
378.32. He further stated that of this amount, 
$4,639.87 had already been disallowed by him, 
and that he had a counter claim against the 
Ohio Millers in the amount of $1,571.61, so that 
any partial recovery can only be expected upon 
the remainder of $30,166.84. 

The receiver also stated that a claim has been 
filed with him by the Ohio Millers Mutual in 
behalf of the Integrity Mutual Fire Insurance 
Company, which latter company had been re- 
insured by: the Ohio Millers, in a gross amount 
of $17,886.12, of which $14,130.77 has already 
been disallowed by him, so that any recovery 
on account of this claim will be based upon the 
remainder of $3,755.35. 

He further informed us that recoveries on 
the above net amounts could possibly be ex- 
pected of approximately from 50 to 80 per cent. 

During the first few days of the present ex- 
amination, we were assisted by Leo J. Treanor, 
chief examiner of the State of Michigan. 

Respectfully submitted this 29th day of July, 
1927. 

(Signed) CLaupE C. BEALs, 
Chief Examiner, State of Ohio. 
L. K. ARRINGTON, 
Examiner, State of Tennessee. 
C. B. Hawks, 
Examiner, State of Minnesota. 
F. E. FArMEr, 
Examiner, State of Iowa. 
O. G. OsBorneE, 

Special Agent and Examiner, State of Ne- 

braska. 

W. K. HeErnodon, 
Special Examiner, State of Kansas. 





C. D. Grover, special agent for the North 
British and Mercantile Insurance Company 
at Charlotte, N. C., has resigned to become 
State agent in North Carolina for the Globe 


and Rutgers Fire Insurance Company. 





W. S. Cunningham, vice-president and 
underwriting manager of the American Fire 
and Marine Jnsurance Company, Galveston, 
has resigned to go into the local agency 
field. His resignation becomes effected Sep- 
tember 1. 
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INSURANCE STOCKS 


All Bids and Quotations Subject to Con- 
firmation 


The following quotations, as of August 22, 


1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data. 
Bid Offered 
Agricultural Ins. Co. 
Arthur Atkins & Co., N. 102 110 
Alliance Fire 
‘Wheeler & Co., Phila 
American Alliance 
McKinley & Co., N. Y 
American Surety 
McKinley & Co., N. 
Arthur Atkins & A ol N. Y 
American Insurance Co. of Newark 
Arthur Atkins & Co., N. Y 
Bankers & Shippers 
Arthur Atkins & Co., N 
McKinley & Co., N. Y 
Bankers Indemnity (Newark) 
Arthur Atkins & Co., N. Y 
Camden Fire 
Arthur Atkins & Co., N. ¥ 
McKinley & Co., N. Y 
Carolina Insurance 
Curtis & Sanger, N. Y 
Arthur Atkins & Co., N. Y 
5, &. Bite, t., & Co. N. V......- 
Commercial Cas. Ins. Co. 
Arthur Atkins & Co., N. 
City of New York Ins. Co. 
Curtis & Sanger, N. Y 
Federal Insurance 
Curtis & Sanger, N. Y 
Federal Union Life 
A. & J. Frank Co., Cincinnati 
Fidelity & Deposit 
Curtis & Sanger, N. Y 
Fidelity & Casualty 
Arthur Atkins & Co., N 
Curtis & Sanger, N. Y 
McKinley & Co., N. Y 
Fire Association of Philadelphi 
Wheeler & Co., Phila 
{Fireman’s Insurance Co. 
Arthur Atkins & Co., N. Y 
Franklin Fire 
Arthur Atkins & Co., N 
McKinley & Co., N. 
+Glens Falls 
Arthur Atkins & Co., N. 
Curtis & Sanger, N. Y 
Globe & Rutgers 
Arthur Atkins & Co., N. 760 brace 
Curtis & Sanger, N. Y 1790 1810 
Great American 
Arthur Atkins & Co., N.Y 395 400 
7, ee ee, Be, L,Y... ss 393 : 
Curtis & Sanger, N. Y 
Hanover Fire, Stock 
Arthur Atkins & Co., 
Curtis & Sanger, N. y 
Harmonia Insurance a4 stock) 
Arthur Atkins & Co., 5 
J. K. Rice, Jr., & Co, XY 
Home 
Arthur Atkins & Co., N. 
McKinley & Co., N. Y 
J. K. Rice, Jr., & Co., N. 
Curtis & Sanger, N. Y 
Homestead 
J. K. Rice, Jr., & Co., N. Y 
Importers and Exporters 
Arthur Atkins & Co., N. 
Curtis & Sanger, N. Y 
International Co. of St. Louis, Pfd. 
A. & J. Frank Co., Cincinnati 
Inter-Southern Life 
A. & J. Frank & Co., Cincinnati... . 
Insurance Co. of North America 
Wheeler & Co., Philadelphia 
Independence Ind. Ins. Co. 
Wheeler & Co., Philadelphia 
Kansas City Life 
Curtis & Sanger, N. Y 
Maryland Casualty 
Curtis & Sanger, N. Y 
Merchants Fire Ins. Co. of N. Y. 
Arthur Atkins & Co., N. Y 
Metropolitan Cas. Co. 
Arthur Atkins & Co., N. Y 
Milwaukee Mechanics 
Arthur Atkins & Co., N. 
McKinley & Co., N. ¥ 
Curtis & Sanger, N. Y 
Missouri State Life 
A. & J. Frank Co., Cincinnati 
National Union 
Arthur Atkins & Co., 
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National Surety 
MeKinley & Co., } 
New Amsterdam Cas. 
Curtis & Sanger, N. V 
New Brunswick Ins. Co. 
Arthur Atkins & Co., N. Y 
J. K. Rice, Jr., & Co., N. Y 
New Jersey Fire Insurance 
Arthur Atkins & Co., N 
New York Casualty 
Curtis & Sanger, N. 
Arthur Atkins & ‘a se Ww 
McKinley & Co., 
Niagara Fire Ins. — 
Arthur Atkins & Co., N 
North River Ins. Co. 
Arthur Atkins & Co., N. 
— National Life Ins. Co. 
A. & J. Frank Co., Cincinnati 
Relance Fire 
Wheeler & Co., Philadelphia 
St. Paul F. & M. a Co. 
McKinley & Co., 
J. K. Rice, Jr., & - ; 
Security Ins. Co. of New RE 
arn Atkins & Co., N. Y 
Curtis & Sanger, N. Y 
Stuyvesant 
_—. Atkins & Co., 
U. S. F. 
Curtis os Sanger, N. Y 
U. S. Fire Ins. Co. 
Arthur Atkins & Co., 
United States Merchants & Shippers 
Arthur Atkins & Co., N. Y 
Victory Insurance Co. 
Wheeler & Co., Philadelphia 
Westchester Fire 
McKinley & Co., N. 
Arthur Atkins & Ce, 


HARTFORD STOCKS 


Aetna Casualty and Surety 
Conning & Co., Hartford 
Lewis & Co., Hartford 

Aetna Insurance (Fire) 
Conning & Co., Hartford 
Curtis & Sanger, N. Y 
Lewis & Co., Hartford 

Aetna Life Ins. Co. 
Conning & Co., Hartford 
Curtis & Sanger, N. Y 
Lewis & Co., es 
McKinley & Co., 

Automobile “a a 
Conning & Co., Hartford 
Lewis & Co., Hartford 


Conn. General Life 
Arthur Atkins & Co., N. Y 
Conning & Co., Hartford 
Lewis & Co., Hartford 
Hartford Fire 
Conning & Co., Hartford 
Curtis & Sanger, N. Y 
Hartford Steam Boiler 
Conning & Co., Hartford 
Lewis & Co., Hartford 
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National Fire 
Conning & Co., Hartford 
Lewis & Co., Hartford 

Phoenix Insurance 
Conning & Co., Hartford 
Curtis & Sanger, N. Y 
Lewis & Co., Hartford 
McKinley & Co., N. 

Travelers Insurance 
Conning & Co., Hartford 
Lewis & Co., Hartford 


NEW ENGLAND STOCKS 

American Investment Securities Co. 

Chas. A. Day & Co., In.c, Boston. . 10 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston. . 15 
Boston Insurance 

Lewis & Co., Hartford 

Chas. A. Day & Co., Inc., Boston. . 
Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston: 

Preferred 


Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 
Conveyancers Title Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 
Mass. Bond & Ins. Co. 

Chas. A. Day & Co., Inc., Boston.. 
Mass. Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston. . 
New England Fire 

Chas. A. Day & Co., Inc., Boston. . 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston. . 
Providence- Washington 

Chas. A. Day & Co., Inc., Boston. . 

Curtis & Sanger, N. Y 
Springfield Fire and Marine 

as. A. Day & Co., Inc., Boston. . 

United Life & Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 

T New stock. 





Illinois Compensation Rates Increased 


Cuicaco, Itt., August 23—An advance cf 2 
per cent in compensation rates in Illinois to 
care for the revisions in the Illinois compen- 
sation law made at the recent session of the 
legislature has been approved and goes into 
effect September 1. 

The changes admitted several new classifica- 
tions of labor and increased the payments to the 
beneficiaries where death of the workman oc- 
curs. 

This is the first change in the Illinois com- 
pensation rates in approximately two years, at 
which time an increase of 6.1 per cent was 
authorized. Underwriters declare that still the 
rates are inadequate to cover the risks which 
must be assumed. The average loss ratio for 
the State in 1924, the' last year for which com- 
plete figures are available, was 63.9 per cent, 
which was in excess of the experience in pre- 
vious years. The average loss ratio for the 
trienninum beginning in 1922 was 63.1 per cent. 


New York Superintendent Defers Compen- 
sation Rate Revision 


James A. Beha, Insurance Superintendent of 
New York, has deferred his decision on the 
proposed compensation rate revision in that 
State indefinitely. As a result, Leon S. Senior, 
manager of the Compensation Inspection Rat- 
ing Board, has sent out a notification of this 
and states, in part, as follows: 

Carriers may now proceed to issue policies 
to become effective October 1, 1927, and there- 
after on the basis of present manual rates. For 
risks subject to schedule and (or) experience 
rating, the Board will also proceed to issue 
rates on the basis of the present manual. As 
soon as the department has decided on the 
merits of the revision and has indicated its 
decision, further advices will be transmitted to 
you. 
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Recent Fire Company Happenings 








Samuel A. Mehorter, special agent of the 
Insurance Company of North America, Phil- 
adelphia, has been transferred to a position 
in the underwriting department at the com- 
pany’s home office. 





The Knickerbocker Fire Insurance Com- 
pany of New York has been admitted to the 
membership on the Board of Fire Under- 
writers of the Pacific. 





The Travelers Fire Insurance Company 
announces the appointment of Harry E. 
Parker as manager for Florida, succeeding 
Ralph S. Cartledge, who will return to North 
Carolina as assistant to Manager W. H. 
Wearn, Jr. ° 

The Pearl Assurance Company of Lon- 
don, which has recently established a United 
States Branch at Hartford, under the man- 
agership of Henry W. Gray, has received 
its authority from the Connecticut Insurance 
Department to write fire and marine busi- 
ness. 





Charles W. Higley, president and West- 
ern manager of the Hanover Fire Insur- 
ance Company, New York, has been elected 
director of the Western Adjustment and in- 
spection Company, succeeding the late Fred 
S. Jones. 

The following appointments have been 
announced by General Manager E. Hurli- 
mann of the Swiss Reinsurance Company of 
Zurich; managers, P. Alther and E. Bebler; 
sub-managers, E. Andreoli, E. Froliech, H. 
Grossmann and E. Wiesmann. 





P. G. W. Anderson has been appointed 
assistant to Manager Frank W. Young of 
the Eastern department of the Travelers 
Fire Insurance Company at the home office 
in Hartford. 





The Birmingham Fire Insurance Company 
ot Pennsylvania has applied for admission 
to New York State to do a fire business. 





W. B. Flickinger who has held the title 
of assistant Western manager of the North 
America Fleet will henceforth be known as 
the manager, in view of the recent appoint- 
ment of the Daily Agency Company at Den- 
ver, as general agents for the Philadelphia 
Fire and Marine Insurance Company in the 
Western territory. 





B. C. Cooper, who has been president of 
the General Exchange Insurance Corpora- 
tion, New York, has been made chairman of 
the board of that organization. L. L. Short 
Succeeds him as president and D. M. Hin- 


richs and L. L. Lukes have been elected 
vice-presidents. 





The Interstate Fire of Detroit is being 
liquidated and the directors have declared 
one dividend of $10 per share, par value 
stock $25. The Interstate Fire was recently 
taken over by the North British and Mer- 
cantile, the authorization including permis- 
sion to liquidate the company. 





Harold Hopton, manager of the Bonding 
and Fire Insurance departments of the State 
of North Dakota, has been appointed special 
assistant attorney-general. 





Anthony F. Shabart has become account- 
ant and general office manager for the Un- 
derwriters Agency of Milwaukee. Mr. Sha- 
bart was previously connected with the Con- 
cordia Fire and the American Founders Fire 
of that city. 





J. C. Adderly, president of the Ohio Mill- 
ers Mutuai Fire Insurance Co., Columbus, 
has resigned and has been succeeded by C. 
A. L. Purmort, secretary and manager of 
the Central Manufacturers Mutual of Van 
Wert. The Ohio Millers Mutual will be 
associated with the Central Manufacturers 
Mutual. 





Homer Gwinn, assistant Western manager 
of the Firemens Insurance Company, New- 
ark, has joined the Chicago local agency of 
Englehard, Krogmann & Co. His place with 
the Firemens has been filled by the appoint- 
ment of James Smith and John R. Cooney 
as assistant managers. H. R. M. Smith 
shared the title of assistant manager with 
Mr. Gwinn and continues in that post. 





The Reliable Fire and Tornado Insurance 
Company, Louisville, has been incorporated 
with a capital of $50,000. The incorporators 
are: A. C. McCulley, R. J. Beckmann and 
William Brown. 





The Seaboard Insurance Company, Balti- 
more, has purchased the building at 213 St. 
Paul street in that city. The price is said to 
have been $100,000. 





Crum & ‘Forster, New York, have  us- 
quired a heavy interest in the Westchester 
Fire and its running mate, the Delaware In- 
surance Company. The Westchester and the 
Delaware will continue to be operated 
jointly under their present management and 
the association with Crum & Forster makes 
it probable that the assets of the Delaware 
will be increased in the near future. 
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A basis of from 7 to 10 per cent is in- 
dicated in the settlement of claims against 
the Marquette National Fire Insurance Co. 
and the Pittsburgh Fire Insurance Co., 
which are being liquidated by H. U. Bailey, 
director of trade and commerce, Illinois. 
This basis of settlement applies to the Euro- 
pean creditors, Director Bailey now being 
in Switzerland engaged in handling foreign 
claims. 





The Home Insurance Company, New 
York, has expanded its arrangement with 
the Maryland Casualty Company, Baltimore, 
so that agents of the former will turn busi- 
ness to agents of the latter and vice-versa. 
Formerly this arrangement was in effect be- 
tween the two organizations on automobile 
business only. 





It is said that the Globe and Rutgers Fire 
Insurance Company, New York, is the only 
organization of its kind now writing ficod 
insurance and even in this case the busi- 
ness is only being handled as an accom- 
modation line. 





The Western Insurance Company of 
America, Seattle, has been incorporated by 
the General Insurance Company of that city 
and President H. K. Dent will head the new 
company, which is to have a capital of 
$200,000. 





C. M. Gladson has been appointed State 
agent in Georgia for the North British and 
Mercantile Insurance Company, New York. 
Mr. Gladson was formerly special agent in 
in south Texas for the Commercial Union 
Group. 





The group of companies which include the 
Firemens of Newark has added five secre- 
taries to its staff as follows: Herbert A. 
Clark, Western manager; H. R. M. Smith, 
assistant Western manager; Archibald 
Kemp, former secretary of the Cleveland 
National Fire; Walter J. Schmidt, chief ac- 
countant, and James Weldrun, assistant 
secretary. 





C. H. Ingalls of Rockford, Ill., has been 
appointed special agent in that State for the 
Home Insurance Company of New York 
Mr. Ingalls has been special agent in [lli- 
nois for the New Brunswick Fire Insurance 
Company. 





F. Wylly Clarke has been elected presi- 
dent of the Savannah Board of Fire Under- 
writers. Other officers are: William S. 
Rankin, vice-president, and Thos. C. Myers, 
secretary and treasurer. 
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Hostile Fires 

The question of hostile fires is one that is of 
more than passing interest to the members of 
the fire insurance business. Under a different 
exterior, and disguised under an array of con- 
flicting circumstances, it occurs and reoccurs 
continually. Perhaps no problem is of more 
interest, and perhaps no rule of insurance law 
is accompanied with a wider range of facts upon 
which liability would depend than the principle 
applicable to hostile fires. While the law itself 
seems to be well settled, the individual case 
presents a great deal of difficulty as far as ap- 
plication is concerned. Considerable interest, 
therefore, has centered around the case of 
Lavitt vs. Hartford County Mutual Fire In- 
surance Company et al., recently decided by 
the Supreme Court of Errors of Connecticut. 
This case is of more than usual importance, 
because of the fact that it pivots around the 
use of an oil burner, a mode of heating which 
is claiming increasing popularity due to the 
ease with which it may be started, the small 
expense entailed after the original outlay and 
equipment to provide comfort and sanitation. 

In the Lavitt case, the evidence showed that 
the house insured against fire was heated by an 
oil burner furnace, located in the cellar. The 
house and contents, which was insured against 
“all direct loss or damage by fire,” was in- 
jured by smoke and soot caused by a defect in 
or defective action of the furnace and oil heat- 
ing apparatus. The owner of the premises, who 
was the plaintiff in this case, extinguished the 
fire himself by switching off the oil supply 
of the heater. The testimony offered by the 
plaintiff to show that the fire escaped from the 
furnace was that the flames ignited a ceiling 
board above the furnace, and that this flame 
was put out by the plaintiff by means of a fire 
extinguisher. Two insurance adjusters, how- 
ever, who testified for the company, said that 
an examination of the premises disclosed no 
evidence of fire or a charring outside the fur- 
nace itself. The plaintiff also offered in evi- 
dence the board which he claimed was on fire 
when he discovered the fire. On the evidence 
submitted the trial court expressly found that 
the fire which caused the damage complained 
of, was inside the furnace and at no time was 
outside the oil heating furnace. Judgment was 
in favor of the company. 

On appeal, the question before the court was 
whether the fire was one for the results of 
which the company is liable under the policy. 
Was the damage, which was caused by smoke 
and soot from a fire confined to the furnace, 
a “direct loss or damage by fire” within the 
meaning of the policy? Or, in other words, 
is a fire which remains confined in its natural 
and intended boundaries, a hostile or a friendly 
fire, for, after all, in terms of insurance, the 
word “fire’ means a “hostile fire,’ as dis- 
tinguished from a “friendly fire”? 


In affirming the judgment of the trial court 
in refusing to allow a recovery, the court of 
review holds that this was a friendly fire, and 
quotes numerous authorities to show that where 
the injury is due to a “friendly fire,” the dam- 
age sustained cannot be considered a loss by 
fire within the meaning of a fire insurance 
policy. Cannon vs. Phcenix Ins. Co., 110 Ga. 
563, is quoted by the court as follows: “It 
does not appear * * * that there was any 
fire in or about the building, except in the stove 
where it was intended to be built. This fire did 
not spread from where it was built and intended 
to remain. It was, therefore, all the time dur- 
ing the alleged injury and damage to the goods, 
what is termed in the books a ‘friendly’ and not 
a ‘hostile’ fire.” 

* * * “Tt is true there is sound authority 
for the proposition that an insured can recover 
for a loss occasioned by smoke, soot, etc., 
thrown out by fire; but we think in these cases 
it will be found that such matter causing in- 
jury was the product of a hostile fire.” 

In conclusion, the court stated: “While the 
use of the term ‘hostile fire’ does suggest, super- 
ficially, any fire which by getting beyond con- 
trol or operating in a manner different from 
that expected or designed causes damage, as in 
the Wisconsin cases (O’Connor vs. Queen Ins. 
Co., 140 Wisc. 388), yet, when fully considered, 
it becomes obvious that the wide range of cir- 
cumstances upon which liability would thus 
depend would tend to render each case mostly 
a law unto itself, and introduce elements of 
great uncertainty in determining the rights of 
the parties. Whether changing instrumentalities 
of heating and lighting, use of electrical cur- 
rent, etc., may some time bring about a modi- 
fication of the rule we do not need to anticipate. 
Though the present distinction may seem arbi- 
trary, yet it is of long standing, makes for 
certainty in the ascertainment of rights, and 
has been acted upon in writing of so vast a 
number of insurance contracts throughout this 
country that its soundness may not, at this 
time, be questioned.” 

(Lavitt vs. Hartford County Mut. Fire Ins. 
Co. et al., Supreme Court of Errors of Con- 
necticut, 136 Atlantic Reporter 572.) 





Premium Note Part of Contract 

The insured held a policy of tornado insur- 
ance and a policy of fire insurance, the latter 
policy providing that “it is especially agreed 
that this company shall not be liable for any 
loss or damage that may occur to the property 
herein insured while any promissory note or 
obligation, or part thereof, given for the pre- 
mium, remains past due and unpaid.” The 
same agreement was contained in an instalment 
note which was executed for the premiums on 
both the tornado and the fire policies. It seems 
that at the time of the tornado loss, on the 
first of September, 1925, the yearly instalment 
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What the Recent Cases Hold 
If a fire policy provides that it shall be void 
upon personality that is incumbered bya chattel 
mortgage, such incumbrance is a good defense 
to an action on the policy, and a chattel mort. 
gage on grocery stock is considered a lien or in- 
cumbrance within the meaning of the policy, 
(Hartford Fire Ins. Co. vs. Jones, Supreme 

Court of Arizona, 250 Pacific Reporter.) 





The fact that the company issued and deliy- 
ered the policy and accepted the premium note 
therefor, constitutes a waiver of that provision 
making the policy valid only when signed bya 
local agent. Furthermore, under such circum. 
stances, there exists no failure of consideration 
for the*note. (tna Ins. Co. vs. Spillers, 
Court of Appeals of Georgia, 134 Southeastern 
Reporter, 791.) 





It is error to grant a non-suit where the in- 
sured offered sufficient evidence to prove a con- 
pliance with the terms of the contract of in- 
surance sued upon. (Forman vs. tna Ins, 
Co., Georgia Court of Appeals, 134 Southeast- 
ern Reporter 838.) 








due on November 1, 1924, had not been paid. 
The insured then brought an action on his 
tornado policy, which contained no _ provision 
suspending the insurance upon the failure to 
promptly pay the instalments when due. Judg- 
ment was entered in favor of the plaintiff on 
the tornado policy and the company appeals. 

In granting the appeal and reversing the 
judgment, the Kentucky Court of Appeals did 
not pass on the contention of the company thi 
the two policies should read together as ont 
contract of insurance, but merely considered 
the case from the angle that the instalment note 
given for the deferred premiums on the tor 
nado policy provided that the company should 
not be liable for any loss or damage o- 
curring to the insured property “while any 
promissory note or obligation, or part thereof, 
given for the premium remains past due.” 

Taking up this point, the court said that a 
note given for unpaid premiums executed # 
the time the policy was issued, is a part of ile 
transaction, and a stipulation therein providing 
for suspension upon failure to promptly pay, § 
enforceable to the same extent as if it was col 
tained in the policy itself. Furthermore, th 
stipulation is considered to be part and parce 
of the contract of insurance, and hence it makes 
no difference whether the stipulation is cor 
tained in the policy, in the note or in both. Tk 
instalment note is a part of the entire contrat 
of insurance, and therefore the court held th# 
the trial court erred in entering judgment {0 
the plaintiff on the pleadings. 

(Continental Ins. Co. vs. Brown, Court of 
Appeals of Kentucky, 287 Southwestern Re 


porter, 16.) 
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DON'T START LIFES JOURNEY WITHOUT A “SPARE” 


WE WANT INSURANCE MEN 


WHO HAVE THE ABILITY TO TAKE A TERRITORY 
AND DEVELOPE IT. BETTER POLICIES AND SERVICE 


TO SELL AND WE WILL PAY YOU FOR SELLING THEM. 
WE WILL GIVE YOU A SUPER GENEROUS CONTRACT 
WITH REAL FIRST YEAR COMMISSIONS. 


RENEWALS NON FORFEITABLE 


ESERVE LOAN LIFE 


INSURANCE COMPANY 
f—_—=s«INDIANAPOLIS, INDIANA. —L= | 
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Prominent Agents and Brokers 





Actuarial 





Actuarial 











LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
Fidelity Phenix Fire United States Fire National Fire of 
of New York of New York ‘ord 


Automobile of Hart- National Liberty of New ae 
ford Casualty 

Standard of New 
York ; 

National Union of 
Pittsburgh 


New Yor 
State of Penn. ledemelte' i 
— of New of America 


BROKERS’ LINES SOLICITED 


GEORGE B. BUCK 
ACTUARY 


Specializin in Employee’s 
Benefit ana AE gg 


25 SPRUCE ST. NEW YORK 














HENRY R. CORBETT 


ACTUARY 


Specialty—Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 
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Established 1865 David Parks Fackler 
EDWARDB. PACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 


Consulting Actuaries 


Associations managed 
tract—Office ‘Sytem and Teas. ane edison Ac- 
75 STatton teers New York 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bldg, ATLANTA, GA, 





Inspectors and Adjusters 











COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 





EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
‘ FOR COMPANIES 


314 McKINLEY BLDG, BUFFALO, N. Y. 














_Statisticians _ 











E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg.. OKLAHOMA CITY, OKLA. 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 








A. SIGTENHORST, F. A. I. A. 


CONSULTING ACTUARY 


National City Bank Bidg., WACO, fEXAS 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY? 
LIFE atta 0 . Intermediate, 
ustrial and Special Classes 
eaneuers COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, a York 


OADWAY W YORK CITY 
=~ com 101 Memorial Bidg., Nashville, Tena. 


Group, 





ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








L. A. GLOVER & CO. 


Consulting Actuariés, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omaha 





E. H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 
206-212 Old Colony Building we 2 W. Van Buren Street 


Ourfearvess are srallshie tor al tinto of estearial werk ond 
on short notice 


Underwriters 
Statistical 
Bureau, Inc. 


We render complete statistical service and 
relieve you of the pressure of annual statement 
filing, 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 


81 Fulton St. New York City 
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THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 


I, Introduction. 

Il. The Construction of New Mortality 
Tables by the Association of 
German Life Assurance Compa- 
nies. 

IIL. Segoe and Select Tables. 
Their Nature and Their Value 
in Practice. 

IV. Arrangement of the Tabulated 
Functions for the Final Life 
Tables. 

V. Exposed to Risk and Deaths for 
Every Entry Age and Duration. 

VI. The Aggregate Life Table. Ele- 
mentary and Monetary Func 
tions 4 Per Cent. 

VIL. ar * — Life Table. Elementary 
= ~~ Monetary Functions 4 Per 

nn 


The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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The Case of Capital Punishment 


Frederick L. Hoffman, consulting statistician 
of the Prudential Insurance Company of Amer- 
ica, does the public a large service by his homi- 
cide statistics, which he issues two years ahead 
of the United States census publications. Some, 
however, take exceptions to the conclusion he 
draws from those statistics. When he attempts 
to show that the large number of homicides in 
cities and States under the capital punishment 
law, prove that the gallows, or electric chair, 
“has seen its day and should be done away 
with,” he is arguing on very flimsy ground. 

In the first place, he admits that he does not 
use police figures; and yet, he asks the public 
to believe that capital punishment is a very poor 
policeman. In Great Britain, on the other hand, 
when they attempt to get at the issue of the ef- 
fectiveness of hanging for murder, they do not 
bring forward social statistics of homicides, 
put rather only those homicides that are sup- 
posed to be murders and which have come to 
the attention of the police, 

It should be of some importance to casualty 
and other forms of insurance, as to whether the 
courts in punishing the greatest of crimes im- 
pose the greatest of punishments. Capital 
punishment does this. No other system would 
have any promise of keeping down the list of 
criminal casualties. 

Perhaps no greater evidence that death is the 
greatest of punishments is needed, than the fact 
of the universality of its employment by the 
most enlightened civilizations of all ages. And 
proof that this form of punishment is deeply 
rooted in the consciousness of mankind, as be- 
ing the most fitting for the basest of all crimes, 
is shown in its permanence, although bitterly 
assailed as barbaric, cruel, vengeful and wicked. 

The law stands while the reason for its in- 
fliction remains, and that reason is to deter in 
advance from the commission of crimes. And 
these crimes that the threat of death reduces 
are not only murders, but all armed crimes. The 
low rate of 5.7 homicides per one hundred 
thousand population, in New York city, proves 


By Esen W. BurNSTEAD 


Secretary, Civic Welfare Alliance of Massachusetts 


the deterrent effect on the underworld of the 
frequent executions in Sing Sing. A law that 
can hold down the criminal element is of great 
value to the people and their agencies of relief, 
of which insurance is one. 

If capital punishment has seen its day, and 
should give place to “a more enlightened view 
of crime and its punishment,” it is clearly up 
to Mr. Hoffman, who asserts this, to show 
what that enlightened view is and what punish- 
ment would be superior. 

His figures do not prove the futility of cap- 
ital punishment, as he claims they do. They 
are statistics of homicides, of which there are 
thirty-three varieties in the United States Cen- 
sus and the international lists. Broadly speak- 
ing, they include most of the deaths caused by 
human acts, whether or not the motive was 
justifiable. For instance, killings by policemen 
in the performance of their duties, shooting in 
self-defense of home or bank, accidental dis- 
charge of revolver, infanticides, are all listed 
under the census caption of homicides, and are 
included in Mr. Hoffman’s figures. 

In the current issue of Criminal Justice, pub- 
lished by the Chicago Crime Commission, the 
point is made that, if Chicago’s murder rate did 
not include deaths from illegal operations, from 
abandonment of infants, and by motorists who 
run away, and murders followed by suicide, 
probably insane, then Chicago, with capitai 
punishment, would be found to have a rate “not 
abnormally high for a great center of popula- 
tion.” 

We are further told that “capital punishment 
is not a deterrent in the States in which it is 
enforced.” The hundred executions a year for 
forty States, with thousands of murders, leads 
us to inquire the names of the States that 
enforce it. On the other hand, with pardons 
and paroles given very freely to life prisoners, 
we answer, using the same touch of irony, that 
life imprisonment is not a deterrent in the 
States in which it is enforced. 


If the nation at large, with its scores of cities 
of great industrial populations, finds it neces- 
sary to give protection to its millions of fac- 
tory employees, and to those who handle billions 
of dollars, the fact that a few rural communi- 
ties have milder laws afd fewer homicides, does 
not prove that their laws are suitable for con- 
gested centers. 

Why do the opponents of capital punishment 
jump to the conclusion that the law should be 
repealed, because statistics show that there are 
more homicides in States that have the law 
than in those States without the law? Why 
not go further, and look to the facts revealed 
by the divergence of homicides among the States 
of the entire country where they have the man- 
date? 

For example, in this section may be found 
Vermont, with the lowest homicide rate, and 
Wyoming with the highest (1927 census pub- 
lication). If these two States had dissimiliar 
laws, it would be very easy to ascribe the dif- 
ference of twenty-one times more homicides in 
one of them to those laws; but they both have 
capital punishment. 

The true test of the law is not found in 
homicide statistics, but rather in the judgment 
of the people who have lived under its benign 
protection, and who have experimented with- 
out it. Prior to ten years ago, when the crime 
tide was promoted by an excess of sentimental- 
ism, ten States tried to get along without the 
penalty of death for slayers. This, in addition 
to four that went over in the last century. They 
did what Mr. Hoffman wants the entire United 
States to do. And with what result? The crime 
effects were so convincing that not one addi- 
tional State since then has fallen into that ditch. 

All the ten States have been retracing. their 
steps. Six have again restored capital punish- 
ment to its rightful place, and the others have 
this year witnessed stronger movements than 
ever before, in the same direction by advancing 
the cause in one or both branches of their legis- 
latures. 





Merger Said to Benefit Shareholders 

Lansinc, Micu., August 22.—Every share- 
holder in the old Wolverine Insurance Company 
of this city, which recently reorganized and 
merged the Michigan Employers Casualty Com- 
pany in a new automobile company, is receiv- 
ing a share of stock in the new corporation and 
$11.34 in cash for each share he held of the 
stock. The old company was obviously a 
money-maker, but executives anticipate con- 
siderably greater profits for the new concern 
as the auto business was found to be the most 
valuable of any: line handled by the two com- 
panies. Many of the stockholders and al:nost 
the entire officer personnel were the same in 
both companies. Authorized capitalization of 
the new company is much smaller than that of 


the combined companies under the old regime. 
The Wolverine has been operating on the new 
basis since July 1 and great increases in busi- 
ness are already claimed. 


Chicago Men in National Safety Congress 

Cuicaco, Iut., August 23.—Insurance men 
of Chicago are taking an active part in the 
arrangements for the National Safety Congress 
which will be held here from September 26 to 
30 when more than 5,000 men, women and chil- 
dren are expected to attend. 

C. H. Smith, of Marsh & McLennan, is chair- 
man of the general congress committee, and J. 
C. Bradley, of the Zurich, is chairman of the 
reception committee. 


2y 


Wisconsin Insurance Day 


The second annual Wisconsin Insurance Day 
will be celebrated at the Hotel Pfister, Milwau- 
kee, on October 26 under the auspicés of the 
Insurance Federation of Wisconsin. Carl E. 
Hilbert, of that city, has been made general 
chairman of the event. 


The publicity committee, the only one an- 
nounced up to the present time, is composed of 
Otto Gaedke, Gaedke-Miller Agency, Milwau- 
kee, chairman; George Wilkinson, Wisconsin 
Automobile Mutual, Monroe; Hon. J. C. Karel, 


supreme president of the Equitable Fraternal 


Union, Milwaukee; George A. Jacobs, Janes- 
ville, and J. A. Fleckenstein, American Found- 
ers Fire, Milwaukee. 
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Lawyers Sometimes Need Advice 


OT many lawyers are familiar with all forms of insur- 

ance policies and bonds. Yet they are frequent buyers 
of financial protection, either for themselves or on behalf 
of their clients. Court procedure, also, demands that bonds 
be given to cover various conditions or relationships. 

Here then is a real service which the A¢tna-izer is particu- 
larly well able to perform. For he can not only provide the 
exact contract needed, but can also, thanks to the A‘tna 
Plan, present a complete analysis and recommendation for 
each case as the need arises. 





( Etna Protection for ee. 


The /Etna-1zer Lawyers 


| , . ’ LIFE ACCIDENT HEALTH 
finds his efforts well repaid, for a lawyer’s FIRE RENTS RENTAL VALUE 


office is a profitable source of desirable busi- COMBINATION RESIDENCE 


ness. Frequent calls are mutually advantageous. COMBINATION AUTOMOBILE 
REGISTERED MAIL 


q : PERSONAL EFFECTS 
It Certainly Pays to be an A:tna-izer! Fan ag 


CHECK ALTERATION and FORGERY 


FET - |Z eo COURT BONDS 
FEDERAL and PUBLIC OFFICIAL BONDS 
BANK DEPOSITORY BONDS 
LICENSE and PERMIT BONDS 


MISCELLANEOUS NY J 
AETNA LIFE INSURANCE COMPANY 


and affiliated companies 
JETNA CASUALTY & SURETY CO. AUTOMOBILE INSURANCE CoO. 


of Hartford, Connecticut 
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Casualty, Surety and Miscellaneous 





EXPANSION PLANS 


Southern Surety to Add About 
$1,000,000 to Surplus 








STOCKHOLDERS WILL TAKE ACTION 





Proposal Waiting Sanction—Caldwell & 
Company Will Underwrite Share 
Issue 

Des Mornes, Iowa, August 22.—As forecast 
in THE Spectator last week, the Southern 
Surety Company of Davenport has submitted 
to its stockholders a plan which is designed to 
give the company a combined capital and sur- 
plus of nearly $3,000,000. 

The recommendation of the executive com- 
mittee calls for a reduction of the capital from 
$1,500,000 to $1,200,000, but provides for a boost 
in surplus from $500,000 to approximately $1,- 
550,000. 

A meeting of stockholders is called Wednes- 
day at Des Moines to consider the proposal. 

The primary object of the plan, according to 
President C. S. Cobb, is to provide a capital and 
surplus commensurate with the large and in- 
creasing volume of business being written by 
the Southern Surety. 

The plan, as outlined to stockholders, 
embraces the following steps: Reduction of 
the value of the 15,000 shares of capital stock 
outstanding, from $100 a share to $10 a share; 
issuance of 90,000 shares at the par value of 
$10 a share, giving each stockholder 6 shares 
of new stock for each share of the old. In this 
manner the capital stock would be reduced from 
$1,500,000 to $900,000, and $600,000 would be 
transferred to surplus. This would give the 
company a surplus of approximately $1,100,000. 

The next step would be to increase the capital 
stock from 90,000 to 120,000 shares at $10 par 
value, the additional 30,000 shares to be offered 
to the stockholders pro rata to their stock hold- 
ings in the company, at $30 a share. A syndi- 
cate of investment bankers headed by Caldwell 
and Company of Nashville, Tenn., has agreed 
to underwrite the entire issue of 30,000 shares 
at $30 a share, or to take any part of the issues 
not taken by the old stockholders. This is to 
be takenup and paid for on or before Septem- 
ber 30 of this year. 

As a result of this financing the Southern 
Surety Company would add $300,000 to its 
capital of $900,000, and the balance would go 
to the surplus fund. 


Debate on Compulsory Auto Insurance 


Manison, Wis., August 19.—Arguments for 
and against the adoption by Wisconsin of the 
Massachusetts plan of compulsory liability in- 
surance for motor car owners will be presented 
by some 1500 high school debaters in contests 
of the Wisconsin Forensic league next spring. 
1927-1928 question 


The for debate was 





announced by Miss A. L. Scott of the Univer- 
sity of Wisconsin extension division who is 
secretary of the league, as follows: 

“Resolved, That Wisconsin enact a law re- 
quiring every owner of an automobile in this 
State be required to carry a personal liability 
insurance in a minimum sum of $5000, unless 
they establish and maintain evidence of finan- 
cial ability to respond in damages to the extent 
of $5000.” 

The question chosen was debated in some 50 
State legislatures during the 1927 session. 


Agents’ Qualification 
(Concluded from page 3) 


fee in connection with an appointment of an 
agent who is required hereunder to take the 
examination until notified by the department 
that the appointee has passed the examination. 
The license will not be issued until the fee is 
paid. The fee must accompany the appoint- 
ment (as heretofore) in the case of an ap- 
pointee who comes within the exemptions stated 
in II. supra. It is incumbent upon the appoint- 
ing company to ascertain whether or not an 
appointee is required to take the examination. 

No fee is required for the examination. 

VI. A person appointed an agent of a mul- 
tiple line company, who proposes to solicit only 
a specified class or classes of policies written 
by such a company, will be examined as afore- 
said in respect to such specified class or classes; 
provided, that the company attaches to its ap- 
pointment a statement setting forth that the 
applicant is to solicit such specified. class or 
classes, the name or names of such class or 
classes, and that the company will not issue 
policies of any other class on any applications 
therefor which may be solicited by such ap- 
pointee ; and provided further, that the appointee 
shall execute a written agreement that he will 
solicit only such specified class or classes of 
policies and that such agreement is attached 
to or endorsed upon the appointment or the 
sworn statement executed by the appointee. 

VII. These requirements apply to partner- 
ship and corporation agency licenses; that is, 
the individual members of a firm, or the officers 
of a corporation, appointed as an agent are re- 
quired to qualify in like manner as an individ- 
ual, subject, however, to the exceptions named 
in II. supra. 

VIII. The first examination will be held on 
Thursday, September 15, 1927, at 10 o’clock a. 
m. at the State House, Boston. All persons 
whose appointments are filed on or after Aug- 
ust 8, 1927, must appear at that time for exam- 
ination. 

Thereafter, and until further notice, examina- 
tions will be held at the State House, Boston, 
only on the first Monday of each month at 10 
o'clock a. m., or the following day if that is a 
legal holiday. 3 

IX. Notice of the result of the examination 
will be sent as soon as possible to the appoint- 
ing company and the appointee. 

X. No person who fails to pass said exam- 
ination will be permitted to take another exam- 
ination prior to the expiration of three months 
from the date of the previous examination. A 
person who fails to appear for an examination 
at the appointed time must appear on the next 
regular examination day. 

XI. Companies are requested thoroughly to 
instruct their general agents or managers in re- 
spect to the foregoing requirements. 
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TROUBLES NOT OVER 


Michigan Feeling Aftermath of Medi- 
cal Protective’s Ousting 








INSURANCE DEPARTMENT DEVELOP- 
MENTS 





Association Alleged to Have Claimed It 
Could Still Operate in Wolverine State 
LansinG, Micu., August 22.—That mere 

ousting from the State of the Medical Protec- 

tive Association of Chicago may not have ended 
the Michigan insurance department’s troubles 
with that organization was indicated recently 
when the department learned that persons living 
in this State to whom the “Association” sold its 
policies or memberships and who did not pay the 
premium in full, are now being bombarded with 

“dunning” letters despite the fact that the 

Association is no longer authorized to do a 

Michigan business under any department. 
Information in regard to this latest develop- 

ment was obtained through a letter of enquiry 

received by the department from a Detroit 
woman who operates a beauty parlor. The 
woman asked if the Association was authorized 
and was informed that it was not. When 
she protested to the Association officers she is 
said to have been informed by one of them, in 

a letter written sometime after the organiza- 

tion had been ejected from Michigan, that she 

had queried the wrong department as the Asso- 
ciation had been admitted by the Secretary of 

State. No mention is alleged to have been 

made of the fact that even this license had been 

revoked at the behest of the insurance depart- 
ment. 

Just how extensive the Association’s opera- 
tions in Michigan were is not definitely known 
by the department. It is known, however, that 
a large number of professional men were can- 
vassed, together with cosmeticians, masseurs and 
practitioners of various sorts. The Associa- 
tion’s “service” was claimed to include com- 
plete protection from liability actions arising 
out of alleged malpractice or errors of any 
sort on the part of the assured. Despite this 
feature of the service, no effort was ever made 
to obtain a certificate of authority from the in- 
surance department but a license as a non-profit 
corporation was obtained through the State de- 
partment. 


G. H. Schneider to Underwrite for North- 
eastern Surety 


George H. Schneider has been appointed 
manager of the underwriting department of the 
Northeastern Surety Company, New York. Mr. 
Schneider, who recently resigned from the 
New York office of the Commercial Casualty 
Company, was formerly connected with the 
National Surety Company and is an expcri- 
enced executive. The headquarters of the 
Northeastern Surety are at 50 East 42d street, 
New York city. 
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Does your Agency need some New Development Ideas? 


Securing business is often only a matter of ideas. The organization with the better idea gets 
the order. Most agencies cease to grow, wither and die because of idea-bankruptcy. 
You are invited to help yourself to a few of our new business getting ideas. 


Maryland Casualty Company 


Baltimore 


To solve your problems is part of our Service The thoughts of our key-men are available to you 
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NEW YORK TO PARIS BY AIR THE UNUSUAL PROGRESS 


OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
THE CALIBRE OF SERV- 
It Can Be Done ICE IT RENDERS. 


Lindberg proved a non-stop flight from 
New York to Paris COULD BE DONE. 
Likewise this Company is proving to its 
agents, by its splendid co-operation, un- 
excelled service and attractive yet ade- 
quate rates, that its Auto Insurance can 
be SOLD EASILY. 


Become one of our agents and profit THE EQUITABLE SURETY 


thereby. 


Commonwealth Casualty Co. COMPANY 


(OLDEST PHILADELPHIA CASUALTY COMPANY) 


Philadelphi 
a srrwans te. queda HAROLD R. CRONIN, President 


President Vice-Pres. & Gea"l Mgr 
HAROLD ;SPIELBERG, Vice-Pres. and Gen. Mgr. 











Court Square Building 
2 Lafayette St. New York City 
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BANKS AS PROSPECTS 


Such Institutions Are Good Markets 
for Fidelity and Surety 








EXPLANATION OF FORMS 





John G. Yost Makes Educational Address 
to Wisconsin Agents’ Convention 

That banks are the most prominent prospects 
for fidelity coverage in a majority of cities and 
towns was the declaration of John G. Yost, 
assistant secretary of the Fidelity and Deposit 
Company of Maryland, Baltimore, in his ad- 
dress before the annual meeting of the Wiscon- 
sin Association of Insurance Agents in Mil- 
waukee last week. There are 21 principal 
classes of miscellaneous insurance included in 
casualty and surety lines, said Mr. Yost, and 
in 1926 fidelity and surety premiums amounted 
to one-seventh of the total premium volume of 
all these lines. For this reason it can no longer 
be considered a side line and the wise agent will 
familiarize himself with the opportunities thus 
offered. Describing the various forms used, 
Mr. Yost, in part, said: 


In addition to the usual individual fidelity or 
schedule bonds covering employees there are 
now available to banks and bankers, trust com- 
panies, safe deposit and title companies, bond 
investment companies, mortgage companies, 
stock brokers and building and loan associa- 
tions, one or more of the following forms of 
blanket, forgery and other coverages. 

Bankers’ blanket form 1 covers loss occa- 
sioned by robbery, larceny, burglary, theft, in- 
side and outside holdup and destruction in addi- 
tion to the usual fidelity hazard. 

Form 2 covers substantially the same as form 
1 with the exception of misplacement. Mis- 
placement, however, may be added to this form 
for an additional premium. It might be well, 
here, to call your attention to the fact that 
while blanket bond forms generally are written 
only for a minimum of $25,000 and multiples 
thereof, form 2 may be written in smaller 
amounts where it is desired by banks having 
less than twenty-five employees. 

Form 3 was originally designed to cover 
securities left for safekeeping when forms 1 
and 2 did not include such coverage unless banks 
_ legally liable as custodians of such securi- 
ies. 

When forms 1 and 2 were so modified that 
they covered loss to the bank of the property 
mentioned in the bond, whether the bank was 
legally liable or not, this blanket bond form 3 
for a while became obsolete. Very recently, 
however, form 3 has been modified so as to 
cover dishonesty, robbery, burglary, larceny, 
theft, holdup or destruction to property held by 
the bank as bailee, trustee, custodian, agent or 
in any other capacity, excluding, however, its 
Own property and securities held as collateral. 

Form 4 was adopted for the use of Federal 
Reserve Banks covering securities deposited by 
member banks for safekeeping only. This bond 
was written only in favor of Federal Reserve 
Banks. Its use has been discontinued for a rea- 
son I will state later. 

Form 4-a was for banks which deposited 
securities with Federal Reserve Banks for safe- 
keeping. The bond was written in favor of 
the depositing bank covering its own particular 
securities deposited with the Federal Reserve 
Bank. That form has also been discontinued. 
In the place of these two forms, however, this 
coverage is now available through Form 4-b. 
Form 4-b was originally issued to any bank 
having securities on deposit for safekeeping 
with any other bank, not a Federal Reserve 


Bank. Form 4-b, therefore, supersedes forms 
4 and 4-a, it being now designed to take care 
of the conditions under which forms 4 and 4-a 
and 4-b were previously written. 

Form 4-b is written in favor of an insured 
bank covering securities whether or not owned 
by the insured and if not owned by the insured, 
whether or not it be legally liable for them, 
covering these securities while deposited in a 
depository bank specifically named in the bond 
as the depository and whether the securities be 
deposited with a depository as bailee, trustee, 
custodian, agent or in any other capacity. How- 
ever, it does not mean securities held by the 
depository as. collateral. This bond formerly 
covered securities for safekeeping only. 

Form 5 is a blanket bond for mutual savings 
banks. The term “mutual savings banks” in- 
cludes not only strictly mutual savings banks, 
but all banks doing purely a savings bank busi- 
ness, and which carry no checking accounts. 
This form covers substantially the same as the 
other blanket bonds, but includes forgery of 
any of the property covered under the bond, 
the word “property” being defined in the bond. 
It covers only in excess of the amounts re- 
coverable under other bonds or policies. 

Form 6 is the usual blanket coverage, but 
was prepared especially for Federal Reserve 
Banks and there are therefore but twelve of 
them in force. 

Form 7 is a blanket bond similar to form 1, 
but includes forgery. It has now been super- 
seded by form 8, and is no longer written. 

Form 8 is the broadest form of banker’s 
blanket bond, including forgery coverage in 
addition to that supplied by form 1. The for- 
gery coverage in this bond is confined, how- 
ever, to checks. 

Form 10 is now used exclusively for Federal 
Banks, Federal Intermediate Credit Banks, and 
National Farm Loan Associations. 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 


® 





- Statement as of 
December 31, 1926 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets....... $8,257,284 
| a ae Sere 1,500,000 
| er eer a, 500,533 


Fourteen YearsofSteadyGrowth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 








Let the Southern Serve You 
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MAY INCREASE CAPITAL 





Continental Casualty to Vote on 
Project This Fall 





WOULD BRING FIGURE TO $3,000,000 





Tendency of Public to Speculate in Com- 
pany’s Stock Is Deprecated 

Cuicaco, Itt., August 22—As noted in THE 
SpecTATOR for August 18, recommendation for 
a stock dividend of twenty-five per cent, aggre- 
gating $500,000, and issuance of an additional 
$500,000 capital at $50 a share were voted last 
week by the executive committee of the Con- 
tinental Casualty Company of this city. The 
plan was announced by President H. G. B. 
Alexander on the eve of his departure for 
Europe on the Ille de France. 

Such action, if taken by the directors this 
fall, would increase the capital of the com- 
pany to $3,000,000 and make an aggregate cap- 
ital, surplus and voluntary contingent of be- 
tween seven million and eight million dollars. 

It is also the recommendation of the execu- 
tive committee that present stockholders, 
particularly the larger ones, do not exercise 
the subscription rights which would accrue to 
them under the proposed plan; but that, on the 
contrary, they permit the new stock to be used 
by the company in furtherance of its well-set- 
tled policy of promoting the ownership of the 
company among its agents and employees. 

President Alexander declared that the man- 
agement of the Continental notes with regret 
a speculative tendency on the part of the public 
in the buying of the stock of the company. He 
stated that in his opinion some of the quotations 
for Continental stock are not justified even 
though the plan now recommended be carried 
into effect. 


Illinois Casualty Field Club Committees 

Cuicaco, Itt., August 23.—In anticipation of 
the Fall program, Freeman C. Read, president 
of the Casualty Field Club of Illinois, has ap- 
pointed several committees to aid him. The 
committees follow: Executive: E. E. Sander- 
son, chairman; Joseph Folker, L. W. Burger, 
E. O. Wagoner, C. H. Smith and the officers, 
Ralph Miller and W. J. Patterson, vice-presi- 
dents and P. E. Chunn, secretary-treasurer. 
Entertainment: Ralph Miller, chairman, E. E. 
Sanderson and D. C. Price. Publicity, J. C. 
Bradley, chairman; F. P. Creden and Fred 
Stokes. Membership, H. G. MaGargal, Jr., 
chairman; J. E. Murphy and Armond Som- 
mers. 


New Jersey Bans Free Insurance With 
Auto Service 

The New Jersey insurance department has 

taken the stand that automobile clubs and ser- 

vice organizations which in any way handle in- 

surance directly as part of their service con- 

tracts, even if free insurance, are acting illegally. 
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peedy Plate Glass Replacements 


chant’s sales—reduced profits. 


Replacement activities of The Metropolitan Casualty Insurance Company 






When plate glass breaks it must be replacedinahurry. Delay 


ndows means a falling off in the mer- 


in the field of plate glass insurance extend back more than half acentury. Dur- 
ing that time the Company has paid more than $8,000,000.00 in claims under 


its plate glass policies. 


agents can assure speedy replacements to 
policyholders. 


J. SCOFIELD ROWE, President 
Home Office, 55 Fifth Avenue 


Our extensive dealing with glaziers in all parts of the country means that Metro 


THE METROPOLITAN CASUALTY 
INSURANCE CO. OF NEW YORK 


“‘Good Faith’’ 








CHARTBRED 1874 




































Writing Casualty Insurance 
Fidelity and Surety Bonds 









Home Office: DAVENPORT, IOWA 








The Insurance Agent 
and His Obligations 





Every insurance agent has a 

dual obligation—to the insured, 

‘ on the one hand; to the company 

he represents, on the other hand. 

And, besides, he is interested in 
his own welfare. 


No man can meet these obliga- 
tions without the whole-hearted 
cooperation of the Home Office. 
We recognize this fact and strive 
to keep it uppermost in all deal- 
ings with our agents. 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 
BALTIMORE MARYLAND 





$155,000 ,000 Paid in Claims in 30 Years 
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INTERNATIONAL CLAIM ASSOCIATION 
Details Practically Completed for Toronto 
Meeting 
Cuicaco, Itt., August 23—Dr. Morris Fish- 
bein of Chicago, editor of the Journal of the 
American Medical Association, heads the list 
of speakers for the annual convention of the 
International Claim Association at Toronto, 
September 12 to 14, it was announced by A. W. 
Pettit of the Federal Life Insurance Company, 
the secretary. The principal items of -the 
program were revealed. C. O. Pauley, secre- 
tary of the Great Northern Life Insurance 
Company, is chairman of the program com- 

mittee. 

Dr. Fishbein is to discuss “Fads and Quack- 
ery in Medicine,’ a subject on which he has 
devoted much time and study. Dr. H. W. Ding- 
man of Chicago, medical director of the Con- 
tinental Assurance Company, also is on the 
program. 

Chester N. Farr, Jr., an attorney of Phila- 
delphia, is to speak on “The Disease Germ as 
an Accident.” R. K. Metcalf, manager of the 
claim department of the Connecticut General 
Life Insurance Company, has been assigned the 
subject, “Some Aspects of Permanent Total 
Disability,” while Carl J. Sandberg, of the 
Phoenix Mutual Life, will discuss settlement 
of double indemnity and disability claims un- 
der life policies. 

H. S. Cox, president of the Canada Life As- 
surance Company, of Toronto, is to welcome 
the delegates. A round table discussion will 
follow each of the sessions on the second and 
third days. 


Health and Accident Underwriters Com- 
plete Entertainment Pians 

H. G. Royer, chairman of the entertainment 
committee of the Health and Accident Under- 
writers Conference, has sent out a notification 
to all members regarding the entertainment 
plans which have just been completed for the 
annual convention, which will be held at the 
King Edward hotel, Toronto, on September 15 
to 17. Two afternoons, Thursday, September 
15, and Friday, September 16, will be given 
over to play. On that Thursday there will be 
an automobile tour around the city, a golf 
tournament at the Lakeview Country Club and 
a ladies’ bridge party. The next day, there will 
be a shopping tour for the ladies, a golf tourna- 
ment, a bowling tournament for non-golfers and 
an afternoon tea. The Conference dinner will 
be held on the evening of September 16 with 
Owen A. Smily as the scheduled entertainer. 


Organizing General Surety Company 
The General Surety Company is being or- 
ganized in New York to write fidelity and surety 
business. Incorporators of the new venture, 
which will be a stock concern, are Abram N. 
Roemer, George B. Skiffington, Charles P. 
Loeser, George W. May, Harold V. Neilsen, 
John A. Dilliard, Leo J. Ehrhart, Sydney 
McCall, Bernard Marianhoff, William W. 
Moyle, Francis X. Noonan and James E. 
O'Kane. 


Bankers Indemnity Going Strong 

The Bankers Indemnity Insurance Company, 
Newark, is forging ahead rapidly, having writ- 
ten premiums amounting to $602,538 during the 
first six months of this year. The company has 
just appointed Ray J. Eichenlaub as general 
agent at Columbus, Ohio. Mr. Eichenlaub is 
one of the best known insurance men in that 
State and is a former football star. 


Richard W. Fitch Made General Agent 

Richard W. Fitch, one of the best known in- 
surance men in Southwestern Connecticut, has 
been appointed general agent of the National 
Surety Company, with headquarters at 33 Bank 
street, Stamford. 


M. A. WALSH APPOINTED 
Made Fidelity Manager in New York Office 
of Fidelity and Deposit 
The Fidelity and Deposit Company, Balti- 
more, has announced the appointment of 
Michael A. Walsh as head of the fidelity de- 

partment in the New York city office. 

Mr. Walsh is recognized as one of the most 
experienced fidelity men in the surety business, 
having been associated with it since 1909, when 
he was employed in the mailing and agency 
departments of the National Surety Company. 
In 1913, he was transferred to the fidelity de- 
partment, conducting fidelity investigations un- 
til the latter part of 1914, when he was pro- 
moted to his first position as an underwriter. 











& 
Big OF Little 


E like to execute bonds and policies that carry 


big premiums, of course. 
little fellows just as much. 


But we like the 


F & D service is not measured by the size of its 


premiums. 


The Company is just as mindful of the 


interests of its small agents and their clients, as 
it is of its larger and more impressive representa- 


tives and patrons. 


Big or little, a client is a client and an agent an 
agent, so far as the F & D is concerned, and all who 
do business with the Company are entitled to every 
aid and comfort within its power to bestow. 


FIDELITY AND DEPOSIT COMPANY 
of Maryland 


BALTIMORE 
FIDELITY and SURETY BONDS and BURGLARY INSURANCE 


“Specialization Means Service” 


Production De 
FIDELITY & 
Baltimore, Md. 


If you are not already adequately repre- 
sented in this territory I will beglad to 





have full 
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agency connection with your Company. 
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American Men Mortality 
Premium and Reserve Tables 


AM®) 


VOLUME I. (Now Ready) 
NET PREMIUMS 312% 


Upon both full Level Premium and Illinois Stand- 
ard Bases, for seventy-five or more plans of annual- 
premium life, endowment and term insurance; also 
Single Premiums, Life and Endowment; Commuta- 
tion Columns; also supplementary tables of annual 
premiums on the New Jersey preliminary-term 
standard, for those plans and ages at which that 
standard requires higher reserves than regular 
Illinois Standard. 

For two and three joint lives (equal ages) Com- 
mutation Columns, Life Single Premiums, and 
annual premiums (both Full Level Premium and 
Illinois Standard) for Whole Life, 20-Payment 
Life, and 20-Year Endowment Plans. 


VOLUME II. (In Press) 
TERMINAL RESERVES 3'1,,% 


Full Level Premium Basis 


For all the annual-premium plans (single-life and 
joint-life) comprised in Volume I. 


VOLUME Iil (In Press) 
TERMINAL RESERVES 31,,% 


Illinois Standard Basis 


For all the annual-premium plans (single-life and 
joint-life), including New Jersey Standard supple- 
ment, except term plans, comprised in Volume I. 

These volumes are clearly printed on a high 
grade of paper, and handsomely bound in a style 
similar to Illinois Standard Tables, compiled by 
the same authors. The methods of calculation 
are those which made Illinois Standard Tables 
a nearly errorless work. 

The three elaborate volumes have uniform, dur- 
able, morocco back and corners and attractive 
cloth sides, this substantial binding insuring long 
life of the book while being continuously used for 
reference purposes from day to day. No expense 
has been spared in cost of compilation, letter press, 
quality of paper and binding in the production 
of this Ep1T1on DE Luxe of one of the greatest 
Actuarial Publications. The three books contain 
together about 800 pages, and the page measures 
734 x 1034 inches. 


‘PRICES 


Single Volume, $60 
Set of Three Volumes, $150 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 





VOLUME I.—NOW READY! 
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THE HOME LIFE 
A COMPANY OF OPPORTUNITIES 





In a recent letter to the Agency Force Ethel- 
bert Ide Low, President of this Company, said: 


“TI am ambitious that this Company 
shall not only give to its policyholders 
the ultimate in life insurance service, 
but that it shall be a good Company 
to work for. I want it to offer to the 
men and women associated with it the 
widest scope for the exercise and de- 
velopment of their abilities and the 
opportunity to go just as far as those 
abilities and their ambition will carry 
them.” 


On agency matters address 


JAMES A. FULTON 
Supt. of Agents 


HOME LIFE INSURANCE COMPANY 
256 Broadway, New York 
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FIRST AID 


Every experienced life underwriter realizes that the 
greatest first aid in selling life insurance is a line of 
policy contracts that really sell themselves. 


The International Life Insurance Company offers 
the Life man a line of policy contracts that are un- 
excelled—all the usual forms in Participating, Non- 
Participating, Group and Association plans, and a 
complete line of Juvenile policies. 


Even our competitors recognize our Juvenile policy 
as one of the best sellers on the market. 


Have you ever heard of our Standard Special Policy? 
It’s a gem. Write us for information. 


“A Company Willing to Pay the Price 
Required to Give Service” 


INTERNATIONAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 


W. K. Whitfield, President. David W. Hill, Vice-President 
W. F. Grantges, Vice-Pres., and Gen’l Mgr. of Agents 
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The Employers’ 


Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Empleyers’ 
Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


Gentlemen, meet Mr. Employers’. 


“Mr. Employers’ “—as you may have 
guessed—is not an individual but a 
group of individuals—executives, claim 
men, underwriters, inspectors, payroll 
auditors, safety engineers, clerks, stenog- 
taphers, agents, brokers; in fact, every- 
one connected with The Employers’ 
Group. Each is doing his or her part 
to give the insuring public “The Service 
That Satisfies."" Each is doing his or 
her part to act as a wise insurance 


counsellor, for ““Wise Men Seek Wise 
Counsel.”’ 


Mr. Employers’ offers you practically 
every kind of insurance except life. He 
wants to help you increase your business 
~and in so doing to increase his own. 


Mr. Employers’ wants to know what 
hecan do to help YOU. Would you like 
to work with him? Would you like to 
derive some of the Lenefit accruing from 


his enviable reputation of many years’ 
tanding? 


(Write The Agency Department at the 
above address, and your letter will be 
referred to the proper party.) 











UNDER=INSURANCE EVIL 





Only 30 Per Cent of Autos Carry 
Liability Coverages 





AGENTS MUST INCREASE ACTIVITY 


Placing of Policies Does Not Keep Pace 
With Vehicle Production, Says Leo E. 
Thieman 


Only about 30 per cent of the automobiles in 
the United States are covered by liability insur- 
ance, according to Leo E. Thieman, of the 
Casualty Information Clearing House, Chicago, 
who emphasized this point in an address before 
the annual meeting of the Pennsylvania Assvo- 
ciation of Insurance Agents at Reading to-day. 
The whole field of automobile insurance pre- 
sents a challenge to casualty insurance and its 
representatives, said the speaker, since the 
motor car industry is speeding along much 
more rapidly than companies and agents are in- 
suring the product. Dealing with automobile 
liability coverage, Mr. Thieman said: 


Very obviously the great preponderance of 
persons who should be so insured are not. We 
all hate the outgrowth of lack of insurance 
protection. We dislike to see somebody bur- 
dened by a heavy judgment as an outcome of an 
automobile mishap. We don’t want the blame- 
less injured person, perhaps a little child 
maimed for life, uncompensated. We realize 
that against these contingencies insurance in 
sound stock companies is absolute safeguard. 
Perhaps with full cognizance that someday the 
ill effects of the uninsured automobile owners 
would become aggravated to the point existent 
to-day—to the point wherein the State govern- 
ment enters and forces persons to buy such prc- 
tection—we have sat back in ease, content with 
picking up an automobile risk occasionally and 
have not cultivated commensurately a vastly 
profitable field. In some sections we have 
allowed co-operative competitors to steal our 
potential thunder with something not so good 


INSURANCE 
OF 








and by intense activity reap all the harvest. 

Mr. Thieman referred to the results of the 
April drive for automobile business which was 
conducted this Spring under the auspices ef 
the Casualty Information Clearing House and, 
touching on the need of agency co-operation, 
declared : 


A speeding up of activity in covering the 
enormous undeveloped automobile business is a 
vital necessity. The American motor industry 
goes along at a terrific new rate each year. 
Why cannot the insurance agent and the in- 
surance business at least follow in its wake? 

Nothing under the sun can supplant the 
thorough sales and service contact of the local 
agent in the sale of automobile insurance un- 
less he, himself, is willing to be supplanted. 

Some persons contend that advertising is the 
panacea for curing the evil of the uninsured 
motorist. Advertising is undoubtedly helpful. 
It undoubtedly reenforces the agent’s efforts in 
breaking down sales resistance, but it cannot 
do such a big task alone. 





A square deal—regardless of cost. 


Both to agents and the assured. 


Big men at the helm of the Repub- 
lic, who realize that straight shoot- 
ing is the only enduring foundation 
for permanent success. 


Correspondence solicited. 








Pee ROR LIDA. 


jOS. W. WARD 
President and General Manager 











COMPANY 


AMERICA 


JAMES GIBBS, President 


CASUALTY AND SURETY 
REINSURANCE 
AND EXCESS COVERS 


HEAD OFFICE 


12 Washington Place, 


Newark, N. J. 


Telephone, Mulberry 5585 
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Twenty-Second Semi-Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 


W. L. MOODY, JR., President 


SHEARN MOODY, Vice President 


W. J. SHAW, Secretary 


Financial Statement, June 30, 1927 


ASSETS 
ee Oe as $ 1,248,324.42 
Real Estate Contract of Sales............... 299,455.35 
SRO NINS oo oo gic 7 bk oie tye 6.6 se eee 10,488,133.39 
OS Sei ee aes So ea eee a ae 3,000.00 


RE MIEN So oho ons cee he Saves om o's _. 
O's ER ae eS 
OS RT OAS ea en 
SSerOMOED OF IIONOSIE. ii. ee eee 
Interest Due and Accrued........... AY bows 

Deferred and Uncollected Premiums, etc. (Net) 
Due from other Companies from Re-Insurance. 


2,557,679.35 
10,402,372.74 
1,231,454.85 
35,500.00 
516,701.18 
857,096.22 
3,064.00 


ere $27,642,781.50 


Surplus Security to Policyholders............ 


LIABILITIES 
Net Reserve (American Experience Table, 3 

6 Be A a ee A A aN 2 He $23,067,053.00 
Reserve for Death Losses in Process of Adjust- 

Te ke, Sa see 6 sla ol Reinie euden tou Saat a 272,890.63 
EOGMCEVOG TOG LAZO: 55 oss s Dek fee eet 144,305.70 
Miscellanéous’ Liabilities. .... 2... . 2. oe oe shes 199,330.49 
BC so $2,000,000.00 
Assigned Funds and Surplus. . 1,959,201.68 


3,959,201.67 





GAINS MADE DURING 1927 
Increase in insurance in Force, First six Months of 1927.............................. $40,390,892.00 


Increase in Admitted Assets, First six Months of 1927 


Insurance in Force June 30, 1927 
$423,968,907.00 


Total Liabilities.................... $27,642,781.50 
Ph GRE Oe s Cee aes et lela 1,847,047.46 
Total Paid Policyholders Since Organization 


$23,863,501.07 


Operates From Coast to Coast 
Canada To The Gulf—The Republic of Cuba and Territory of Hawaii 


Gross Income Per Month Exceeds 


$1,140,000.00 














SELLING BEHIND THE 
CLOSED DOOR 


You are confronted each day with the problem of 
reaching the man behind the closed door. 


The Lincoln National Life representative has the door 
opened by a series of ‘‘interest arousing”’ letters. Each 
letter is designed to present an insurance plan to a 
specific individual. It is tailored to fit your particular 
prospect—to accomplish a definite result. 


Your valuable time is not taken up with the details of 
the letters. All the mechanical operations are carried 
out at the Home Offfice. 


Lincoln National Life salesmen are enthusiastic over 
the results obtained. It is helping them to sell more 
jnsurance. 


(ina UP()wirs Tue (LINCOLN) 
The Liacoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $485,000,000 in Force 


























CONSIDER THIS CONTRACT 


You can read in it satisfaction for your policyholders, 
and for yourself the assurance of a contented clientele. 
Look over and compare these terms: 


Any natural death ...............0. $5,000 
Any accidental death............... 10,000 
Certain accidental deaths...... ove 03,000 
Accident benefits........... $50 per WLEK 
(Non-cancellable) 


Also Disability Income, Waive 
of Premiums, etc. 


ALL IN ONE POLICY 


Because your prospect quickly sees its advantages, we have 
named this broad United Life contract “A Policy You Can 
Sell.” In assuring your clientele’s future, it also assures yours. 


There may be an opportunity in your community. If so, our 
Vice President, Eugene E. Reed, will tell you all about it. 
Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 
pat 5 oa INQUIRE! 


New Hampshire 
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“Don’t Give Up the Ship” 


By WirirAm C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville 


The caption given to this article will instantly 
call to mind the immortal words used by Cap- 
tain Oliver Hazard Perry. The occasion on 
which they were uttered and the history which 
followed is too illuminating to need more elabo- 
ration here only to say that it teaches a lesson 
that it would pay every debit man to learn. The 
first thought that it suggests is perhaps that 
of staying with a task until success has been 
attained. And certainly no one should think of 
“turning loose’ any task before that time. A 
man is not what he should be unless he has the 
nerve and the determination to make a success 
of a thing when he has once taken hold of it. 
In other words, never undertake any task un- 
less you are willing to stay with it until the 
task has been conquered. 


Don’t BE a MIsFItT 

No man should be a misfit in any calling. 
And yet there are a great many who are and 
the insurance business has perhaps as many otf 
this type as any other profession. Many people 
find themselves misfits because they have not 
received the proper instruction. I actually be- 
lieve that the greatest lesson that any man can 
learn is that he is never out until he admits it 
and that a man may be apparently down and 
out but yet all history verifies the fact that a 
man can if he thinks he can. If you want to, 
then, all you must do—to begin with—is to 
think you can and you can—if you will. That 
is the idea. Will to do what you know you 
should do. In other words, find out the things 
to do, will to do them; resolve that nothing 
will keep you from doing them and just zo 
ahead and do them. That has been the “secret” 
of every man’s success in life. It will always 
be the thing that distinguished between suc- 
cessful men and failures. In other words, one 
of the greatest lessons of all the ages is “don’t 
give up the ship.” 

In insurance as well as any other business, 
there are many reasons why the ship of life and 
success should never be abandoned and given up 
a hopeless. Briefly, I would summarize them 
as they affect the debit man in something like 
the following manner: First, no man should 
permit himself to fail because, first of all, his 
own family deserves that he stick to his post of 
duty and die bravely, even though you should 
die an unsuccessful man as many people count 
things unsuccessful. Hold onto the ship be- 
cause some of its most precious cargo is yours 
and its chief passengers are perhaps your wife 
and children. The motto that was in effect on 
the Titanic should also govern here on the debit 


and that was “women and children first.” Sec- 
ond, you cannot give up the ship of life and let 
the women and children be first in the program 
of your life’s work. The debit man of all 
people should remember that a very great re- 
sponsiblity hangs over his shoulder because the 
women and children of other families than his 
own are dependent upon his efforts. The works 
that he accomplishes may be the means of help- 
ing keep a family united; he may prevent many 
children from a sad sojourn in an orphanage 
where it can never be a home; he may help to 
bear family burdens by the payment of just 
claims when the bread winner has been called 
away. The debit man may find many wives who 
do not welcome his efforts but I have yet to 
hear of widows who did not welcome him with 
open arms. If any individual had no one but 
himself to care for, it would not make so much 
difference if he did fail but he simply can not 
afford to give up the ship when so many others 
are entirely dependent upon his efforts. If the 
pilot had no one but himself, he could afford to 
be a little more careless but when he has the 
lives and deaths of others in his hands, he must 
certainly proceed with caution. Third, every 
man owes it to himself to carve out the very 
best monument that he can out of the material 
he has at hand. And no man has a right to give 
it up as either a finished or unfinished job un- 
til he has done his best. And no man will ever 
do his best until the American Experience 
Table of Mortality says that his allotted time 
is up. He may then call it a full day’s work 
and quit. 

There is no harm in being a failure or a 
misfit in some phases of life unless we permit 
ourselves to believe that there is no use for us 
to try. That is fatal. But a failure early in 
life will really be good for some men. A fail- 
ure is a great help when we use the lesson it 
teaches us to avoid similar blunders. If you hap- 
pen to be one of those fellows that feels that 
you just can not make a “go” of the debit, I 
would like to call your attention to the fact that 
Mr. Barnum, whose reputation belts the globe, 
tried fourteen different occupations before he 
finally discovered that his real sphere was in 
the “show business.” It is true that the debit 
may not be the place for you, and if this is the 
case, there is nothing especially wrong in that. 
Every man can not do every thing. There are 
many people who can not rule a country and 
there are also many more who can not really 
rule themselves, and this is the kind who needs 
to hustle himself up. 

Raleigh was an unsuccessful man but yet he 
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has left a name that will forever be associated 
with heroic endeavor. Kossuth was also an 
unsuccessful man but who is there that would 
say that his patient and high-spirited career, his 
brilliant oratory and steadfast conduct have 
been fruitless? No one would dare affirm that. 
O’Connell was likewise unsuccessful, but who 
has left a more brilliant name as an orator, or 
a nobler fame as a patriot and liberator? 


Finp Your SPHERE 


No man can carve himself into anything he 
pleases unless he is fitted for it. And if a 
man is unfitted for a debit man, I shall cer- 
tainly never advise him to hold onto a debit un- 
less he is adapted to the work. Not all men 
can be debit men. Some men are not punctual 
enough; they do not have a real good grasp 
of figures as they should; they fail to have the 
proper regard for routine; they are unappre- 
ciative of the efforts that are constant and 
punctual; they fail to realize that it takes time, 
patience and an abundance of work to make a 
really successful debit man; they may fail to 
appreciate the fact that as in no other business, 
their returns will be commensurate with the 
effort expended. Unless a man appreciates these 
things he will never make a good debit man 
and if any reader of these lines finds himself 
in either of the above classifications, this article 
is not intended for him. The thing for a man 
qf that type to do is to turn loose the ship 
that he has and get hold of the right one. And 
there is no doubt in my mind that there are a 
very great many failures in the world simpiy 
because they have been holding onto the wrong 
thing. In that case, it is all right to make a 
change, and none should hesitate doing so. There 
is no earthly reason why any man should hold 
onto a thing until he makes a failure of it. But 
the point is this: Be sure that you turn loose 
the right thing and then be doubly sure that 
you grasp the right thing after having turned 
loose. That is the secret of success in the debit 
and elsewhere. And while I say that it is not 
every man who can be a successful debit man, 
yet I do say as emphatically as I know how that 
no man should ever surrender a debit and decide 
that he can not make a “go” of it until he has 
fully diagnosed the situation. He should find 
find out very definitely whether or not he is do- 
ing all he can to make the thing a success. 
Some peoples’ occupation consists chiefly in 
finding alibis for not doing things. Are you 
in that class? 


The thing that we should be willing to do 
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John Hancock made the 


Signature Famous 


by signing the 
Declaration of Independence. 





The Signature has been made 
a household word by the 
John Hancock Mutual Life. 


A Life or Endowment 

Life Insurance Policy 

is the Policyholder’s 
Declaration of 
Independence 


Bosrom Massacnussrts 








OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 





EXCEPTIONAL OPPORTUNITY 





in California or other Western 
States for responsible men who 
wish to engage permanently in 


life insurance field work. 





Address M. F. Branch, Manager of Agencies 


CALIFORNIA STATE LIFE 


J. Roy Kruse, President 
SACRAMENTO 

















OHIO 


ENTERED BY 


Rockford Life © 
Insurance Company 


Home Office - Rockford, Illinois 


AGENTS 
WANTED 


Apply Francis L. Brown, Vice Pres.-Secretary 











THE EXPERIENCE GRADING 
AND RATING SCHEDULE 


By E. G. RICHARDS 
Formerly U. S. Manager, North British & Mercantile Insurance Company, 
and a former President of the National Board of Fire Underwriters. 


A practical treatise on the computing of 


FIRE INSURANCE RATES 


From Actual Experience Costs 


Because of his extensive experience in fire underwriting 
and his close study and analysis of its various phases, 
there is probably no one in the fire insurance business 
better qualified than Mr. Richards to furnish the 
long-sought key to the problem of fire insurance rate- 
making from actual costs. 


FIRE INSURANCE RATING 


is a most important subject and no fire underwriter 
can afford to overlook Mr. Richards’ carefully worked 
out system. 
Cloth Binding, 192 pages 
Price, postpaid, $4 
Bound in with the above-named book is now included Mr. Richards’ 
pamphlet (sold separately at $1 per copy) on 
FIRE UNDERWRITING PROFITS 
as related to 
EXPERIENCE RATE-MAKING 


a striking analysis of underwriting results for 22 years, and an argument for 
a change in the manner of computing underwriting profits. 


THE SPECTATOR COMPANY 
Selling Agents 
CHICAGO NEW YORK 
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is to be willing to unfold the life within accord- 
ing to the pattern that we have been furnished, 
and then we shall be able to reach the highest 
end of which we are capable. It is not for a 
man to ask himself whether he can be a Web- 
ster, a Gladstone, a Lincoln, a Grant, a Persh- 
ing, or a Wilson. The thing that every man 
should ask himself is this: “What am I best 
fitted for and how may I better serve the 
world?” And when any man does that he is 
doing just as much good for the world as if 
he were filling the place which the world calls 
the great places of life. The best way to be 
great is to be great in your own line. Know 
everything that the debit has. And then some. 
That is the route to take. How many people 
are there that you know whose souls are 
cramped, crippled; are dwarfs, mere manikins, 
toys, because they are out of their places and 
are unable to find themselves, and all through 
ignorance at that? They drift along, conscious 
of powers which they are unable to use and 
which other people are unable to understand; 
they really lose heart and courage, and finally 
become, perhaps dissipated, in the vain efforts 
to drown their troubles and forget their dis- 
appointments. And they do just the opposite. 
Instead of losing them, they only find them 
anew. The only way to lose your troubles is to 
overcome them. Any other method will be a 
total failure. Conquer your difficulties and do 
not give up the ship. 

Most people clip their own wings and prevent 
themselves from attaining the success to which 
they are rightly and justly entitled. Most 
people stand in their own light, forsake their 
own ship, or worse still, never send a ship out 
and hence never have a ship to come in. The 
reason many people never expect a ship is that 
they have never sent one out. Do not block 
your own passage. A caged eagle is conscious 
of its own inferiority and loss of power. He 
knows that his wings were intended for soaring 
and naturally feels a perpetual humilitation be- 
cause of his imprisonment. But just open the 





The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building.up 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no _ better 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 
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cage and let his proud strong wings feel the 
air only once and he will mount and mount 
higher until he will become but a speck in the 
sky. So caged minds will never feel their 
power and will, as the eagle, feel humiliated 
because of their imprisonment. Let their 
wings of thought, imagination and effort once 
touch the air of achievement and they will 
likewise fly higher and higher until the sky 
will be their limit. They will have really 
learned the iesson of never giving up the ship. 


There are many men in the world who have 
given up their ship and let it go down for this 
peculiar but truthful reason: They have never 
had the right ship—to start with. They have never 
held to the right craft. To illustrate: There are 
many ministers who would have made better phy- 
scians; a drygoods clerk who would have made 
a fine civil engineer; these things cause us to 
realize that personal judgment is often at fault 
in the selection of a place in life. Every man 
has some particular ambition—some motivating 
influence, some- inner urge that is insisting that 
he follow it. When a man depends upon his 
own judgment, and chooses wrongly, after a few 
years of perseverance, he sees his mistake; but 
the trouble is that he usually sees his mis- 
takes too late in life and the result is that such 
people usually become discouraged and give up 
the ship all too early. Had they hung on. just 
awhile longer they might have landed safely 
on the other side but they became discouraged 
and gave up the task just as victory was in 
sight. Now the question probably presents it- 
self to us: “How may I know my place in 
life?” The answer to this is simply to know 
yourself. Know what you are prepared to do 
and then make yourself do it. That is the way 
to do it. No other way will do it. Know 
yourself and your own capabilities. 

The world does not demand that every one 
be a leader and that every one should exceed 
the efforts of every one else. Such as that 
would naturally be unreasonable to start with. 
Not every one can make themselves and their 
abilities known throughout the insurance world. 
Success is not built upon such ambitions and 
desires. But it does condemn severely all 
botches, abortions and failures. The worid 
usually crowns those people in life who deserve 
it and there are very few men wearing crowns 
of accomplishment and achievement who have 
not made them themselves. And it is the 
crown that you make yourself that does you 
the most good. But what I started out to say 
was that the officials of the company that em- 
ploys you do not demand that you even lead 
the entire field force. Should they demand or 
expect that of some, they would be sorely dis- 
appointed. But I do know this: They expect 
and have a right to expect every man to do his 
very best. They expect every debit man to hold 
his colors in the breeze where they can always 
be seen floating in the river of Achievement so 
that some day they may anchor in the Sea of 
Success, Prosperity and Contentment where no 
storms of Discord, Strife and Disappointment 
ever occur. 

Ponder over the immortal words of E. P. 
Whipple: “There is hardly a poet, artist, phili- 
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osopher or man of science mentioned in the his- 
tory of the human intellect, whose genius was 
not opposed by parents, guardians or teachers. 
In these cases nature seems to have triumphed 
by direct opposition; to have insisted on her 
darlings having their rights and encouraged dis- 
obedience, secrecy, falsehood, even flight from 
home and occasionally yagabondism, rather than 
the world should lose what it cost so much for 
her to produce.” 


Get ’Em Back on the Right Track 


Circumstances which cause people to lapse 
their life insurance are usually only temporary. 
Certain conditions arise, such as lack of funds 
through a temporary slack period of employ- 
ment, but a man usually finds something to do 
within a few weeks’ time. 

The live agent keeps in touch with family 
circumstances and revives the business at tie 
first opportunity. 

Unforeseen demands on the family pocketbook 
sometimes cause life insurance premiums to go 
beyond the grace period, but such things adjust 
themselves, and the insurance can and should 
be reinstated at the first opportunity. 

Industrial policies lapse for a variety of rea- 
sons. Arrears accumulate when people move; 
folks sometimes decide to drop their policies for 
no particular reason, and they regret it in a 
week or two. 

Business lapses for good reasons, for poor 
reasons, and for no reason, but that’s no reason 
why it should stay lapsed. 

A lapse is not always final, but too many 
lapses are final because no effort is made to 
revive the business. 

A big percentage of industrial lapses can be 
revived; this is proved by the records of the 
districts that lead in percentage of revivals to 
lapses. 

Revivals prevent the loss of the premiums 
and the protection. 

Incidentally, they make good the loss of 
special salary and help keep your record up to 
the company’s standard.—Western and South- 
ern Field News. 





WE WANT LIVE WIRE 
INSURANCE MEN 


Highest commissions paid to 
those who can produce and organ- 
ize a territory. We give better 
and more protection for the same 
money than any other company; 
also better service to policy 
holders and agents. 


If you can produce, we need you 


INCOME 
GUARANTY COMPANY 


South Bend, Indiana 

















Opens Insurance Trust Department 
(Concluded from page 7) 


will always be placed at the disposal of our 
customers as well as of insurance companies 
and their professional representatives in the 
solution of insurance problems. 

The insurance trust department will be avail- 
able for all our citizens whether customers of 
the Equitable Trust Company or not, and we 
particularly desire to emphasize the point that 
we believe this service peculiarly valuable to 
the man of moderate means desirous of estab- 
lishing sound provisions for his family’s future. 
It is a simple matter for the man of large affairs 
to establish an insurance trust by depositing 
a group of securities, the income of which is 
to be used by us to pay his premiums. The 
salaried man, faced with the daily problem of 
his family’s needs, is not always in a position 
to deposit securities, but must meet his insur- 
ance costs out of income. Our insurance trust 
department will be available to this man, and 
we believe that our service to him will be the 
most important function in the way of public 
service that this new department will develop. 
Indeed, we are prepared to assist this type of 
man not only to create an invested insurance 
estate for his heirs, but also an invested estate 
for himself during his life time, in case of 
need. We will piace at his disposal the same 
expert analysis that we give to customers of 
large means. He may make monthly, quarterly 
or annual deposits with us as trustee, take out 
such insurance as the annual amount will carry, 
and by a deed of trust provide for the payment 
of premiums, the investment of the surplus, the 
collection of the policies, the application of the 
total income to the use of the beneficiaries and 
the distribution of the principal in due course 
as he may desire. 

The field of activity which will be open to 
this new department of the Equitable Trust 
Company is practically unlimited. Perhaps 
heretofore there has not been that measure of 
understanding and co-operation between insur- 
ance interests and banking interests which we 
now know is so desirable, but as far as the 
Equitable Trust Company is concerned, in the 
future such co-operation and understanding will 
be as complete as we can make it. 

When it is considered that economists esti- 
mate the probable capital value of the nation’s 
lives in a given year is more than thirteen hun- 
dred billion dollars and the total life insurance 
carried by the people in that year was only 3.2 
per cent of that value, it is easily conceivable, 
that there is ample opportunity for the institu- 
tion of life insurance to develop insurance that 
will increase the percentage of protected lives. 
Indeed it has been scientifically estimated that 
if the growth of insurance proceeds. only as 
rapidly as it has during the past three decades, 
by 1950 there will be three hundred and sixty 
billion dollars of insurance in force in this 
country instead of only eighty billion dollars 
to-day. 

In other words, the Equitable Trust Com- 
pany proposes to lend a hand in increasing the 
interest of our people in providing protection 


for valuable lives and thereby create estates’ 


for their dependents. We all of us deplore the 
waste of human effort when some great dis- 
aster forces our attention upon the loss to 
families and to society caused by untimely de- 
struction of human values. The charitably in- 
clined are constantly having brought to their 
attention pathetic cases of families in disastrous 
cases where the breadwinner was stricken down 
suddenly “leaving no insurance.” 

Our insurance trust department obviously 
will have its limitations, but the Equitable 
Trust Company proposes to co-operate in every 
possible way with every agency working to 
develop among our people a proper apprecia- 
tion of the value of life insurance and efficient 
management of its proceeds. 
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Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








PRUDENTIAL ITEMS 
Promotions and Changes in the Field 
Agent James P. May, of the Tarentum-Kit- 

tanning, Penna., district, of the Prudential In- 
surance Company of America, has fulfilled every 
expectation since the day he was first given a 
rate book. In three years of service on a debit 
covering small towns he has averaged a weekly 
net increase of three figures in the industrial 
branch and has been the recipient of consist- 
ently large special salary vouchers. His ordi- 
nary efforts were successful enough last year 
to win him a Merit button and he promises to 
win another this year. Agent May’s account 
condition tells the story of his success. His 
arrears are only 26 per cent, while his advance 
payments total 664 per cent. 

The following agents in Division E have 
recently been promoted to be assistant super- 
intendents: Lester S. Hepler, Dubois; Wil- 
liam J. Leonard and Ellis Katz, of Pittsburgh 
Number 2 and Number 3, respectively ; James 
S. McCafferty, Johnstown; Raymond S. Walen- 
towski, Erie; Robert F. Fenwick, Washington, 
and Harley ‘L. Bell, Oil City-Franklin. 

One of the outstanding agents in Division C 
is Henry Ferland, Jr., who, in addition to main- 
taining a splendid account condition, is ahead 
of his allotments in both industiral and ordi- 
nary. 

Recent admissions to advanced classes in the 
Prudential Old Guard from Division P follow: 
Assistant Superintendent Arthur F. Horst, 
Sioux City, Ia., Class A; Agents Arthur E. An- 
derson, St. Paul, and Fred A. Bacher, Daven- 
port, Class A; Superintendent Henry W. 
Snouse, Davenport, Class E; Assistant Super- 
intendent Frank J. Schultz, Minneapolis Num- 
ber 1, Class B, and Assistant Superintendent 
James T. Sissel, Class C. 

Assistant Superintendent Jacob Moscow, of 
Brooklyn Number 9, this month observed the 
twenty-fifth anniversary of his enrollment as 
a representative of the Prudential by lead:ng 
all the assistant superintendents of the company 
in yearly ordinary net issue, including the week 
of August 1. His anniversary was August 8. 

Agent Jacob Gold, of Springfield, Mass., is 
making a splendid record this year in both 12- 
dustrial and ordinary increase. 
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One of the outstanding agents in Division K | 
is Martin A. McNerney, of Binghamton Num- 
ber 1. He ranks thirty-fourth among the com- 
pany leaders in industrial and seventy-second 
in ordinary. 


The following promotions to the rank of as- 
sistant superintendent are announced by Divi- 
sion K: Pottsville District—Frank E. Stein- 
ert, formerly an agent of the Tamaqua assist- 
ancy, assumed charge of the Schuylkill Haven, 
Penna., assistancy. Harrisburg Number 2 Dis- 
trict—Raymond S. Moyer, formerly an agent 
of the Lebanon assistancy, became assistant of 
that staff. 
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